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N the April issues of 

leading class magazines 
— reaching 2,350,341 
women whose incomes 
make them the kind of silver- 
ware prospects you want 
to sell-—nationally promi 
nent brides tell why they 
selected Gorham Silver 
ware. Mrs. William H. 
Kingsley, Jr., of Philadel 
phia tells why she chose the 
Dolly Madison pattern! 


Every woman is inter- 
ested in what the socially 
prominent women are doing 

. . where they are going 
... what they wear .. . the 
silver they buy! These 
women read the magazines 
carrying Gorham advertis- 
ing . . . they live in your 
locality . . . they are the 
people you want to sell. 

We have prepared effec- 
tive ads for you to use in 
your own newspapers . 
striking window and 
counter displays . . . folders 
illustrating Dolly Madison. 












Be sure you have the new 
Dolly Madison pattern... 
display it in your store . 
use the free helps. A 
coupon is attached for your 
convenience. 


THE GORHAM COMPANY 


Sales Agent for GORHAM MANUFACTURING COMPANY 


Gorham- Whiting Division, Providence, R. I. 
Kerr Division, Providence, R. I. Durgin Division, Concord, N. H. 
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cw Brooches to Adorn the 
Latest Scarfs and Collars 


By Ima Thompson 


month are innumerable interesting jewels loop at the back, but whichever is used the jewel is con- 
planned especially for wear with the new sepa-_ sidered an integral part of the collar. Brooches like 
rate scarfs and cravats and for use on the modish neck this one are constructed of gold, silver or platinum 
finishes on spring coats and gowns. These brooches framework with caliber colored gems or mountings of 
are, as a rule, large in size, light in weight small smooth-cut opaque gem stones. Their 
and set with small faceted gems for larger colors blend with the suit color or con- 
pieces of smooth-cut gem stones. Two trast with wool or silk of the coat, but 
types distinguish these brooches for match the lining and the facing of 
they are planned either for orna- this scarf collar. 
mentation ‘alone or as_ utility Below this is shown one of the 
jewels. Many of these new de- shoulder capes. This is a fitted 
signs are quite original in aspect model which reaches down to the 
and it is predicted that they will waistline in the back, but it is 
make forerunners of new brooch not quite so deep at the front. 
styles. A brooch for this would be de- 
In the first illustration are signed to hold the two ends of 
shown three groups of these the shoulder cape together at the 
fashionable separate front of the coat. Such a 
scarfs, coat collars and brooch would be de- 
neck finishes for spring signed with a hollow 
gowns. In the little center bordered with 
group at the top are a filigree pattern, 
Shown the attached studded with small 
collars newly ac- gems and gem 
quired by the latest stones. At the right- 
coat fashions. These hand side of this 
are sketched in the group an unusual 
circle at the top of color finish is shown. 
the illustration. At the This is a combination 
left-hand side of this of a straight cut collar 
group is one of the soft with deep lapels and full 
draped coat finishes which gathered scarf ends. These 
is known by the fashion-makers as a dress- Scarfs and collars are im- ends may be worn hanging loose as they are 
maker detail. It is a long scarf-like collar, portant details of the mode shown in this sketch or folded over to make 
but it is attached to the coat all the way a knot or hang like a cravat scarf. A 
down to the waistline, where it is tied into a loose bow. brooch for this might be placed on the flat lapel of the 
It interests the jeweler particularly because of its long collar when it would follow the dart formation in its 
lines and because the softness and grace encourages its design, or if it were one of the new open circles, it 
wearer to use also a long line necklace. would then be placed so as to hold the scarf ends in 
At the top of this group of four collars is one of the _ place. 
new scarf collars finished with an attached buckle. This Besides these attached finishes for the new coats 


oA4 rionth the new brooch designs appearing this buckle may have a pin fastening or the regulation metal 
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there are also some separate neck pieces formed of flat 
furs, quilted satin, self material to match the coat or 
in colorful silks to correspond with the coat lining. 
The butterfly scarf is among these neck pieces. If it 
is made of fur it is chosen to match the cuffs of the coat. 
It may be baby-seal, lamb, caracul or any of the 
pale-tinted flat furs or in summer ermine. 
Brooches for these neck finishes would be of 

the open-circle order. They would be used 

then at the cross-over of these scarfs. The 

dart patterns would be used for 

brooches to decorate such 

scarfs when the jewel would 

be placed on the scarf end 

resting on the right 

shoulder. 


HESE new scarfs and col- 

lars have become an out- 
standing point of the spring 
mode. They are seen on all 
types of coats, whether for 
sport, the Avenue, formal after- 
noon or evening wear. They are 
also used on all dress types and in 
every possible material. The coats 
show capes of varying lengths, wide revers which show 
the facing in a bright color to touch up an otherwise 
sombre tweed suit. Lapels are satin-lined and so are the 
new tuxedo collars, and brooches for all of these take into 
consideration both the color of the suit or coat material 
and the color and character of the lining which is used 
with these coats. 

In the second group of this first illustration the circle 
at the left-hand side is sketched from attached collars 
seen on some of the new spring dresses. There is 
one at the top with a very new brooch for part of its 
decoration. This is a circle through which 
the ends of the dress scarf are 
pulled. The collar section of 
this neck finish is attached 
to the dress at the outer 
edge, but the ends of 
this collar are left 
hanging loose «and 
these are drawn 
through the loop 
of the brooch. 

Several jewels of 

this type are shown 

in a later illustra- 

tion. At the left is 

a collar with pleated 

ends; at the right a 

kerchief and a circle 

brooch and below one 

of the new assymetrical 

neck finishes with the plain 

edge of the dress on one side 

and the scarf on the other. The 
end of this scarf is drawn through 
another circle brooch. 

Berthas for shoes, capes, draped 
scarfs and all manner of decora- 
tive cuffs and collars are used on 
the new daytime dresses of simple 
style or more elaborate mode for afternoon formal wear. 
The simpler dresses are made up of flower-patterned 
printed crepes or dotted checked or plain foulards. They 
may be colored in high tones on dark grounds or in 
browns and reds on backgrounds of beige or tan. 


Among the new brooches these models 
are popular for wear with the new scarfs 
and neck finishes 


Circles, either made in the ordinary manner 
or hinged onto brooch pins, are smart and 
practical for holding scarfs in place 
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The afternoon gowns are dark in town, high-colored 
or pale-tinted. Their cuffs and collars are made of 
lace, pleated georgette, white satin or self-materials, 
The gowns favor black, dark red, green, blue or brown 
and the pale pastelle shades in yellows, purples, grays, 

tans and blues. 
At the right-hand side the third circle shows 
another quartette of these new dress finishes, 
but these are separate articles and not at. 
tached to either dress or coat except by 
their accompanying brooch or or- 
nament. At the top is the more 
usual cravat scarf, with the 
ends folded over in a straight 
line, tight up under the 
chin and hanging down 
to the waist. For its 
brooch this scarf adapts 
either the open circle or 
the dart form with equal 
grace. At the left-hand side is 

a distinctly new scarf with triple 
ends. Two of these ends fold over 
on the right shoulder, while the 
third hangs at the left side. A 
brooch would be used to hold the 
crossed-over ends in place. 

The other two scarfs in this group follow the lines 
of regulation collars, but they are a newer form of the 
more usual triangle or mouchoir scarf. In the follow- 
ing illustrations are shown groups of the new brooch 
design which have been designed for wear with these new 
Gress finishes. They are the first of innumerable 
brooches which will appear during the summer. 


Hn) oa 


Bite 


HE accompanying illustrations include examples of five 

brooch types. These are particularly appropriate 

for wear with the new neck finishes and 
separate scarfs and cravats. 

The first group shows de- 

signs for formal wear. 

These brooches are car- 

ried out in diamonds in 

baguette and faceted 

cuttings and in 

carved gemstones. 

Their type is the 

open-slotted __pat- 

tern found so pop- 

ular during the 

past few months. 

The first design in 

the top circle has 

two rings of jade 

mounted with rondels 

of carved emeralds bor- 

dered on either edge with 

a circle of calibre-set dia- 

monds. The second design in 

this first group is a geometric pat- 

tern with open spacing traced in 

baguette aquamarines and _ round 

diamonds. The third design is one 

of the newest lace pins in diamonds 

and amethysts. The broken circle 

is typical of many new hollow-circle 

brooches. The gems are alternating aquamarines, rose 

quartz and diamonds, or all diamonds, with color added 

by amethysts. This first group of three brooches repre 

sents the design with small interstices and fine gems in 

the constructions. It is especially appropriate for wear 











lored 
le of 
rials, 
rown 
rays, 


hows 
shes, 
t at- 
t by 
’ or- 
nore 
the 
ight 
the 
own 
its 
apts 

or 
jua] 
e is 
iple 
ver 
the 


the 


nes 
the 


ch 
ew 


ble 


ive 
ite 
nd 


April 4, 1929 


with the new lace collars and jabots for afternoon. 

The second group of brooches, at the left, contains two 
designs for carved and engraved gemstones. These 
jewels are intended for daytime wear with informal cos- 
tumes. The first is carved jade and an Oriental motif 
of fish and seaweed with twisted ends bound around 
with lines of calibre sapphires and diamonds. The octag- 
onal brooch has a center of frosted crystal engraved 
in a realistic picture motif of flowers and butterflies. 
The border holds eight pieces of faceted fancy sapphires 
in a variegated color scheme. 

Dress ornaments in the two leading forms, the dart 
and the horseshoe, are shown in the group at the right. 
Black onyx in a large carved section and feather quills 
carried out in rows of seed pearls make the twin dart 
ends. 

Diamonds, pearls and two square pieces of dark green 
tourmaline are the gems for the crescent or horseshoe 
prooch. Both of these brooch forms are to be used with 
all or any of the innumerable scarfs, cravats and deco- 
rative neck finishes of the springtime costumes. 


HE modernistic mode is included in the brooch de- 
sign illustrated with the two bar pins shown in 
the circle at the bottom center. The first pin is a new 
arrangement of a former favorite. A large button pearl 
is set above twin bars of beveled black onyx. This pat- 
tern is also seen this season in two rows of box-set 
gems, one row of sapphires and the other of emeralds, 
with a huge round diamond perched above. 
The second barpin on the modernistic order, shown 
in the same circle, is entirely new. It has a step-motif 
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carried out in three rounded sections of carved brown 
agate and two of pale-tinted smoked amber. This is the 
tailored pin in its freshest form. 


HE last and largest group of brooches pictures the 

newest of all the brooch forms appropriate for use 
with the new dress touches. Here we have a loop-and- 
pin construction which is sure to delight the wearer of 
these handsome silk, satin lace and fine knitted scarfs. 
These brooches are made purposely to care for and not 
to harm these scarfs and cravats for the loops with 
which these brooches are adorned are large enough to 
hold the folded ends of the scarfs. The pin is fas- 
tened securely in place on dress or coat, on shoulder, 
hip or corsage and the ends of the drapery or separate 
scarf is then drawn through the single loop or double 
rings of the brooch. 

The decorations for these designs take amusing gem- 
set figures, animals, flowers or trees for one style; the 
classic circle of pearls with rondels of emeralds and 
diamonds, an oval of peridots and topazes with double 
rondels of calibre diamonds make another very artistic 
form. 

Pendant gems, hanging over the scarf ends or a hoop 
of diamonds swinging from a cross-bar of black onyx 
give us another mode in these practical and very new 
jewels. 

Separate rings, like the one shown with diamond- 
mounted borders of platinum filigree, are used to edge a 
carved circle of jade, jasper, carnelian or lapis or two 
loops of carved gemstones or plain polished gold make 
a distinct brooch form. 





The 


Jewelry Store As a Social [nstitution 


By FRED A. GARMAN 


Mass., offers a pretty good example of the jewelry 

store as a social institution. It has been going on 
for years and so it has become interwoven into the social 
as well as the commercial fabric of the community. So 
much for the historical background, and yet not all, for 
the store makes much of history, and brings out from time 
to time colonial, witchcraft and old Salem styles in silver, 
or jewels, or novelties, to the profit of both itself and its 
community. It gathers in much business from visitors to 
historical Salem, who number thousands annually, and, 
ih from the wealthy summer residents along the North 

ore. 

This store is in the center of the city, an excellent 
location geographically, and full advantage is taken of it, 
for shoppers are invited to make it their headquarters 
and to meet their friends there when they have appoint- 
ments for shopping trips. So strongly is this store en- 
trenched as a social institution that its special sales are 
looked upon as a social event, and many women attend 
them to see who is there, and to meet their friends in a 
social way, as well as to see what goods may be on 
sale. No entertainment is provided, but the store is 
crowded on the days of special sales by women who gather 
a social way, as well as to do whatever shopping the 
store may tempt them to do. On these special days extra 
effort is made to center attention not only on the “specials” 
but on the regular stock as well, and good results are 
Shown in the sales reported. 


7 HE jewelry store of Daniel Low & Co. in Salem, 


EN this store fits into the scheme of family 

social life. If a birth is expected, the store has the 
announcement cards, also the gifts. If a wedding is 
planned, the store has the cards, and also the gift list, 
as well as suggestions of gifts. It is not impossible that 
the bride, or the bride’s mother, whispers to the clerk 
the pattern of the silver ware that the bride prefers, 
and that the clerk passes along the news to the friend 
who comes to buy a gift. A list of the gifts is kept, so 
that there shall be no duplicates. Hence no returns and 
exchanges. Yet the store cheerfully makes exchanges 
when asked to do so. 


OR sickness, there are gifts to cheer the invalid 

and help to brighten up the sick room. If a 
public gift is to be made to a leading citizen or an institu- 
tion, the representatives of the store suggest the proper 
article. Graduation gifts also have the attention of the 
store. Then there is the appraisal of family jewels, 
and as Salem is an historical city, knowledge of the his- 
torical value of a jewel is advantageous. A piece of 
family plate may be worth a high price as an antique. 
Or certain of the family jewels might be worth more, 
or at least prized more, if they were set in the modern 
style, to please the rising generation. 

One detail of store management fits into the practise of 
Low’s store as a social institution. It chooses clerks for 
their social standing and accomplishments, giving pref- 
erence to young people who come from good homes. 
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The Credit Jewelers Convention 


Association of Credit Jewelers which was held 

Monday, Tuesday and Wednesday, March 25, 
26 and 27, at the West Baden Springs Hotel, West 
Baden, Ind., and which was brought to a close with a 
delightful banquet on the last evening, was by far the 
most successful ever held by the association. The ad- 
dresses and reports were brief and to the point and 
the group meetings were interesting and instructive 
from start to finish. It was evident that the men at- 
tending these group meetings were there with a sin- 
cerity of purpose, earnestly desiring to receive every 
possible benefit and to give their fellow jewelers the 
advantage of their experiences. 

It was a convention where those who participated 
got down to serious business at once and many expe- 
riences were cited and opinions expressed which were 
of benefit to all. The subjects discussed covered a 
wide range of topics, all of which were pertinent to 
the credit jewelry business. 

The exhibits were among the most elaborate ever 
seen at a convention of this kind and were made even 
more attractive by being shown in the Majestic Pom- 
peian Court, the largest single room in the world. 

The large attendance, the interest shown, the fine 
exhibits and the spirit of good fellowship which pre- 
vailed were a source of gratification to all who at- 
tended, and the officers, the executive secretary and 


[os third annual convention of the National 
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all others who had a part in making the convention 
a success should feel well repaid for their efforts, 





The New Jewelry Trade School 


HE announcement made last week by the 
[ewes Crafts Association that the Board of 

Education of the City of New York has agreed 
to maintain the new jewelry trade school, which is 
being sponsored and equipped by the association, js 
the outcome of much hard work on the part of officers 
and members of the association, and the endeavor now 
being made to raise a fund of $10,000 among mem.- 
bers of the trade in general, for the first year’s ex. 
penses (exclusive of teachers’ salaries, which will be 
paid by the Board of Education), is deserving of 
hearty support. 

Such a school has long been needed in the jewelry 
trade and the beneficial results which will follow its 
establishment are too obvious to call for more than 
passing comment. The school will offer opportunity 
for the training of young men as designers and 
craftsmen and will also provide a means for those 
now doing routine work in jewelry plants to advance 
by preparing themselves for more artistic work in 
the development of our industry. 

In the past, the jewelry trade in this country has 
been forced to depend upon the Old World for many 
of its skilled designers and most competent workmen. 
The slow apprenticeship method in our jewelry fac- 
tories and the years necessary to acquire the proper 
training have not appealed to the present day young 
man seeking a life work. He has turned for employ- 
ment to other industries, where schools have already 
been established, and has thus been able to gain the 
knowledge necessary for rapid advancement in his 
chosen field. The new jewelry trade school opens the 
door to a brighter future in our trade for such young 
men and will undoubtedly encourage new inspiration 
and better craftsmanship. 

The movement is sponsored by men of wide vision 
who see the great possibilities in such an undertaking. 
It is a splendid effort. It will benefit all branches of 
our industry. Give it your support, both moral and 
financial. 





Penitentiary the Place for Diamond Smugglers 


TTENTION is called in another column of this 
A issue of THE JEWELERS’ CIRCULAR to the fact 
that a New York diamond merchant has 
pleaded guilty under the three counts of an indict- 
ment charging him with smuggling, transportation 
of smuggled diamonds and conspiracy. He is said 
to have been the head of an extensive diamond smug- 
gling “ring,” which, in the last three years, managed 
to get millions of dollars’ worth of precious stones 
by the customs experts. Judge Coleman, in the Fed- 
eral Court, accepted his plea but postponed sentence. 
The New York dealer’s admission of guilt follows 
that of a steward of the Cunard liner Berengari 
and of two lace merchants, all of whom are also under 
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indictment on charges of being members of a gang of 
smugglers. All four are expected to figure as Gov- 
ernment witnesses at the trial of a New York police- 
man, who is alleged to have been a “‘go-between” for 
the smugglers in Europe and certain dealers on this 
side. The New York diamond merchant’s son and 
his daughter are also under indictment on the smug- 
gling charges, as are several others. The diamond 
merchant’s son, who has been missing for some time, 
is reported to be on his 
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Diamond Trade on a Firm Basis 


ISLEADING and often greatly exaggerated 

M newspaper reports following the opening of 
new alluvial diamond fields from time to time, 

in the past, have had a tendency to lead the public to 
believe that diamonds are to be much cheaper. Such 
absurd statements have not been allowed to go un- 
challenged by the jewelry trade and the public should 
realize by this time that 





way back from Europe to 
face the charges lodged 
against him. 

This big round-up by 
the customs authorities is 
welcome news to all hon- 
est diamond dealers. They 
have suffered too long al- 
ready from dishonest 
practices of such men, 
who, by tricky methods, 
have been able to avoid 
the payment of duties on 
gems. But for the excel- 
lent work being done by 
the American Jewelers’ 
Protective Association in 
cooperation with the cus- 
toms authorities, the con- 
ditions under which the 
honest importers and 
dealers have labored in 
the past, would have been 
even worse. The profes- 
sional smuggler is by no 
means the only offender 
who has preyed upon the 
legitimate diamond deal- 
er. Many tourists have 
also brought diamonds 
and jewelry through the 
customs lines without de- 
claring it for duty. 


anniversary. 


* 





Read What an Old Subscriber 
Says 
JOHN Kay 


Importer and Commissioner 


Diamonds, Pearls, Precious Stones 


and Fine Watches 
Detroit, Micu. 


Your Anniversary Number is truly a wonder- 
ful production of art. Never saw a better collec- 
tion of cuts of jewelry. 

In looking through this copy of THE JEWELERS’ 
CIRCULAR, it recalls my first purchase of your 
publication in February, 1871. I could not help 
but draw a contrast between the one I pur- 
chased then and your Sixtieth Anniversary 
issue. Hope we will all see your one hundreth 


Very truly yours, 


We are proud of the fact that Mr. Kay, who 
is one of the oldest and most widely known 
jewelers in Detroit, has been a subscriber for 
so many years. If there is anyone who is capable 
of making a comparison both as to trade con- 
ditions and trade journals of today with those 
of half a century ago, it is Mr. Kay, whose name 
has been prominently identified with the jewelry 
industry through all that period. 


no such condition exists 
and that the price of 
diamonds will continue to 
increase. 

The actual conditions, 
so far as the discovery of 
new sources of supply are 
concerned, were outlined 
in a recent report of Sir 
Ernest Oppenheimer, sub- 
mitted at the annual meet- 
ing of the Premier 
(Transvaal) Diamond 
Mining Co., held at Jo- 
hannesburg, South Africa, 
and published in the issue 
of THE JEWELERS’ CIRCU- 
LAR of March 21. Sir 
Ernest pointed out that all 
difficulties created by the 
output from Lichtenburg 
had been overcome and 
that with the passing of 
the Precious Stones Act, 
all other large productions 
were also under control. 
Considering all these 
facts, he said, the out- 
look for the future of the 
diamond trade is distinct- 
ly favorable. 

This firm condition of 
the diamond market is 


JOHN KAY. 


* 








Now that this gang has 
been caught in the customs net, it is to be hoped that 
all who plead guilty or are convicted will receive the 
punishment which they so justly deserve, and that 
they will spend time enough behind Federal prison 
bars to give them opportunity to reflect upon their 
misdeeds. Such men deserve no sympathy—none 
should be shown. They are criminals of the cheap- 
est kind and should pay full penalty—not in fines 
alone, but also in hard labor in a Federal peniten- 
tiary. Their punishment should be severe enough 
to serve as a warning to all other dealers and tour- 
ists who are like minded. 








A concern in Montreal, Can., is in the market for 
the purchase and also for an agency for silverware. 
Further information on this inquiry can be obtained 
by writing to the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., or any of its branches, 
and making reference to file No. 37257. 





also emphasized in the 
London news letter published in this week’s issue 
of THE JEWELERS’ CIRCULAR, as well as in reports 
from the Amsterdam and Antwerp markets. In 
the report from London, attention is called to the 
fact that the boogy talk about over-production has 
been laid at rest, as is evidenced by the steadily 
improving conditions, coupled with the difficulty of 
the Syndicate to meet demands now existing. The 
Diamond Syndicate is reported never to have had 
more demands for “rough” than of late and all re- 
ports agree that the output of “rough” from the new 
alluvial fields has been steadily diminishing. 

This situation should be called to the attention of 
the public by retail jewelers whenever the question 
as to prices arises and the public should also bear in 
mind that the buying power of the United States, 
alone, is sufficiently great to absorb the entire output 
of the diamonds of the world and that this constantly 
increasing buying power is a stimulant toward higher 
prices rather than a deterrent. 
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TRUE BROTHERS, Jewelers 


© | FRE Firm of True Bros., Jewelers, 1386-1270 
= Main St. Was Formed, Nov. 16, 1898. 


Mr. Harry P. True ¢ame here from Saco, Maine, wkere he had been engaged in the 
hotel business. His brother, Fred L. True, came from Middletown, Conn., where he 
had conducted a jewelry business as Clark & True. The two brothers purchased the 
jewelry store known as the. Hubbard Jewelry Co., which consisted of a half store 
in the present location, the other half bein g a florist shop owned by Miller & Co., who 





en ee 
Sy Poa aR Lm ee 


ep ky tempts 
ae eA 


tue 


Bes pt as 
PPR ODT eh el 


later sold out to Wm. Schlatter & Son. A.few years later, Lovemoney, Optician, took 
over a small space and True Bros. enlarged, ocupying about three quarters of the 
store. In 1906 Mr. F. L. True died and Mr. H. P. True and Mrs. F. L. True took up 
the management. Then in 1917 the Pynchon St. store at the rear was added, more 
than doubling the fioor space. As the business continued to grow Mr. G. M. Stevens, 
x now a partner, came from Woods & Co. and became manager in 1919. 4 

Sa The next change took place when True Bros., in May, 1923, took over the entire cor- 
4 ner, adding the store then ocupied by Louis’ Shoe Store, formerly Green The Drug- . ie, 
a gist, and at one time a U. S. Post Office, giving a frontage of 40 feet on Main St. t 
> and 70 feet on Pynchon St.. This gave a floor space of 5600 square feet, including 
q 5 basements,- storerooms, shipping and repair departments. The store today has 11 : 
* large show windows. It carries a personnel of 25 to 36 people, many of them well ze 
3 known in Springfield. Only quality merchandise, nationally known, is carried and 
two generations can remember well'of always having traded here. 


ae ‘True Bros. now rank as the largest jewelers in Western Massachusetts, and one of the Jargest in 

Ss) New England. Here is a jewelry store that is a tribute to the patronage which has made it what it Ps 
Las is, and it is a source of pride to its owners who take the Springfield 75th anniversary as an oppor- a 
Bo tune time to thank its many customers and to hope to merit their patronage for many years to come. 
























































2 bs 1386-1390 MAIN ST.—4-6 PYNCHUN ST. 
_ " Established 1898 f 


Ad used on 75th anniversary of City of Springfield 





ERE is an enterprising retail jewelry firm (True 
H Bros., Springfield, Mass.), with a turnover in cos- 

tume jewelry ranging from 6 to 8, a turnover in 
watches of 3142; diamonds, 2; silver flatware, 214; hollow- 
ware, 114; platinum jewelry, 14%. These are certainly en- 
couraging figures and they are the result of initiative, 
hard work and sensible merchandising. True Bros. never 
miss an advertising or selling opportunity. Their window 
displays are always timely and their advertising the same. 
The advertising, by the way, evinces intelligent merchan- 
dising and is always confidence-inspiring because it is 
backed by 30 years of square dealing. Mr. Stiles, adver- 
tising manager of the concern, kindly forwarded us some 
photographs of window displays which True Bros. have 
shown. Stiles is the creative genius behind them. 


HE displays are all artistic. The top display seen in 

the group on page 49 shows silver on a table bedecked 
with all the appropriate accessories, including flowers and 
tall graceful candlesticks. The display at the left shows 
toilet articles, a graceful mirror clock and boudoir clock 
and other accessories of milady’s dressing room. Flowers, 
it will be noted, play a conspicuous part in all the displays. 
At the right is a photo showing beautiful repoussé work in 
sterling silver. The articles shown comprise a coffee set, 
cake dish, compote, console set, and sterling silver frames. 
Graceful drapes in the center enhance the beauty of the 
exhibit. 

The picture at the lower left emphasizes flatware very 
attractively. The pattern is featured by showing separate 
articles such as forks and spoons, mounted on easels, while 
a chest with open drawers is arranged in the center. In 
the lower right we have a photograph of a beautiful dis- 
play of high class diamond jewelry including rings, wrist 
watches, brooches, bracelets and necklaces in an attractive 
setting. Here, too, are flowers in a carved crystal vase 
mounted on a pedestal. 
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Costume Jewelry 


By Robert F. Nattan 


LOOK at the diagram will show the great amount 

of window display space on the Pynchon St. side 
and the magnificent display space on Main St. The space 
marked No. 1 on the Main St. side represents a show win- 
dow display of diamonds; No. 2, silver and clocks; No. 3,. 
costume jewelry, and, No. 4, watches. On the Pynchon &t.. 
side, No. 5 represents mountings; No. 33, sterling silver;. 
No. 34, clocks; No. 35, trophies; No. 37, fine china; No.. 
39, miscellaneous merchandise, and, No. 46, glassware and: 
stemware. 
clock repairing and delivery departments (No. 45). 


HE large space indicated by No. 44 is a wall case con- 

taining a fine assortment of sterling silver hollow- 
ware. 
sterling silver flatware. An extensive pewter department 
is found in a wall case, represented by No. 40 in the dia- 
gram. 

The show windows vary in dimensions from a frontage 
of 6 to 8 feet. The height is 9 feet. Black velour curtains 
are placed at the sides and rear. Black and gold valances 
are also arranged at the sides and rear. 


All window displays are changed once a week and some: 


twice a week. Three of the windows are changed twice a 
day. 


The store is located in the very heart of the shopping ~ 


district and that is one reason why the displays may be 
changed frequently to good advantage. 
played up at every opportunity and the firm carries 24 
patterns. A successful side line is leather goods which is 
featured conspicuously. The leather goods case is repre- 
sented by No. 30 in the diagram. 


oA FEATURE of the store is the costume jewelry de- 


partment which is represented by No. 7 (see dia- - 
This, as will be noted, is located immediately in. 
front of the store and almost confronts one as one enters : 


gram). 














Just back of this window are the watchmakers’, 


No. 43 is a showcase of sterling silver; No. 42,. 


Sterling silver is: 
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At the right is an at- 
tractive display of sil- 
ver on a dining table. 
Flowers and _ candle- 
sticks embellish the dis- 
play 








THE JEWELERS’ 


CIRCULAR 49 











Immediately below is 

seen a sterling silver 

display comprising a 

coffee set, sterling sil- 

ver frames, etc., in a 

setting of graceful 
drapes 








Above, at the 
left, is shown 
a display of 
toilet articles, 
a graceful mir- 
ror clock, bou- 
doir clock and 
other accesso- 
ries 





The picture at 
theextreme 
left features a 
special pattern 
of silverware 
in chests and 
on easels. The 
adjoining dis- 
play consists of 
diamonds 








the establishment from the Main St. side. The store has a 
frontage on Main St. of 40 feet and 70 feet on Pynchon St. 

Costume jewelry is featured in the newspaper advertis- 
ing at least once a month. Sales vary from $10 to $550 
per day, depending upon the season. The average price 
ranges from $1 to $5, but special stress is laid on $1 mer- 
chandise and every effort is made to secure exclusive 
pieces. The public is informed continually about the new- 
est in jewelry through the show windows as well as through 
the newspaper advertising. Special endeavor is made to 
secure business in the remodeling of jewelry, some of the 
designing of which is done on the premises. 

System prevails throughout the establishment, inven- 
tory of some lines being taken every 30 days. A certain 
amount of credit is extended and payments are allowed to 
be made monthly provided the customer furnishes satis- 
factory references. This has been the policy of True Bros. 
for many years. In exchanging diamonds, a customer is 
allowed what was paid for the stone less the cost of the 
mounting. Twenty-six people are employed the year round 
with the exception of December when the number is in- 
creased to 42. In the watch department are six watch- 
makers. Plenty of watch repairing comes in at all times 
without any special effort on the part of the concern. The 
firm’s watch department comprises two show cases, each 
of which measures 12 feet in length. 


iw shipping department is located in the basement. 
Here also are located one stone setter, two jewelers, 
one engraver and two clock repairers. The advertising de- 


partment is located in the basement together with stock 
rooms and window display storage. The efficient arrange- 
ment of the store is shown on page 50. The private 
diamond room is arranged on the left as one enters the 
store and the watch sales and engraving departments are 
at the right. Immediately in the center of the store as one 
enters from Main St., is seen the attractive mahogany 
oval showcases displaying rich pieces of diamond jewelry, 
14 kt. bags, vanities, links, scarf pins, etc. At the extreme 
end of these oval showcases is an elaborate display of imi- 
tation pearls. 


<7J~ RUE BROS. use the rotogravure section every Sunday 

with an average space of six inches, double column. 
Larger space is used in May, June, November and Decem- 
ber. Other media in which the firm advertises with good 
results include shopping news, theater programs and the 
Catholic Mirror. Once a week a space of five inches, 
double column is used in local dailies, and six outside news- 
papers are also on the advertising list. Once in a while 
an advertisement is inserted in one of the hotel mediums. 
Folders are distributed once a month and letters are sent 
out at frequent intervals. 


HE advertising of True Bros. is distinctive in char- 

acter. The firm tunes up its copy to selling events 
throughout the entire year, in fact follows closely a regu- 
lar selling calendar such as is published in THE 
JEWELERS’ CIRCULAR. Special ads are run in the summer- 
time, featuring summer requisites. 
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Springfield Jewelers Get a Real Turnover 


NE ad which appeared last summer featured gold 
band glassware in the rotogravure section, in a space 
of seven inches, double column. The illustration at the top 
of the announcement showed a glass beverage set in an at- 
tractive design alongside of a bowl of ferns. 
The copy was well calculated to arouse in- 


a sugar tongs. 
terest in the sumer time and 
bore the attention-gripping 
caption: “Thirsty Tastes 
Hath the Summer,” para- 
phrasing the old stanza re- 
ferring to the number of 
day in November. Then fol- 
lowed this interesting copy: 
“Summer hospitality is 
pretty much a beverage af- 
fair. Streaming sunshine, 
brilliant awnings, flashing, 
wisping frocks—play, chat- 
ter and long, tinkling icy 
drinks. Our gold band 
glassware is especially ap- 
propriate on such occasions, 
adding much to the satisfac- 
tion of the hostess because 
of its beauty, thinness and 
graceful lines. Surely. any 
beverage served in this glass 
must taste better. Iced tea, 
ginger ale goblets, water 
glasses, high and low sher- 
bets, finger bowls and pitch- 
ers.” In italic type under- 
neath this was the inscrip- 
tion: “What More Accept- 
able Gift for the June 
Bride?” 


HE advertisement shown 

on page 48 was used on 
the 75th anniversary of the 
city of Springfield and 
evinces the concern’s pride 
in its hometown. The ad- 
vertisement occupied a space 
of eleven inches, four col- 
umns wide. It gives some 
interesting history of the de- 


(Continued from page 49) 


QO 


Hard by was 
management. 
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PYNCHON STREET 


Key to Above Diagram 


1, Choice diamond displays; 2, Silver and glass window; 
3, Costume jewelry window; 4, Watch window; 5, Mountings; 
6, Diamond room; 7, Costume jewelry department; 8, Watch 
sales, repairing and engraving departments; 9-10, Wall cases 
of clocks; 11-12, China and glass cases; 13, Colored glass- 
ware; 14, Stem ware; 15, Sterling silver toiletware; 16, Men’s 
case—platinum jewelry; 17, Fountain pens, pencils and desk 
sets; 18, Ladies’ watch department; 19, Men’s watch depart- 
ment; 20, Diamond pieces, choice displays; 21, Diamond rings; 
22, Semi-precious rings; 23, Gold links, scarf pins, etc.; 24, 
Miscellaneous; 25, Pearls (imitation), large display; 26, 14- 
kt. fine bags, vanities, etc.; 27, Gold costume jewelry; 28, Fine 
platinum and diamond jewelry; 29, Sterling novelties; 30, 
Leather goods, etc.; 31, Chests of platedware; 32, Silverplated 
hollowware (wall case); 33, Sterling silverware; 34, Clocks; 
35, Trophy window; 36, Watch repairs (employ 6); 37, Fine 
china; 38, Jewelry repair department, delivery department; 
39, Miscellaneous; 40, Wall case, pewter department; 41, Ster- 
ling silver hollowware and trophies; 42, Sterling silver flat- 
ware (show case); 43, Show case, sterling silverware; 44, 
Wall case, sterling silver hollowware; 45, Watchmakers, clock 
repairing and delivery; 46, Glassware and stemware 


FEW years later a Mr. Lovemoney, an optician, 
took over a small space and True Bros. enlarged, 
occupying about three-quarters of the store. 
died eight years after the founding of the business, and 
his brother, H. P. True, and Mrs. Fred True assumed the 
The Pynchon St. side was added in 1917 


Fred True 


and this gave the establish- 
ment more than double the 
former amount of floor 
space. G. M. Stevens came 
into the business as manager 
in 1919 and later became a 
partner. In May, four years 
later, another significant 
change took place in the 
business when the firm took 
over the entire corner, add- 
ing the store then occupied 
by Louis’ shoe establish- 
ment, which, by the way, at 
one time was the site of the 
U. S. Post Office. This gave 
the establishment forty feet 
on Main St. and seventy feet 
on Pynchon St., making a to- 
tal floor space of 5600 square 
feet, including the basement, 
storerooms, shipping and re- 
pairing departments. 


OST of the members 
of the staff of the 
concern are well known in 
the city of Springfield, which 
in itself is an asset. Only 
high quality merchandise is 
carried and the firm has al- 
ways prided itself on two 
important success requisites 
—reliability and _ responsi- 
bility. The progressiveness, 
enterprise and initiative of 
the concern are all mani- 
fested by the excellent turn- 
over mentioned at the begin, 
ing of this article. 
An important factor in 
the success of this concern it 


velopment of the firm. A little pen and ink sketch at the 
top of the announcement shows the store and its old fash- 
ioned environment in 1898. The half-tone illustration at 
the foot of the ad shows the concern as it looks today with 
its large spacious show windows fronting on two streets. 

The business was founded on November 16, thirty years 
ago, by Harry P. True, who came to Springfield from the 
quiet little village of Indian origin, Saco, Me., where he 
had been engaged in the hotel business. Mr. True’s 
brother, Fred, who was formerly engaged in the jewelry 
business in Middletown, Conn., under the name of Clark & 
True, came with him. The brothers purchased and suc- 
ceeded to the old firm of the Hubbard Jewelry Co., which 
consisted of half a store in the present location. The other 
half was a flower shop. 





















will be noted is the excellent use made of extensive window 
display space. This firm with its 11 window displays 
makes every possible use of them, keying them up to 
current events and linking them up with newspaper ad- 
vertising on every possible occasion. The diagram shown 
on this page gives a fair idea of the layout of the displays 
and of the great amount of display space at the concern’s 
disposal. Note the prominence given to the display of 
costume jewelry. The concern sells costume jewelry as 
low as $1 in order to bring the public in and does not 
consider that this procedure hampers the sale of the 
higher priced jewelry. On the contrary, the firm feels 
that this policy impresses the public with its up-to-date- 
ness and with its desire to serve as large a clientele as 
possible. 
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ewelry “fashions 
Along the 


Rue de la Paix 


Paris Designer Sugeests New Kind of Wedding 
Ring—Fringes of Jewels Head List of 
Sparkling New Creations 


a Paris designer to replace the little plain gold 


T 3 eae is a new kind of wedding ring suggested by 


band of tradition and story writers. 


The only simi- 


larity to the original is that it is a plain band ring, but it 


is nearly an inch wide and is covered with jewels. 
fantastic ring, says its maker, is much more appropriate 
to the elaborate continental wedding than is the tiny band 
of gold, platinum or diamonds that has been the fashion 
The ring, according to his plan, should 


of recent years. 
reflect in its design and lavish beauty, the 
importance of the occasion for which it is 
made. A few of these jeweled wedding 
bands are worn in Paris—each of them of 
individual design. They cover the third 
finger from knuckle to joint, leaving no 
room for other rings, and are striking in 
effect. One of them is a band of baguette 
diamonds and sapphires arranged in a geo- 
metric pattern that covers a band nearly 
the approved inch width. Others are made 
entirely of diamonds, combining the faceted 
and baguette types. 


Fringes of jewels are heading the list of spark- 
The necklace, the brooch, 
or the bangle that displays little swaying strands 
of gems are those that have the eye of the smart 
world. And they do rightly, for no type of jewel 
glistens more brightly under night lights, nor gives 
the air of fragile beauty as do these little threads of 


ling new Paris fashions. 


Platinum dotted with diamonds. 


Simplest among fringe fashions is the bar pin, 
usually of medium 
sized stones, from 
which drip baguette 
in threads 
of uneven length. An- 
other familiar form, 
popular in Paris, is 
the circle pin of dia- 
monds and emeralds, 
or diamonds and sapphires, 
the fringe falling from the 


diamonds 





A jasper box from Paris 


in complicated design, with 
inside of the lower part of the circle as if the diamonds 
were flowing out from the jeweled circle. 








This 





New wedding ring suggested 
by a Paris designer 





The triangle 
fringe ear- 
ring 
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suspended a few stones of notable size. 
la Paix, is showing a handsome pin of exceptionally smart 
design in this manner. 








This jeweled cross is of plat- 
inum with two large - dia-. 
monds and is strung with sev- 
eral fine emeralds 


Co 
Ne > 
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oN ANY of the newer brooches in classic line are’ 
marked by a hanging strand or two, by which are 


Marzo, of Rue de 


It is an oval of cloudy crystal, cut 
slightly in point at both ends, and worn in a 
slanting position. The uppermost point 
bears a triangle of diamonds and sapphires 
that is repeated in smaller size at the lower 
point—the smaller triangle serving to hold 
two long chains of platinum weighted down 
with large pear-shaped sapphires. 

The fringe motif is likewise prominent 
in jeweled necklaces. Both diamonds and 
emeralds lend themselves to this treatment, 
especially since a few stones set in fringe 
formation are very nearly as effective as a - 
larger number set in a link chain. A Paris 


favorite is the short necklace of a single row of 
stones that fits about the base of the throat, with a 
fringe of jewels hanging at the front only—the 
strands at the side of one-inch length and those at 
the center two or two and one-half inches, and the 
intervening strands of graduated lengths. 
tom of this fringe is sometimes cut in patterns— 
scallops, squares, triangles. 

Fringe earrings are always important in the 
Paris scene. 
than before and tend to a triangle shape—the apex: 
of the triangle at the ear-lobe. 
type may be as large and striking as possible with- 
out destroying the narrow silhouette of the face. 


The bot- 


This year they are noticeably longer 


Earrings of this 


HERE are an increasing number of jeweled 
boxes now on show in the Paris shops. 
important jeweler on the Rue de la Paix displays 
a large collection and many report that they are becoming 
popular as cigarette cases. 
ly jeweled box, if it is flat enough to fit into a purse. 


Every 


Women prefer to carry a love- 


Others of the larger sizes are still used as table boxes. 
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Merchandising for Profit 


Article III—Gross Profit and Turnover 


By Ernest A. Burrill, Chairman 
Plan and Scope Committee, National Advertising Fund of the N. S. R. A., and Educational Adviser, National Shee 
Retaiiers Association 


(Continued from issue of March 21) 


7: HE subject of gross profit is one that is getting 
’ considerable attention from many other industries 
than the jewelry business in these times. Be- 
cause there are altogether too many cases where retail- 
ers in all lines are somewhat inclined to declare that 
the only solution to their particular problem is a greater 
margin of gross profit, we purposely discussed the mat- 
ter of operating cost and possible economies there be- 
fore dealing with the margin of markup. The retailer 
in any line, jewelry or otherwise 
who expects to cover up inefficien- 


are treating them together. It is a clearly established 
fundamental of business that the more rapid the rate of 
turnover the lower the percentage of gross profit and 
the lower the percentage of net profit as well. How- 
ever, there still remains a fairly well-established ratio 
of earnings to investment, regardless of the rate of 
turnover. 
The following table, which is fairly well supported 
by the actual figures, tells in a striking way how the 
per cent of gross profit increases 
as the rate of turnover decreases, 








cies in his business, either extrava- 
gance in expense, poor buying or 
subnormal volume by boosting the 
margin of gross profit is doomed to 
disaster. 

The writer has often been asked 
in the shoe industry, “what should 
be my rate of gross profit?” That 
question cannot be answered in a 
single percentage figure or a single 
paragraph. The whole sphere of 
merchandising, about which we 
hear so much today calls for a care- 
ful balancing of this whole ques- 
tion of gross profit, and there are 
many factors which have to do 
with adjusting this margin of gross 


Gross Profit and Turnover 


HE writer has often been asked in an- 

other industry, “What should be my 
rate of gross profit?” 
not be answered in a single percentage figure 
or a single paragraph. The whole sphere of 
merchandising about which we hear so much 
today calls for a careful balancing of this 
whole question of gross profit and there are 
many factors which have to do with adjust- 
ing this margin of gross profit upward or 
downward. The table below shows how the 
percentage of gross profit increases as the 
rate of turnover decreases. 


and yet the per cent earned on in- 
vestment in stock is more or less 
at a common ratio. 

When money is put at the risk 
of retail business it should be done 
and is done with the idea that it 
will earn a better rate than if it 
was put in the bank at common in- 
terest, to earn its dividends with- 
out thought or worry on the part 
of the owner. There are enough 
profitable and successful retail 
jewelry stores and others men- 
tioned in the list, to make it clear 
that to earn a return of 20 per cent 
or 25 per cent on capital invested 
is an ideal to be set up and striven 
for, even if, perhaps, it is not al- 


That question can- 





profit, upward or downward. — 





Although the five-year history of 
gross profit in the jewelry stores 
shows that there has been a slightly increasing margin, 
the correction of the situation in the writer’s opinion 
does not lie altogether in this feature. 
say that 4 per cent greater gross profit would also mean 
4 per cent greater net profit. But competition is too 
keen for the industry as a whole to even think of such a 
false method of relief, and yet this is not saying that 
some revision is due in certain sections of the jewelry 
store volume at least. 


T is because the gross profit and rate of turnover 
are so closely interwoven into the picture that we 


It is easy to. 


ways attainable. 

Therefore, even though the 
jewelry stores apparently are a long way from the re- 
sults reflected in the top line of the chart below, taking 
them as an average, profitable results have been ac- 
complished by a large number of the successful stores 
whose returns were included in the 230 reporting stores. 
As in any averaged situation, the weaknesses of those 
who have been unable to do business profitably offset 
the virtues of those who can make their business earD 
proper returns. 


pe were a good many jewelry stores who di¢é 
turn their stock 1.6 times, and they were not all 











Kind of Average Cost of Total Turn- Per Cent Net P. &. 2. &. 
Business Inventory Sales Sales over G. Profit Profit Sales Stock 
Jewelry ........ $20,000 $30,000 $50,000 1.5 40 $5,000 10 25 
BEE: ccsscveces 20,000 40,000 60,000 2. 33 4,800 8 24 
ek: couessas 20,000 80,000 107,000 4. 25 5.350 § 21 
eekebes 48,000 60,000 8. 20 1,800 3 30 

















A tie i 
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the large stores, either. And there is a most striking 
ratio of net results to rate of turnover as shown on page 
11 of the Harvard survey. The average turnover shown 
was 0.9 and the average net profit 1.9 per cent. The 
group which showed a turnover of only 0.6 times showed 
an operating loss of 2 per cent of sales. The group 
which showed a turnover of 0.9 times showed a net 
profit of 1.4 per cent of sales. The group which showed 
a turnover of 1.4 times, showed a profit of 3.5 per 
cent of sales. This tendency is fundamental in any 
line of business and cannot be ignored. It indicates 
clearly that profits come from turnovers and losses de- 
velop from leftovers. 

By the very nature of its merchandise the jewelry 
store always has and always will carry a greater ratio 
of stock to sales than practically any other type of mer- 
chandise. However, the jewelry industry must work 
out an improved rate of turnover as its first step in 
reestablishing: proper earning power. Credit is not 
difficult to establish, terms are long extended and con- 
signment merchandise provides an easy but dangerous 
way to pile up stock. Therefore 1.5 turnover should be 
the objective for the jewelry stores as a group, instead 
of the 0.9 which exists today. It will either take more 
sales per store or less stock per store, or a combina- 
tion of both. 


T is very much to the point at this time to again 
pick up a few figures from the chamber of com- 
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merce survey previously referred to. The grocery stores 
in that report showed $1 in stock to every $15 of sales. 
The shoe stores showed $1 in stock to every $4.40 of 
sales. The jewelry stores showed $1 in stock to every 
$1.80 in sales. The entire group of stores showed $1 in 
stock to every $8 in sales. Jewelry stores probably 
always will be at the low end of the list, but they can 
come a lot closer to some of the other retail lines and 
do so without crippling their sales. Turnover is out- 
standingly the biggest thing to be corrected, and “im- 
proved turnover” should be a jewelry watch word for 
1929 and the future. 


Slow turnover in jewelry stores originates from ex- 
actly the same general causes as in many other kinds 
of stores. Too much variety of merchandise carried. 
Too much bad buying, with the leftover results piling 
up on the shelves. Too little aggressiveness in clean- 
ing out odds and ends and out of style numbers. Too 
little aggressiveness in proving to the public the use 
and value of all the types of jewelry as against other 
commodities which have crowded from the family in- 
come the jewelry dollar. 


The next and final chapter of this series will be de- 
voted to the area for jewelry as compared with other 
commodities, and the opportunities to emphasize ser- 
vice and utility as well as luxury and ornament. 


(To be continued) 





How Your Local Newspaper Can Flelp 


By C. M. L. 


HE jeweler may find it to his great advantage at 
all times to cooperate as much as possible with his 
local newspaper in the matter of publicity as distinct 
from advertising. He need never be too busy, in the first 
place, to talk to newspaper men. Nor need he refrain 
from sending in to the editor of his own home town paper 
personal news and notes concerning himself, or his busi- 
ness—but these must be news, ah, there’s the rub. 
There are lots of little items which the local news- 
paper will be glad to run in its columns on account of 
their news value, and which will be good-will builders, 
excellent publicity, and help to elevate the standing and 
prestige of the jeweler’s establishment. No free adver- 
tising, let it be understood, will be used,—only legiti- 
mate news, such as anent a removal to larger quarters, 
which may often be noted in the paper through the co- 
operation of the rental bureau or real estate firm leasing 
the quarters; construction of a new store, appointment 
of head of a department, or new executive of the firm. 
An alert sense for news, and an understanding of its 
nuances and values, will result in securing the maximum 
publicity for the jeweler in a really legitimate way, since 
the newspaper itself benefits by printing the real news 
of its business section and the personals of the jeweler, 
a8 much as the jeweler himself. 


_ the jeweler goes abroad and returns home, he 
can usually get a half column to a column of interest- 


ing comment in the paper, if he can talk and comment in- 
terestingly on his experiences or his personal reactions. 

When, within his own organization or association of 
jewelers, he is elected to office, the average newspaper, 
particularly if the jeweler is on good terms with the 
newspaper men, will use several “sticks” of news and a 
photo of the jeweler himself. In this connection it may 
be pointed out that it is of value to have a few “glossy” 
finish personal photos at hand, taken by a good photog- 
rapher. 

Such affairs as the wife of the jeweler has at her 
home when she entertains, may be mentioned for the 
society columns of the paper, with a complete list of 
those attending the party. A daughter’s coming out or 
debut, will also be of interest to this particular section 
of the paper, and women reporters cover these events in 
many instances where the jeweler’s family is socially 
prominent. 


T is not necessary to write the items for the paper. 
IT The telephone is quicker and often more satisfactory. 
Through it there may be ascertained at once whether 
the editor is interested or not. If he is, he will say “Wait 
just a second, and I’ll have a reporter take a few lines on 
that.” And in this manner an avenue to greater prestige, 
good will, and a firmer place in the community, is opened 
to the jeweler. 





“Making Jewels Look Their Best at Night” 


is the title of an intensely interesting article 


which will be published in THE JEWELERS’ CircuLar, April 11. Read it and profit by it. 











ETNA SOIT 5ST RE RMI 

































ees 


PIPES ENS cette igen silt 


THE JEWELERS’ 


ye =. 
ersye 


—— 





-ADVEDTES% NG. 


CIRCULAR 





April 4, 1929 





Spring tine -Advertising Suggestions 


S MENTIONED in an article pub- 

lished in this department in a previ- 
ous issue, the retail jeweler might fitting- 
ly emphasize in his advertising the fact 
that “A rich gown deserves a rich jewel.” 
If this thought were impressed upon the 
public by jewelers generally throughout 
the country by constant reiteration in 


Rings that Portray 
the ones Mode 


HE two rings illustrated charmingly portray 
the present mode in diamond solitaires. 
Each stands mid-way between the extreme bas- 
ket and the pure prong type of ring. The one 
at the upper left is 18-kt. white gold, the one at 
the lower right is all platinum. Each is priced 
at $250. 


We invite your inspection 


Shomas Long Company 


40 Summer Street 
Opposite Chauncy Street 








Striking caption 


advertising it might have some effect in 
increasing the sale of high grade jew- 
elry. A New York daily last week car- 
ried an advertisement of a gown shop 
which devoted ten and a half inches, dou- 
ble column to the featuring of wooden 
jewelry. Wooden chokers were adver- 


By Robert F. Nattan 


tised at $1, metal chokers with imitation 
carnelians were featured at $2.95, and 
pendant and chain were advertised as 
“gold metal,” at $4.95. The latter were 
not solid gold—only plated, and con- 
sequently the deseription is misleading 
and one to which exception would un- 
doubtedly be taken by the Better Busi- 
ness Bureaus throughout the country 
inasmuch as this clearly infringes the 
Gold Stamping Law enacted for the 
public’s protection. 

The legitimate retail jeweler certainly 
has an opportunity in view of all this 
type of advertising to educate the public 
up to buying real jewelry that lasts at 
a reasonable price, and to appreciate the 
wisdom of buying from a_ responsible 
jeweler dealing in reliable merchandise 
that is never misrepresented. A piece of 
real jewelry that lasts at $25 or even 
less is certainly cheaper than an 
ephemeral article with no intrinsic value 
and frequently barbaric in design and 
composition at $1. Cheap jewelry has 
its place in the general scheme of things, 
but why not play up pride of ownership, 
the suitability, the beauty, intrinsic 
value and appropriateness of jewelry 
that enriches the gown and distinguishes 
the wearer? 

PRING openings are now being held 

throughout the country by jewelers 
and this is an occasion for resultful edu- 
cational work. Trade may be kept at 
home by intelligently conducted spring 
openings which may be used as a means 
of informing the public that the latest 
and best merchandise may be obtained in 
the home town at prices no higher than 
those that prevail in the nearby metrop- 
olis. A spring opening was held in 
Walla Walla, Wash., on March 15, in 
which 70 merchants participated. Win- 
dow displays were made especially at- 


tractive and the newspapers carried ad- 
vertising that made the hometowners re- 
spect the initiative, enterprise and prog- 
ress of the local merchants. In all 
these cooperative movements assistance 
might be had of all the merchants and 
this would facilitate matters for the 


the vanderbilt theatre 


EXHIBITION 








Necklaces of genuine Oriental 
pearls as low as $300 


HIS exceptional opportunity is created Ly an unusually large am 
sdvantageous purchase recently made from a famous pearl mer 





r @ nechlace containing 
pedectly ey ae ‘ 
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Fifth avenue at 45m street J 
Wall street at Broadway 


JEWELS —WATCHES 


Counselors in the selection of Diamond engagement rings 








Oriental pearls as featured in theatrical 
program 


jeweler and lessen individual expense. 
Where there were enough jewelers t 
cooperate to make an impressive spring 
opening showing the latest jewelry, 80 
much the better. The opening might be 
held in a prominent hotel or other suit- 
able place. 








Copy with a kick in it is backed by real selling ability. 
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Invitations should be sent out well in 
advance to the entire community. An- 
‘nouncements might impress upon the 
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The Spring E Bride 


Her Jewels Her Silver 
H ‘ACCARD Rings for Engagements 
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re- How Jaccard features jewels for the 
0g- Spring bride 

all 

ice public that a display of jewelry is quite 
nd as important as a display of the latest 
she fashions in gowns . 











You Are Invited to Attend Our 
| Beautiful Display of Gifis for Weddingse : | 
: Anniversaries, Graduations ; | 
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Gifts for the 


Just a few more davs, then 





t can eas ly ‘be olved at the fa- 
ous old house of Daniel Low's. 





We have Sees sel ber our 3 
mn of your gift 
all that is new, 
lesirable, an keeping with the. : 
Daniel Low standirds of quality | 
and value ' 
See Our Window Displays 
Now we invite You to sec this : 
—— ident tnat you will 
asec od with the gifts we show, 
the large varieties in every rdepatt 
ment, , the 
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ng A tip for June advertising 
80 
be — Vogue in Jewelry” or “Jewelry 
1 and the Spring Gown” would make 


attractive introductions. The jewelry 
might be displayed on attractive models 
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wearing the latest designs in gowns. The 
jewelry might be shown on day dresses 
as well as evening gowns. To do this the 
cooperation of the. gown people would 
be helpful. Some of the large Fifth 
Ave. gown shops and stores in other cit- 
ies during the month of March held 
spring openings to show the latest de- 
signs in gowns and on the models were 
also shown the latest designs in costume 
jewelry. These fashion shops wanted to 
show not only the properly apparelled 
but the properly bejewelled woman as 
well for the Spring of 1929, making the 
ensemble complete. At such openings 
the jeweler has an opportunity to dem- 
onstrate the beauty, the style, the attrac- 











Antique Jewelry 


(More Than One Hundred Years Old) 
Comes From England and Italy 
| to Hudson's Fine Jewelry Shop 


| Curiously wrought by goldsmiths of more 
than a century ago, these beautiful old jew- 
els possess the elegance and splendor of Old 
{World craftsmanghip. There are odd brace- 
lets, pendants; quaint earrings, brooches, 
jeweled rings, and ancient-looking cameos 
+ + + a8 smart now as when they were de- 
signed. Each piece was personally selected 
abroad by our representative. 


Typical of this interestiag collection is 
the massive-looking brooch sketched. The 
large center stone is smoked topaz, encir- 
cled bfkamethysts, garnets, and pink tour- 
naling, mounted in gold, $150. 


First Floor—Weedward Avenue Building 


HUDSON’S 


























Impressive announcement by department 
store of Detroit, Mich. 


tiveness and fine craftsmanship and 
lasting value of highgrade jewelry, not 
necessarily high priced jewelry, but jew- 
elry carrying out the idea that “A rich 
gown deserves a rich jewel.” 

* * * 


HE accompanying announcements 

will offer some suggestions for spring 
advertising. The announcement by the 
Jaccard Jewelry Co., St. Louis, Mo., en- 
titled: “The Spring Bride” featured 
both jewelry and silver and has been 
reduced from 8% inches, three columns 
wide. The firm announces that “jewel 
purchases of $100 or more are protected 
by insurance for one year without extra 
charge.” 

* * * 

“Rings that Portray the Present 
Mode” was the caption used in an an- 
nouncement by the Thos. Long Co., Bos- 
ton, Mass., in a space of 6% inches 
double column. 
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C. D. Peacock, Chicago, IIl., featured 
in a space of 12 inches double column 
new jewelry for the old and emphasized 
the fact that the sentiment attached to 


HEIRLOOMS 



























































Jewelry that deserves 
the most artistic of 
‘Platinum Mountin gs: 


The old jewel is a sacred thing, a symbol 
of bygone days. Alive with associations, 
csdhaalel with precious memories. Only 
negligence or misdirected sentiments 
could subject a once-cherished jewel to 
obscurity inacumbersome mountingand : 
consequent idleness in a forgotten cor- | 
ner. Pasoneh platinum mountings are 
designed to bring these old jewels to new- 
ness of life and to enhance their charm. 
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C.D. PEACOCK 


ESTABLISHED 1837 


State and Adams Streets 
90 YEARS OF CONFIDENCE 


—the positive cssurance of satisfaction 


An heirloom deserves platinum mounting 


heirlooms deserves a rich mounting. Sev- 
eral platinum mountings are illustrated, 
priced from $55 upward. 

* * oa 


Daniel Low & Co., Salem, Mass., adver- 
tise graduation and wedding gifts. This 
announcement was used in a space of 
11% inches, triple column. The adver- 
tiser wisely links up his newspaper ad- 
vertising with his window displays. This 
firm’s advertising is backed by a pres- 
tige of 60 years. 

* * * 

HERE is an opportunity for retail 

jewelers to do effective cooperative 
advertising for the June wedding, and 
graduation season. April, moreover, of 











Intelligent advertising sways, sells, impresses and builds prestige. 








56 





which the diamond is the birthstone, 
would afford an excellent opportunity 
for effective cooperative diamond adver- 
tising. When advertisers in various 





Bros. 





Rotogravure diamond advertising by True 





other lines use newspaper space so gen- 
erously it is rather deplorable that the 
retail jeweler does not do more to make 
himself heard in the din of competition. 

















Smith Paterson £0 


JEWELERS &> SILVERSMITHS 
“DIAMOND MERCHANTS 


Cues 


“DIAMONDS... Molt 


distintive and unusual is this 
new circle pin... It # de- 
signed of platinum and 
jeweled with twelve 
navette and one hundred 
and eighteen round 
diamonds, mounted 
in the new pave 


off! . 


Many 
other designs 
of platinum pins, 
jeweled with dia- 
monds, and diamonds 
in combination with other 


gems .-... $200 upwards 


$2 SUMMER STREET BOSTON 





































ton jewelers 


Loring Andrews, Cincinnati, 


Diamond circle pin well featured by Bos- 


Ohio, 


last week, used rather a unique adver- 
tisement to feature silver under the cap- 
tion: “The First Thing That Prosperity 
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Brings You, the Last That Adversity 
Takes away.” No one would know from 
a glance at the announcement just what 
was advertised. The idea in the last 
two lines of the ad “May we show you 
some distinguished silver that you will 
always be proud to own?” might have 
been played up in the caption. 
* * ca 


Maier & Berkele, Atlanta, Ga., last 
week, advertised in a space of four 
inches, double column, their Forty-sec- 
ond Anniversary display of silver. A 
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This stunning ring... ts alive 
with eleven blue and 
absolutely perfect 


DIAMONDS 


The lucky girl who finds herself wearing this 
ring on morning will be the most 
ecstatic young person in.the world. And if 
you want to know why ... just come in and 
‘see it. Of 10 per cent iridium platinum . 

with gleaming insets of synthetic sapphires 
... and an array of blue and absolutely per- 
fect diamonds breathtaking in their’ bril- 
liancy! The center one weighs .45 of a karat 


and is ohe of the finest speci- ¢ 00 
mens we ever looked at for only 5 


Other diamonds, perfect in every detail and exquisitely 

mounted’ are shown in a collectjon that em- $ 

braces every known size and smart setting 20 
+ Prices start as OW AS 4i....-.eeeeeeeeee 


Extended Charge Account Service 


Moor Hatenslin 


INCORPORATED 


Jewelers 
452 WWalnut- Kentucky Hotel Bldg- Louisville, Ki 
5 











Outstanding 


three piece coffee service was adver- 
tised at $2,500, a waiter at $1,000 and a 
sandwich tray at $700. The price range 
fur sterling silver coffee services was 
as low as $69.50. Maier & Berkele have 
always been consistent advertisers and 
have a large mailing list for their di- 
rect-by-mail advertising. 
* - * 
1 a the jewelry ad by Hudson’s de- 
partment store, Detroit, Mich. The 
firm advertises a display of antique 
jewelry over 100 years old from En- 
gland and Italy. There is a tip here for 
the jeweler because the public is always 
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interested in old jewelry. “Curiously 
wrought by goldsmiths of more than a 
century ago,” says the advertisement, 
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‘Forty-second Anniversary .Display 
March 22 to 29 


The largest collection of Sterling Silver Bat the South 
is shown in our Anniversary display, March 22 to 2¥. 

Never before bave we presented more magnificent 
designs in complete Dinner Services, Tea and Coffre 
Services and individual pieces with beautiful patterns in 
oe to mate 

of the most “exclusive Coffee Servions ever shown 

ia the South.is the hand-made and band-chased Service 

Gorham, which. e receiving much SS untie com- 

ment from connoisseurs of fine silver. This is a mag- 
nificent presentat: tion service. 

Three-piece Coffee Service, consisting of Coffee, Cream 
and Sugar, $2,500.00. Waiter, $1,000.00. Sandwich 
Tra, (00.00. 

4 ‘e are showing many beautiful Sterling Silver — 
Services, ranging in price for three pieces, 


‘MAIER & BERKELE, en 
For forty-two years the leading jewelers of the South 
111 Peachtree St. Established 1887 
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Atlanta jewelers feature silver for 42n 
anniversary 
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ec 
“these beautiful old jewels possess th® {) 
elegance and splendor of Old Worf y 
craftsmanship. There are odd bracelets, fl 
pendants, quaint earrings, brooches, ‘ 
jeweled rings, and _ ancient-looking 
cameos—as smart now as when they A 
were designed.” cr 
The ad announces that each piece wae {lo 
personally selected by the concern’s rep sh 
resentative. ce] 
Jewelers might very profitably mak an 
exhibits of antique jewelry much oftenerfR pa, 
tric 
of 
ing 
; bag 
THE FIRST THING THAT PROSPERITY 
BRINGS YOU, THE LAST THAT ant 
ADVERSITY TAKES AWAY. moi 
You have observed again and again the ven- ting 
eration in which the family silver is held, both mou 
by those upon whom fortune is smiling and those f t 
who have fallen upon lean days: There is some as 
thing about silver that endears it peculiarly to the enec 
hearts of its owners—it is acquired with eager- , 
ness and pride when fortune permits, and is cate 
cherished devotedly through thick and, per- Carr 
chance, thin. It represents certain fine things in 
d ‘Tiving which, once possessed, are never willingly and- 
surrendered. cord 
May we show you some distinguished silver 1 leath 
that you will always be proud so own? stray 
q gray 
REW. 
pil an haa kids] 
iene “ 
. back 
ing i 
" the s 
Excellent copy under irrelevant captwi@® ig gh 
Aven 





than they do. The exhibit would elit 
publicity by the local newspaper. Alon 
side the antique jewelry might be sho 
exquisite modern pieces of the laté 
design, exhibiting the art of the jewel 
“Then and Now.” 

a * * 


Special Display at Spring Openit 


Kristian Falkenberg, the well kno 
jeweler of Walla Walla, Wash., mad 
















(Continued on page 112) 










April 4, 1929 


nt, 


N_ exceedingly becoming 
fA headdress is shown with its 
accompanying ear pendant 
in the illustration. These jewels are 
formed of platinum links and button- 
shaped faceted rose-quartz. The 
quartz is variegated in color rang- 
ing from deep rose to clear white 
through pink, yellow, citron and 
canary. This enticing jewel-com- 
bination was worn lately with a 
dress of moire silk in an off-white 
tint. The wearer, with her pale gold 
hair, made a lovely picture. The ac- 
cent was given in the color note of 
th the elaborate shoulder flowers worn 
ri with this costume. These large 
et, flowers were velvet in tones of deep 
hes, rose, magenta and deep yellow tints. 
™® A single slender shoulder strap 
| crossed the left shoulder while these 
wate flowers made a long corsage and 
rep shoulder ornamentation from the 
center front over the right shoulder 
ake and half way down the bodice at the 
net back. 


af “5 ies ways with hand bag fas- 
1 tenings are illustrated in the 
trio of small purses sketched. One 
of these bags shows a slide fasten- 
ing in diamond-mounted jade. The 
bag itself is of soft dark green 
antelope. The lining is jade green 
moire, and the mountings for its fit- 
tings match the material of the bag 
mount material in their tiny jade 
fastenings. The second bag is fast- 
ened with the new bolt and hasp 
catch. This bag, also in antelope, 
carries out the ever-present black- 
and-white theme in its black silk 
cord and ivory bolt. Tweed and 
leather make the third bag with the 
strap fastening. This strap is in 
gray kidskin, while the bag tweed 
is in flecked gray and blue. The 
kidskin strap passes through a slot 
which is placed cross-wise at the 
back of the bag and the snap fasten- 
ing is to be found under the end of 
the strap at the left hand side as it 
18 shown in the illustration. Fifth 
Avenue is showing quantities of 
these tricky new fastenings with 
every passing week. 


a, Bb exceptionally handsome 
necklace pendant is_ that 
shown in the sketch. It is mounted 
ning with topazes, emeralds, and baguette 
, diamonds in its delicate platinum 
framework. This particular neck- 
nade pace is making a gift to a spring 
bride from her father. It is being 
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| With Dame Fashion Along Fifth Avenue 


By Ima Thompson 
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designed to special order but it is 
shown here as representative of a 
new type of handsome necklace pen- 
dant. The chain itself makes a 
splendid necklace. It is carried out 
in the favored chain work with orna-. 
mental motifs set at intervals in the 
line. The pendant section may be 
detached from this chain and worn 
as a brooch, while the chain ends 
fasten together with an _ invisible 
snap, to make a medium length dia- 
mond necklace. 


NE of society’s most noted lead- 

ers of the mode is wearing a set 
of rings and bracelets in tones of 
green carried out in jade and dark 
green tourmalines with pearls and 
diamonds for an accompaniment. 
These jewels she wears with an eve- 
ning costume of brilliant green satin 
or with a gown of white chiffon 
flounced in handsome lace. She 
wears the jewels as they are shown 
in the sketch with the pearl rings on 
the little finger and the geometric 
cuttings on the third finger of each 
hand as they appear in the illustra- 
tion. On her left hand there is a 
large black pearl and a great deep 
green tourmaline flanked on either 
side with a ladder of diamonds. With 
these two rings her bracelets are a 
wrist-watch carved from jade and 
mounted on a cord of deep green 
silk. Her second bracelet is carried 
out in baguette-cut tourmalines and 
a group of three pearls alternating 
in the row. For her right hand she 
uses a new design in the finger-ring: 
on her third finger. This jewel car- 
ries two large triangle diamonds set 
together in a rectangle frame. On 
either side is a long narrow baguette- 
cut green tourmaline. A pair of 
tinted pearls is used in the little 
finger-ring, and pearls make the pair 
of gems on the trellis of platinum 
for the first bracelet with smooth- 
cut oval pieces of jade for the sec- 
ond bracelet on the right wrist. 
Hand jewels are considered of great 
importance this year. And an un- 
usual amount of attention is given 
the grouping of these pieces. 


CRYSTAL brooch, with an 

exceedingly effective design, 
was seen recently in the window of 
a Fifth Avenue jewelry shop. It was 
formed of a lozenge shaped engraved 
crystal an inch and a half across. A 
frame of baguette diamonds made. 
an oblong border. 
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Importers and Cutters 
of 


DIAMONDS 


All Sizes and Qualities 
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ALBERT LORSCH & CO. 


Mein Office: INCORPORATED Branch Office: 
607 Fifth Avenue Telephone Murray Hill 9114 236 Westminster Street 
NEW YORK PROVIDENCE, R. I. 






P. O. Box 892, Grand Central Station 
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Pacific Coast Representative: FRED L. LEB & CO., 704 Market St., San Francisco, Cal. 
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| J ewelry Exhibits at British [Industries ‘fair 


More Than One Hundred Firms Showed Jewelry and Allied Products and Buyers 


from Over Seventy Foreign Countries Were There 































































These illustrations will 
undoubtedly prove of in- 
terest to manufacturers 
and wholesalers in this 
country, who have been 
regular exhibitors at 
conventions in the 
United States. 
Included in the dis- 
plays of jewelry, were 
all kinds for which there 
is a market—gem set, 
gilt, gold enamel, mourn- 
ing, native trade rolled 
gold and silver, as well 
as precious and many 
colored stones, badges 
and medals, etc. In ad- 
dition, a dozen firms 
displayed materials for 
jewelers. There was an 
exceptionally big dis- 
play of electroplated 
fancy goods and plated 
ware, challenge cups, 
The Birmingham Jew- trophies, tableware, 
elers and Silversmiths hotel, restaurant and 
Association staged a steamship ware, clocks 
composite show which _ and china ware, toilet- 
included samples of the ware, enameled silver- 
products of 100 ware, mounted 
firms represent- tortoise shell 
ing the jewelry, goods and many 
silver, elec- other lines. There 
troplate and al- was also a com- 
lied trades. The prehensive dis- 
National Jewel- play by the lead- 
ers Association ing makers of 
displayed gems watches and 
valued at over clocks and chro- 
$500,000. This | nometers, cases 
display consisted | and materials for 
mostly of rough | same and an ex- 
goods but in- cellent showing of 
cluded the much wrist watches. 
discussed “South- Some excellent 
ern Cross” pearl toilet sets in sil- 
formation valued ver, gold, gold 
at $50,000, which and platinum and 
has been _illus- the new eggshell 
trated in THE mosaic patterns 
JEWELERS’  CIR- could be seen at 
CULAR on previ- various’ exhibits 
ous occasions. We in the jewelry sec- 
are now able to tion. The popular 
show photographs butterfly wing 
of the section | jewelry was much 
where the Birm- in evidence and 
ingham jewelers the excellent ex- 
and silversmiths . = sa amples attracted 
displayed their much attention 


many wares. Section of composite display by Birmingham Jewelers at the British Industrial Fair from the buyers. 


ISITORS who at- 
( oxo the display 

of goods at the 
British Industries Fair 
which came to a close 
on March 1, as reported 
in THE JEWELERS’ CIR- 
CULAR of March 14, 
were particularly inter- 
ested in the _ section 
maintained by the big 
manufacturing jewelers 
which combined to make 
the jewelry, gold and 
silverware section the 
best ever seen at one of 
these annual trade exhi- 
bitions. The buyers who 
attended the fair, which 
was held at White City, 
London, and Castle 
Bromwich, Birmingham, 
simultaneously, repre- 
sented over 70 foreign 
countries. 
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Diamond Market on Firm Foundation 





London Dealers Report Greater Demand for All Classes of Goods—Confidence Completely Re- 
stored—Famous Portland Vase to Be Sold at Christie’ s 


LONDON, March 23.—With the bogey 
of over-production in diamonds laid to 
rest, one of the most fruitful sources of 
unrest in the industry has now been dis- 
posed of. This is evident in the steadily 
improving conditions this side coupled 
with the difficulty the Diamond Syndicate 
finds in getting sufficient quantities of 
the fine quality stones to meet the 
demand now existing. Diamond mer- 
chants admit that the restrictions 
imposed by the South African Union 
government in the diamond fields is 
reflected in the dearth of some qual- 
ities of stones, but the period of un- 
certainty has given way to one of 
stability. According to Backes & 
Strauss, the Holborn Viaduct gem 
merchants, the position has improved 
substantially the past two or three 
weeks. 

“Business is certainly showing a 

broadening tendency,” a member of 
the firm informed THE JEWELERS’ 
CIRCULAR this week. “There is a 
greater demand for all classes of 
goods, and confidence has been com- 
pletely restored. Reports from South 
Africa all agree that the output of 
rough diamonds from the new allu- 
vial fields has been steadily diminish- 
ing, and the knowledge that there is 
no danger now from over-produc- 
tion has created a feeling of security. 
The Rough Diamond Syndicate has 
never had more applications for the 
raw material than of late; in fact, 
in certain articles it could have dis- 
posed of much larger quantities than 
were available. The Stock Exchange 
is generally a good barometer of 
trade conditions, and it is interesting 
to see the substantial rises that have 
occurred in diamond shares. 

“As regards polished diamonds, 
there is little change to report. High 
quality stuff continues to be in de- 
mand, and high prices reflect the great 
scarcity of really first quality goods. 
There is a little more doing in méleés 
and smalls, but the demand is all for the 
higher colors, while the commoner 
grades are somewhat neglected. There 
is every probability, however, that in the 
latter as well there will be a stiffening in 
price, in view of the restrictions en- 
forced in the production of the raw ma- 
terial.” 


* * * 


It is estimated that some $5,000,000 
worth of gold is required in the United 
Kingdom annually for the production of 
wedding rings. Probably as much again 
18 required in the manufacture of gold 
Jewelry and plate. A substantial amount 
of gold is used this side for gold leaf 
work and general decorating purposes. 


The demand for solid gold toilet sets 
absorbs quite a lot of gold here now. 
Although platinum has eclipsed gold to 
a considerable degree in the fashioning 
of quality goods, it is surprising the 
amount of pure gold that is utilized in 
decorative jewelry for both men and 
women as distinct from utility articles. 





FAMOUS 
PROPERTY 


PORTLAND VASE _ IS 
OF THE DUKE OF 
PORTLAND AND WILL BE SOLD AT 
AUCTION AT CHRISTIE, MASON & 
WOODS, LONDON, ON MAY 2 


THE 
THE 


The famous Portland vase, the prop- 
erty of the Duke of Portland, K.G., P.C., 
G.C.V.O.; will be sold at auction by 
Christie, Mason & Woods, at 8 King 
Street, St. James’s Square, on Thursday, 
May 2, at 3 o’clock. 

The handles of the vase, which are 
twisted in cable form, terminate in masks 
of Pan, his horns encircling the base of 
each handle; they divide the figures 
round the body of the vase into two 
groups, each relating to the story of 
Peleus and Thetis. 

The vase was the chief ornament of 
the Barberini Palace at Rome until it 
was purchased by Sir William Hamilton 
toward the end of the 18th century. Sir 
William sold the vase in 1785 to the 
Duchess of Portland, and it was depos- 
ited in the British Museum by the fourth 
Duke of Portland in 1810. The vase was 


wantonly broken on Feb. 7, 1845, by a 
scene painter named William Lloyd. A 
drawing is exhibited in the Gold Orna- 
ment Room showing the fragments to 
which the vase was reduced. At its 
restoration the bottom of the vase was 
not replaced, but is now exhibited sepa- 
rately. 
* * * 

When the Prince of Wales is in- 
stalled as first Master of the Hon- 
orable Company of Master Mariners 
he will be the first to wear the beau- 
tiful badge and chain of office now 
being created. The insignia when 
finished will be a remarkable tribute 
to the art of the modern worker in 
the precious metals and gems. The 
Master Mariners’ Co. and the Seven 
Seas together provide the inspiration 
for the designer. Made of chiselled 
22 karat gold the sea lore motif is 
being carried out in precious stones 
and enamels. The chain itself will 
consist practically of figure work, 
the mermaids and mermen, sea ur- 
chins and other symbols of the deep 
being modelled and chiselled in high 
relief. The central motif of the 
piece is the coat of arms of the com- 
pany which is held by a mermaid 
and Neptune chiselled in high relief. 
One allegorical figure is handing the 
other a cluster of pearls. A sym- 
bolic interpretation of the Seven 
Seas is worked out in incrusted bril- 
liants, emeralds and sapphires. At 
the edge of each of the Seven Seas 
is a lighthouse symbolized by a large 
and fine quality diamond. Colored 
gems are used to represent the 
waves. A sailing ship held by a 
mermaid as a pendant piece is being 
blown upon by two figures repre- 
senting the Trade Winds. These fig- 
ures are suspended either side. 
Many months’ work is vet to be done 

before the chain and badge are finished. 
It is the gift to the Master Mariners of 
Viscount Rothermere. 


* * * 


The past year’s profit of Mappin & 
Webb, the jewelers and silversmiths, has 
increased considerably. It totals more 
than $513,000, compared with around 
$430,000 the previous year. A dividend 
of 10 per cent is again declared, but re- 
serve receives $250,000 instead of $100,- 
000 for the previous year. Balance for- 
ward is some $79,000 against $123,000. 


* * * 


Among the items that came up for dis- 
cussion at the annual meeting of the 
Birmingham Jewelers’ and Silversmiths’ 
Association last week was the delay in 





(Continued on page 87) 
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Deltah 
A Better Word for Quality a 


What the Jeweler sells must be better in quality than what 
any other merchant offers. Your customers patronize you R 
only because they are looking for something finer—some- 
thing of higher quality than can be obtained elsewhere— Con 





something more refined and more fastidiously styled. 

{| That these are the aims which have inspired the creating _ 
staff of the Deltah line is best proven by the facts. The im 
Deltah sales volume, and the Deltah reputation, are in a 
class which admits of no comparisons. {] A Deltah Pearl 
necklace, backed by large scale advertising*, correctly 
styled, and made in the highest quality that the Jeweler’s 
art knows, is your surest guarantee of rapid profitable sales. 
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*Continuous Deltah national advertising over a long period of years has strongly 
entrenched the trade-mark of Deltah Pearls as the criterion of quality and style 
throughout America. National advertising in a series of leading magazines is 
now appearing and scheduled throughout the year. 
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This beautiful tiara consisting of 956 diamonds, to- 





gether weighing 49.5 carats, was the present of the 
City of Stockholm to Swedish Princess Martha at her 





wedding in Oslo to Crown Prince Olav of Norway 


Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as Reported by Corre- 
spondents of “The Jewelers’ Circular” 


LONDON, March 23.—Business during 
the month remained quiet. It is difficult 
to state a reason for »r-cent trade con- 
ditions but it is qui. »bvious that eco- 
nomical conditions among the masses of 
the middle and labor ciasses have a de- 
tided influence. In addition the restric- 
tion of the money market through the 
rising of the bank rate recently has 
made business more difficult. Manufac- 
turers find it very hard to realize on 
their manufactured article with such a 
narrow margin of profit, considering the 
present prices of rough diamonds, the 
market for which is very strong and 
well maintained. 

The British Industries Fair held here 
during the last weeks of February 
proved a great success, and was very 
well attended. It was also honored by 
the visit of Her Majesty the Queen and 
the Prince of Wales and other members 
of the royal family. The diamond sec- 
tion was very well represented and Bir- 
mingham jewelers made a good display. 
Mention may be made especially of the 
show of the National Jewelers Associa- 
tion, where a great collection of rough 
diamonds in all grades from crystals to 
‘ommon diamond bort and _ industrial 
diamonds were shown. Special interest 
was taken by the public in nine pearls, 
generally known as the “Southern 
toss.” Among the curiosities of jewel- 
ty Was a watch the dimensions of which 
were not greater than an English three- 
Penny coin. In general the diamond 
section made a better display this time 
than was the case during last year. 

* * * 

AMSTERDAM, March 22. — The first 
Part of this month was characterized by 
4 decline in the volume of business as 
‘ompared to the early period of this 


year. There were not many foreign 
buyers of importance in this market and 
those who were here tried to buy at 
prices which the firm market could not 
concede. Manufacturers on this side are 
adopting a waiting attitude and refuse 
to weaken the stability of the market. 
In this stand they are constantly encour- 
aged by the gradual decrease of rough 
material at the London market of the 
Diamond Syndicate, where there pre- 
vails a scarcity of the high grade rough 
material. Even in that branch known 
as the “common goods,” production has 
decreased as a result of the restrictions 
on output following the enactment by 
the South African Government of the 
Precious Stone Bill. 

Employment in the diamond cutting 
factories remains excellent, as at pres- 
ent more than 5000 diamond workers 
affiliated with the union are employed. 
This shows that our manufacturers take 
an optimistic view of the future trend 
of business. 

* * * 


Paris, March 22.—Reports from this 
market generally show that the trade is 
passing through a quiet period. The in- 
flation of the franc and also the tax on 
jewelry sales is just now having an in- 
fluence on the diamond sales. Overseas 
trade is also handicapped, as the Paris 
market for diamonds is closely connected 
with those regions in the Far East 
where political conditions at present are 
not altogether too reassuring. 

A bright spot is noted by a demand 
for medium quality “roses” and also 
light brown diamonds for the Italian 
and Balkan markets. 

Prospectuses were sent during the 
last few weeks to prospective exhibitors 
of the forthcoming exhibition to be held 


at Antwerp during 1930. It is noted that 
only articles will be allowed for exhibi- 
tion in the sections of the respective 
countries, which are grown or manufac- 
tured in those countries. This exhibition 
will stand out as one of the important 
events of 1930. The International Con- 
gress of Jewelers is to be held in Lon- 
don during May of next year. 








Heileman & Roth, Cincinnati, An- 
nounce Important Changes 


in Business 


CINCINNATI, March 30.—The retail 
business of Heileman & Roth, manufac- 
turing jewelers in the Murdock building 
on Opera Place, will be taken entirely 
out of the firms’ hands by C. R. Heile- 
man, one of the partners of the old firm. 
He will establish his own retail jewelry 
company on the seventh floor of the 
structure at 413 Race St. Mr. Heile- 
man will install a complete store as he 
will have a watchmaker, an engraver, 
setter and other employes. He took a 
five year lease on the floor, which be- 
comes effective April 1. 

This move leaves the manufacturing 
firm in the hands of C. J. and E. A. 
Heileman, brothers. It will be neces- 
sary for the firm to move by the end 
of next year as the Murdock building 
will be torn down and a new structure 
put up on the site as well as on the 
property adjoining which fronts on 
Race St. 








Members of the Psi Delta Omega Fra- 
ternity at Bradley MHorological cele- 
brated its annual spring repast at 
Webbs’ Cafeteria, Chillicothe, Ill., re- 
cently. Thirty-nine old students were 
in attendance. 
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United States Customs Rulings 





Decisions Fix Value of Diamonds and Classification of Jewelers’ Tweezers, Bracelets, Orna- 


HE United States Customs Court, 

sitting at New York, has just ruled 
on a number of issues of interest to the 
jewelry trades. These decisions refer 
to the valuation of diamonds, imported 
from Antwerp, and to the tariff status 
of numerous items, including jewelers’ 
tweezers, childrens’ bracelets, silver- 
plated hollow ware, buckles, ornaments, 
beads, etc. 


DIAMOND VALUES 


Judge Sullivan, of the Customs Court, 
recently rendered an interesting ruling 
on the valuation of diamonds, imported 
from J. Borek, Antwerp, by the Koehler- 
Struss Co., for the Extein Diamond Co., 
of St. Louis. “The single question in 
this case,” Judge Sullivan writes, ‘“‘is 
that of value.” In concluding his opin- 
ion, he says: 

“T find that the value of the 26 stones 
at the time of importation was 275 
florins per carat; the 14 stones, 300 
florins per carat; the 44 stones, 200 flor- 
ins per carat; the two stones, 275 florins 
per carat; and the one stone, 274 florins 
per carat.” (The invoiced prices, respec- 
tively, were 245, 265, 190, 275 and 265 
florins per carat, and the appraised val- 
ues, respectively, 300, 350, 230, 350 and 
300 florins per carat). 


JEWELERS’ TWEEZERS 


Sustaining a protest of R. F. Down- 
ing & Co., Inc., of New York, the United 
States Customs Court finds that certain 
articles, invoiced as “brucelles,” admit- 
tedly jewelers’ tweezers, were incorrect- 
ly classified under Par. 354, Tariff Act 
of 1922, at 60 per cent, ad valorem. The 
court, in an opinion by Chief Justice 
Fischer, fixes duty at 40 per cent, under 
Par. 399, as manufactures of metal not 
specially provided for. 


CHILDREN’S BRACELETS 


The tariff rate on children’s bracelets 
composed of cheap, colored glass beads, 
strung on an elastic cord, without clasp 
of any kind, is lowered in an opinion by 
the Customs Court, granting an import 
claim of Nadel & Shimmel, of New York. 
These small bracelets were taxed, upon 
entry through the customs, as toys, at 
the rate of 70 per cent, under Par. 1414, 
Act of 1922. The court, in an opinion 
by Judge Sullivan, finds that they 
should have been assessed at only 60 per 
cent, ad valorem, under the provision in 


Par. 1403 for articles in chief value of 
beads. 


SILVER-PLATED HOLLOW WARE 


Certain silver-plated hollow ware, im- 
Ported by the Adie Silver Corporation, 
New York, should have been assessed at 
the rate of 40 per cent, ad valorem, 
under Par. 239, Act of 1922, according 


ments, Buckles, Beads, Etc. 


to another ruling by Chief Justice 
Fischer of the Customs Court. The col- 
lector’s assessment at a higher rate of 
duty is set aside. 


BUCKLES 


The collector’s assessment at 80 per 
cent, ad valorem, under Par. 1428, Tariff 
Act of 1922, on certain imported buckles 
is affirmed in a decision by the court 





CANDLESTICKS TO 


THE 

HEART OF THE LOVER OF THE GEOR- 
GIAN STYLE 

They are of Sheffield Silver Plate and were 


DELIGHT 


once part of a full set of tableware 








overruling protest of the Tai Chan Com- 
pany, of Los Angeles. Judge Sullivan, 
in denying the contention of the Los An- 
geles firm for a lower duty, writes: 

“The protest is overruled for lack of 
proof as to whether or not this merchan- 
dise is one of the buckles enumerated in 
Par. 346.” 


“BEADS AND STONES” 


Protests of Max Horn & Bros., New 
York, against the collector’s action in 
assessing duty at 55 per cent, ad val- 
orem, under Par. 218, on certain “beads 
and stones,” are overruled by the Cus- 
toms Court. Numerous claims were 
made for a lower rate, all of which are 
denied. “It seems to us,” Judge Sulli- 
van writes, “that this record is encum- 
bered and obscured by much irrelevant 
testimony and unnecessary samples. In 
our opinion it does not in any way estab- 
lish the plaintiffs’ contention that these 
articles are beads.” 


ORNAMENTAL BUTTONS 


Denying relief to Charles F. Welck & 
Co., of St. Louis, the Customs Court 
finds that ornamental buttons, composed 


of a white metal, resembling silver, set 
with rhinestones or imitation diamonds, 
were correctly taxed by the collector at 
the rate of 80 per cent ad valorem, un- 
der Par. 1428, Tariff Act of 1922. The 
importers claimed duty at various lower 
rates. Judge Sullivan writes: “The 
record and samples indicate that the col- 
lector’s action was correct, rather than 
the contrary. The protest is overruled.” 


BEADS 


Sustaining a protest of Wiener Bros., 
New York, the Customs Court finds that 
certain imported beads, taxed by the col- 
lector at 80 per cent ad valorem, under 
Par. 1428, Act of 1922, as jewelry, 
should have been assessed at only 35 per 
cent, under Par. 1408. 

Imitation pearl beads, temporarily 
strung, imported by Henry Kayser & 
Fils, Inc., New York, were assessed as 
jewelry at 80 per cent ad valorem, un- 
der Par. 1428, Act of 1922. The Cus- 
toms Court fixes duty at 60 per cent ad 
valorem, under Par. 1403. 

Crystal beads, imported on temporary 
strings, which, after importation, are 
restrung, are held dutiable at 20 per 
cent ad valorem, under Par. 1429, Act 
of 1922, in a decision by the court sus- 
taining protests of Milner, Inc., of Los 
Angeles. Upon entry, these beads were 
subjected to duty as unfinished jewelry, 
at the rate of 80 per cent ad valorem, 
under Par. 1428. 

The duty on various kinds of beads 
is lowered in another decision sustain- 
ing protests of the Pacific Importing 
Co., et al., of Seattle and New York. 
Carved bone beads are held dutiable at 
35 per cent ad valorem, under Par. 1403, 
while plain oval beads and plain ivory 
beads, imported, are held dutiable at 45 
per cent, under Par. 1403, Act cf 1922. 
Merchandise, invoiced as glass beads “no 
composite,” loosely strung, are held 
dutiable at 35 per cent, under Par. 1403. 
Mother-of-pearl beads, temporarily 
strung, taxed upon entry at 80 per cent, 
under Par. 1428, are held dutiable at 
35 per cent, under Par. 1403, Act of 
1922. 

Beads of real turquoise, a semi-pre- 
cious stone, are held dutiable at 20 per 
cent ad valorem, under Par. 1429, Act 
of 1922, and imitation pearl beads, tem- 
porarily strung and not jewelry finished 
or unfinished, are held dutiable at 60 
per cent ad valorem, under Par. 1403, in 
a decision by the court granting pro- 
tests of Wing & Co., of New York and 
B. R. Anderson & Co., of Seattle. The 
collector’s rate at 80 per cent, under 
Par. 1428, as jewelry, is reversed. 








Karl Fricken, Maquoketa, Iowa, has 
discontinued business. _ 
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Membership Drive Planned 





Maiden Lane Historical Society Will Seek 
New Members Before Annual 
Luncheon in the Fall 


An intensive membership drive will 
soon be launched by the Maiden Lane 
Historical Society it was decided at the 
annual meeting of this organization held 
last Thursday afternoon at the rooms of 
the Jewelers 24 Karat Club, 15 Maiden 
Lane, New York. In announcing this 





JOHN W. SHERWOOD, REELECTED 
PRESIDENT 


contemplated campaign it was pointed 
out that there are many individuals 
in the jewelry trade not now members 
but who are eligible for membership in 
this organization. 

The meeting, at which President John 
W. Sherwood presided, was well at- 
tended. Following the reports of Secre- 
tary Joseph D. Little and Treasurer Leo 
Wormser, Albert Ulmann, historian of 
the organization, called attention to the 
fact that the Museum of the City of 
New York will probably be opened some 
time in the fall. He suggested that it 
might be a good plan for the organiza- 
tion to collect old and noteworthy arti- 
cles of silverware, watches and other 
old pieces to be included in a permanent 
display which the organization could 
make at the Museum. The suggestion 
met with the approval of the members, 
and it was decided that a Museum Com- 
mittee be appointed to ask for contribu- 
tions of such articles bearing on the his- 
tory of New York. This committee 
consists of Joseph D. Little, chairman; 
John W. Sherwood, Albert Ulmann, 
William Post Sackett and H. H. Dil- 
lingham. 

Inasmuch as the Museum will not be 
opened until the fall, it was decided 
that the Maiden Lane Historical Society 
make its drive for members and then 
hold its annual luncheon in connection 
with the opening ceremonies at the Mu- 
seum. The committee to solicit new 
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members will be headed by Walter H. 
Tarlton. 

During the meeting three new mem- 
bers were admitted to the organization, 
and six resignations were accepted. 
There was a general discussion of vari- 
ous subjects of interest to the members, 
after which the annual election was held. 

This resulted in the selection of John 
W. Sherwood for president, and the fol- 
lowing for Vice-Presidents: Henry Ab- 
bott, George E. Fahys, George F. Kunz, 
Harry C. Larter, A. L. Brown and G. H. 
Niemeyer. The latter succeeds the late 
Leopold Stern. Joseph D. Little was 
again elected as secretary; Leo Worm- 
ser, treasurer and Albert Ulmann, his- 
torian. The trustees chosen include: P. 
J. Coffey, I. W. Cokefair, H. H. Dil- 
lingham, Charles R. Jung, August Op- 
penheimer, Lee Reichman, William I. 
Rosenfeld, M. D. Rothschild, William 
Post Sackett, Frank T. Sloan, W. H. 
Tarlton and T. Edgar Willson. 

After a vote of thanks was given to 
the Jewelers 24 Karat Club for the use 
of its rooms, the meeting was adjourned. 








Jewelers Enjoy Banquet 





East New York Retail Jewelers Association, 
Entertains at Annual Function in 
Union Temple, Brooklyn 


With more than 200 members and 
friends in attendance, the East New 
York Retail Jewelers Association, Inc., 
held its fifth annual banquet last Sun- 
day evening at the Union Temple in 
Brooklyn. Among those at the guest 
table were Michael Sherman, president 
of the organization; Charles T. Evans, 
secretary of the American National Re- 
tail Jewelers’ Association; Conrad J. 
Brotherly, past president of the A. N. 
R. J. A., and Phineas Peters, president 
of the Brooklyn Retail Jewelers Asso- 
ciation, who acted as toastmaster of the 
evening. 

The speechmaking part of the evening 
was opened by Phineas Peters, who of- 
fered a toast to the success, -health and 
prosperity of the members of the organi- 
zation. Mr. Peters continued with a 
brief talk in which he outlined the dan- 
gers of jewelers’ participation in Wall 
Street. He advised the jewelers to con- 
centrate their efforts .and their money 
in their own industry, and leave Wall 
Street to the financiers. 

Toastmaster Peters then introduced 
President Sherman, after announcing 
that United States Congressman Eman- 
uel Celler, one of the invited guests, was 
unable to appear due to illness. Mr. 
Sherman stressed in his talk the value 
of cooperation in the jewelry industry. 
Mr. Sherman also touched on the chain 
store situation. 

The next speaker, E. J. Kastner, sales 
manager of the L. E. Waterman Co., 
gave a short talk favoring the Capper- 
Kelly bill. 

Mr. Brotherly was the next speaker 
and he gave an interesting historical ac- 
count of the development of the jewelry 
trade from early Biblical times. 
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He was followed by National Secre- 
tary Evans, who discussed the present 
age of organization in which we find 
ourselves, and how essential it is for 
each part of the trade to confine itself 
exclusively to its own line. It is neces- 
sary, Mr. Evans stated, that the whole- 
saler and retailer work together but 
unsound for them to encroach on each 
other’s fields. 

During the course of the evening Mr. 
Sherman was presented with a beautiful 
piece of bronze statuary, the gift of the 
organization to its president. Those at- 


* ‘ ' 


M. SHERMAN, PRESIDENT 





tending the affair were presented with 
attractive souvenirs, the women receiv- 
ing gold-plated atomizers and the men 
Waterman pen desk sets. Three wrist 
watches were also awarded. Between 
courses the jewelers and their guests 
enjoyed dancing on the spacious ball- 
room floor. 








Pennsylvania Pawnbrokers to Hold 
Annual Meeting and Banquet 
in Philadelphia, April 23 


PHILADELPHIA, March 30.—The an- 
nual meeting of the Associated Pawn- 
brokers of Pennsylvania, will be held in 
the Benjamin Franklin Hotel here on 
April 23. Officers will be elected and 
the yearly banquet will be held. 

The organization is one of the strong- 
est in the trade and has done much to 
elevate the business in this city and 
throughout the State. David B. Salo- 
mon of this city, has been president of 
the association since its formation a 
number of years ago. 








Miss Ida Hoptopp, who for a number 
of years has operated a retail store, at 
330 E. Market St., Louisville, Ky., has 
announced a jewelry and silverware 
sale, in which she is selling out the busi- 
ness. 
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New Organization Formed 





Purposes of Diamond and Jewelers’ Associ- 
ation of New York City, Outlined 
at First Meeting 


Another new organization came into 
existence on Wednesday evening, March 
97 when the Diamond and Jewelers’ 
Association of New York city was 
formed at a meeting held in Gluckstern’s 
Restaurant, 135 Delancey St. The pur- 
pose of the organization was outlined at 
this first meeting and temporary officers 
were selected. 

The membership of the association is 
composed largely of a group of diamond 
dealers, jewelers and manufacturers 
doing business on the Bowery, Nassau 
St. and the East Side. George Harris 
acted as temporary chairman, while J. 
M. Sigman served as secretary for the 
evening. 

After a dinner Chairman Harris made 
a few introductory remarks and then 
introduced J. M. Sigman, an attorney, at 
20 Broadway. He outlined the plans 
of the proposed organization, which 
were stated in a letter sent out on 
March 19. This letter stated in part: 
“It is hoped, through the establishment 
of such an organization, that better 
protective laws for diamond dealers and 
jewelers will be fostered;—a_ credit 
dearing house established and main- 
tained—an arbitration committee formed 
to settle disputes between members— 
criminal prosecution against defrauders 
pressed—free legal service maintained 
for the collection of outstanding bills 
and accounts—investigators furnished to 
check the credit of doubtful customers, 
etec—and finally, it is hoped that in the 
near future a national bank will be 
established that will serve the needs 
and purposes of the association. The 
above are only a few of the benefits 
which, it is hoped, the members will de- 
rive from such an organization.” 

Following Mr. Sigman’s talk various 
suggestions were made and other speak- 
ers were introduced, including Leonard 
Palliser, and Louis Israel, insurance 
broker. After a long discussion it was 
unanimously voted that those present 
orgavize an association. Temporary 
officers were then chosen as follows: 
President, Harry Schulman; vice-pres- 
ident, Leonard Palliser; treasurer, New- 
man Charlat, and secretary, J. M. Sig- 
man. The following were elected to act 
as trustees: Mr. Kadish, George Harris, 
D. Schilling, M. Suderov, L. Willar, Mr. 
Silverstein, Harry Sigman, J. Shongut 
and J. Lasko. 

On the suggestion of Mr. Sigman the 
organization was named the Diamond 
and Jewelers’ Association of New York 
tity, and it was decided to apply for a 
certificate of incorporation under that 
name, 

The chairman then introduced J. 
Barmak, who was instrumental in or- 
ganizing the Grand National Bank and 
Tust Co., a new banking institution on 
the East Side. Sigmund Dressler, 
Prominent in banking circles, also out- 
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lined the proposed advantages of this 
new bank. 
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N. W. J. A. to Meet in June 





Wholesalers Will Hold Annual Gathering 
at Chicago, June 5 and 6 


PHILADELPHIA, April 1. — Definite 
dates for the annual convention of the 
National Wholesale Jewelers Associa- 
tion have been set as Wednesday and 
Thursday, June 5 and 6. The place will 
be the Edgewater Beach Hotel, Chicago, 
it was announced at executive headquar- 
ters of the association here. 

Delay in announcing the dates was 
due to the desire of A. C. Becken, Jr., 
president of the association, to make 
certain the Edgewater could accommo- 
date the convention at that time. The 
period is one of the most pleasant of 
the year in Chicago. 

Executive officers of the association 
are now working on the program which 
is expected to be so mapped out as to 
make the gathering one of the most con- 
structive ever held by the organization. 
While the entertainment features will 
not be neglected, it is planned to subor- 
dinate them to real effective work in the 
interest of every member of the associa- 
tion and which will also be reflected in 
benefits to the retail jewelry trade 
throughout the country. 7 

An interesting list of topics to be 
treated is in preparation and speakers 
thoroughly conversant with their topics 
are being obtained to address the mem- 
bers at the two-day sessions. The con- 
vention is expected to be one of the best 
attended for many years. 

Officials of the association are await- 
ing word from the Federal Trade Com- 
mission on the association’s invitation 
for that body to hold a meeting with 
the organization at its Chicago conven- 
tion. If the invitation is accepted, im- 
portant steps toward better trade prac- 
tices in the jewelry industry are ex- 
pected to result. 

In the expectation that the Federal 
body will agree to cooperate with the 
association in holding a trade practice 
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conference during the annual conven- 
tion, a number of the members have 
been studying the scope and power of 
the Commission and have found that it 
has considerable power, more than is 
generally understood, to remedy trade 
evils, with the cooperation of those in 
the trade. 








International Silver Co. Elects Officers 
at Meeting in Meriden, Conn. 


MERIDEN, CONN., April 2.—At a meet- 
ing of the directors of the International 
Silver Co., held here March 27, the fol- 
lowing officers were elected: President, 
Clifford R. Gardinor; chairman of the 
board, George H. Wilcox; vice-presi- 
dents, I. W. Cokefair, L. B. Hall, Evarts 
C. Stevens; treasurer, George H. Yea- 
mans; assistant treasurer, Herbert J. 
Reeves; secretary, George Rockwell; 
assistant secretary, Roy C. Wilcox; ex- 
ecutive committee, R. Livingston Beeck- 
man, I. W. Cokefair, Clifford R. Gardi- 
nor, John M. Hancock, Craig D. Mun- 
son, Evarts C. Stevens, George H. Wil- 
cox. The additions to the executive com- 
mittee were Evarts C. Stevens and 
Craig D. Munson. 

Evarts C. Stevens was elected a vice- 
president and will supervise all manu- 
facturing operations in all plants of the 
company. 

Mr. Munson, son of the late George 
D. Munson and up to the time of his 
death last year vice-president and mem- 
ber of the executive committee, has 
been a director for some time and last 
fall was made manager of the sterling 
silver activities of the company with 
headquarters in Wallingford. He has 
now been made a member of the execu- 
tive committee. 

The story of Mr. Stevens’ progress to 
this important position is interesting. 
He was born in Wallingford, Conn., Jan. 
13, 1885, and belongs to a family of 
“spoon” manufacturers. His grand- 
father’s name was David S. Stevens, 
who started in making spoons, forks, 
etce., by hand at Quinnipiac Mills, be- 
tween Wallingford and North Haven, 
for Hall Elton & Co., Wallingford, 
around 75 years ago, although he finally 
gave up this enterprise and moved to 
Northford, but his son, E. Seneca Ste- 
vens, in the late ’50’s returned to Wall- 
ingford, rented part of the Hall Elton 
Co. plant and under the name of Maltby, 
Stevens & Curtis manufactured flatware. 
They afterward bought the plant on the 
Quinnipiac River which was later sold 
to the Watrous Mfg. Co. and is now 
known as International Silver Co., Fac- 
tory P. 

Evarts C. Stevens started with Fac- 
tory P in 1906 as assistant to his father, 
E. Seneca Stevens, who was superin- 
tendent, and learned the flatware busi- 
ness from his father much the same as 
his father had learned from the grand- 
father. 

On July 1, 1919, Evarts was made 
manager of the Simpson Nickel factory 
and in 1928 he was made chairman and 
manager of Flatware Committee as well 
as director of International Silver Co. 
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EARRINGS OWNED AND WORN OVER 
250 YEARS AGO BY CATHERINE THE 
GREAT OF RUSSIA AND NOW IN THE 


Federal Trade Commission Sends Out 
“ Questionnaire to Chain Stores 


\ WASHINGTON, March 26.—The Fed- 
eral Trade Commission’s chain store 
inquiry bids fair to become the most 
exhaustive that the Government has 
ever made into business. 

The Commission now is sending out 
to several thousand chains operating 
in various parts of the country a sched- 
ule requesting answers to 109 specific 
questions regarding their operations. 
The chain stores are asked to report 
in detail regarding their organization 
and management, the character and 
volume of their business, the extent 
of service features such as credit and 
delivery, their discounts and concessions 
from manufacturers, their working per- 
centages of gross profit, net profit and 
markup, their business in private 
brands, their sales of leader merchan- 
dise, the amount of advertising, etc. 

Particular emphasis is given to the 
price policy of the chain. The Commis- 
sion desires to know whether its prices 
Eve are identical in all stores, and if not, 
é whether they vary between different 
sections of the country, between differ- 
ent cities in the same section, or be- 
tween different stores in the same city. 
The chain is asked to state whether it 
has any rule forbidding either the pric- 
ing of goods below net purchase cost or 
below net purchase cost plus cost of 
doing business. If lower prices are at- 
tributed by the chain to competition, the 
4 Commission wants to know the name 
¥ @ and address of the store or chain whose 
me competition was being met. 

The Commission’s questionnaire also 
is designed to produce information on 
the consolidation of chain store systems. 


et gk ees a 


ee 
Pe 





a 
Py 
a 













THE JEWELERS’ 


An Interesting Exhibit 





Jeweled Antiques Shown at First Interna- 
tional Exhibition Held in New York 


Among the exhibits of the first Inter- 
national Antiques Exhibition, at the 
Hotel Commodore, New York city, last 
week, was a set of jewelry, consisting 
of crown, necklace, bracelet and cigar- 
ette holder, the former property of a 
Mohammedan ruler of 200 years ago. 
The jewels are now the property of C. 
V. Miller, of the Louis XIV Antique Co., 





International News Reel Photo. 


MILDRED STEIL SHOWN WEARING THE 
CROWN OF A MOHAMMEDAN RULER OF 
200 YEARS AGO, EXHIBITED AT THE IN- 
TERNATIONAL ANTIQUE EXHIBITION. 
THE JEWELS ARE WORTH $150,000. 


of New York city, and in the picture are 
being displayed by Miss Mildred Steil. 

The value of the four crown jewels is 
estimated at $150,000. The crown is set 
with genuine pearls and rubies and was 
actually worn by a Mohammedan ruler 
of Sindin, East India. The crown is 
shaped like a cap, with the rubies un- 
cut and set in their original shape. The 
front of the crown is set with a jeweled 
crescent. It is said of the former wear- 
er of the crown that he paid so much 
attention to his love affairs that he 
neglected state duties and his people, 
finally losing his throne. 

Rubies, sapphires, emeralds and small 
diamonds are in all the pieces. The 
bracelet has a miniature of the ruler 
as a center oval, and on either side are 
miniatures of the Queen and son. The 
cigarette holder is unusually heavy and 
appears more ornamental than useful. 

Other exhibitors had wares of inter- 
est in silver and plate. Freeman of 
London displayed a Gold Stick in Wait- 
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POSSESSION OF TRABERT & HOEFFER, 

INC., NEW YORK. EACH OF THESE 

EARRINGS CONTAIN TWO LARGE PEAR 
SHAPED DIAMONDS. 








ing which was used at the coronation 
of King George IV, which took place in 
London in 1820. Others with plate and 
silver pieces of interest were Alfred 
Rich, and Adolf Roehm, of New York 
city; and George Hyams, Ltd., Skegness, 
Lincolnshire, England. 

Close to 40,000 visited the exhibition 
during its five-day stay. The sponsors 
were Rich G. Hollaman, an exhibition 
expert; Arthur F. Bollinger, of The 
Antiquarian Magazine, and George W. 
Harper, vice-president of the Antiques 
Exhibition Co., Inc. Next year it is 
planned to hold the show at the Grand 
Central Palace. 








Who Can Identify This Scratch 


Number? 


TAMPA, FLA., April 1—The sheriff of 
this county is trying to trace a crime 
and, in an attempt to determine the 
identity of a dead person is anxious to 
follow up every possible clue. 

He wishes to learn if any jeweler can 
identify the number 4259I scratched in 
the back of a watch, either as a repair 
or sales number, and if a record of the 
case and movement number is obtain- 
able. 

Anyone who can give this information 
is asked to communicate at once with 
the Beckwith-Range Jewelry Co., 410 
Franklin St. 








Many retail jewelers were the guests 
of the Gorham Co. at the Hotel Statler, 
Boston, March 31 to April 3 when 
demonstrations were made of correct 
silverware for table decoration. Gordon 
Lang was the host, and he was assisted 
by Mrs. Robinson of Columbia Univer- 
sity who gave a series of lectures on 
correct silverware. 
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West BapDEN, IND., April 1.—With a 
banquet and entertainment that will 
long be remembered, the third annual 
convention of the National Association 
of Credit Jewelers, the first two days’ 
proceedings of which were published in 
last week’s issue of THE JEWELERS’ CiR- 
CULAR, came to a close on Wednesday 
night. 

The important business transacted 
Wednesday was the election of officers and 
the selection of the convention city for 
1930. Philadelphia will be honored next 
year and as soon as the officers and di- 
rectors have made satisfactory arrange- 
ments the dates and headquarters will 
be announced. It was felt that the next 
convention should be held in the East 
and the claims presented by Philadel- 
phia won over the other cities of that 
section. Invitations were presented by 
several cities in the East and Middle 
West. 


The election of officers took place just 
before the afternoon business session ad- 
journed and the report of the nomjnat- 
ing committee presented by M. A. 
Enggass owas’ enthusiastically and 
unanimously adopted. 


H. S. DeRoy, Pittsburgh, who has 
been active in the association work from 
the beginning, was elected president. 
The vice-presidents are George Gold- 
man, Kansas City; Clarence Olsen, Chi- 
cago, and Morris A. Enggass, Detroit. 
Secretary S. A. Popkin, Detroit, and 
Sam Gerson, Detroit, treasurer, were re- 
elected. 


Directors were elected for one, two 
and three-year periods to comply with 
an amendment to the by-laws, insuring 
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Next Credit Jewelers Convention Goes 


to Philadelphia 


Third Annual Meeting at West Baden, Ind., Ends with Delightful Banquet—Officers Elected, 
Code of Ethics and Resolutions Adopted at Final Session 


at least six old members on each year’s 
board of directors. For the one-year 
period Nathan Katz, Baltimore; Sam 
Schwartz, Washington, and Ernest 
Mawell, St. Joseph, Mo., were named. 


For the two-year period, Charles B. 


Shaw, Dallas; J. L. Freund, St. Louis, 


S. H. DE ROY, PRESIDENT-ELECT 


and Herman Barr, Philadelphia. Those 
who will serve for three years are A. 
N. Slavick, Los Angeles; Sol Levy, Buf- 
falo, and Irving Michaels, Springfield, 
Mass. 

At a meeting of the board of directors 
following adjournment, J. Frank New- 
man, executive secretary, was compli- 
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mented for his efficient work and re- 
engaged for the ensuing year. 


The Wednesday Group Meeting 


The group meeting of Wednesday 
morning was called to order in the con- 
vention room on the third floor at 10.45 
with Secretary S. A. Popkin presiding. 

General store problems were discussed 
at this meeting. The first question, 
“What is the most satisfactory and eco- 
nomical method of keeping’ stock 
records?” brought out a diversity of 
opinion and several very meritorious 
plans were presented. It also developed 
that the percentage of diamond goods, 
watches, jewelry, rings and silverware, 
in a stock to attain a maximum rate of 
territory varied not only in each city 
but in different locations of one city. 

Other questions discussed related to 
methods of maintaining a detailed con- 
trol of accounts receivable and frequency 
and methods of inventorying accounts 
receivable. 

Wednesday Luncheon 


The speaker at the luncheon that pre- 
ceded the final session was B. J. Doyle of 
Philadelphia, who proved to be an orator 
of the first water and showed his ability 
to play upon the emotions, the risibles 
and the interest of his audience. He be- 
gan by denying reports that he was 
against either the credit jewelers or the 
use of Swiss watches, paying high com- 
pliments to both. The credit jewelers 
he designated as “pioneers” in merchan- 
dising today and the most progressive 
element in the jewelry trade but he 
warned against certain practices of some 
of these dealers telling incidents to show 
how the bad acts of a few could reflect 
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on the entire industry. As to watches 
he drew a distinction, saying he felt he 
could still distinguish between a Swiss 
watch and “a piece of Swiss cheese.” 
The speaker told many humorous 
anecdotes and stories to exemplify the 
points made as to the unfortunate con- 











EXECUTIVE 


J. FRANK NEWMAN, 
SECRETARY 


ditions of the jewelry industry today 
and the “piker” tendency of the jewelers. 
Among other things he claimed that for 
lack of support the Horological Insti- 
tute of America would have to go out of 
existence in a few months and the re- 
search of the trade by the Harvard Bu- 
reau would soon be a thing of the past. 

He ended by talking about the Jewelry 
Institute of America asking all to con- 
tribute to the million dollar fund to put 
this across but he gave no information 
whatever as to how such an institute 
would be governed, or by whom, or how 
the money would be spent. 

Mr. Doyle referred to the credit jewel- 
ers as the modernistic branch of the 
trade and predicted that these stores 
would continue to be a great outlet for 
the manufacturers in the trade. 

Oratorically the speech was a master- 
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ful one, most interesting, if not con- 
clusive and the speaker received an 
ovation on its completion. 

Following this address the president 
called for various reports by Secretary 
S. A. Popkin, Executive Secretary J. 
Frank Newman and Treasurer Sam 
Gerson. 

The report of the Ethics Committee 
was presented by J. L. Freund and 
adopted. 

It was announced that the committee 
on Collection Rules desired more time 
and this report will be submitted to the 
membership later in bulletin form. 

The resolutions were presented by S. 
A. Popkin and unanimously adopted. 

After the presentation of the report 
of the nominating committee by M. A. 
Enggass the meeting adjourned. 


The Banquet 

The final event of the three days was 
the banquet and entertainment. This 
was held in the “Atrium,” with a large 
stage erected on the south side and long 
tables in sun ray effect running out from 
the stage to the center of the room. 

This was a very enjoyable affair and 
the souvenir, an automatic lighter in 
lamp post design, proved very popular. 

The entertainment of the evening was 
furnished by a company from Detroit 
and was presented by Robert F. Shee- 
han, who featured Earl Baunnel and his 
Kentucky Colonels in a revue entitled 
“Jewels of 1930.” Dancing was enjoyed 
throughout the evening. 

At 11 o’clock a special train of Pull- 
mans left for Chicago, St. Louis and 
Detroit, taking most of the visitors to 
their homes. 


Entertainment for the Ladies 

Ample entertainment was provided 
throughout the three days for the ladies 
attending the convention. The most out- 
standing features of this program were 
the card party on Tuesday and the au- 
tomobile trip to Louisville, Ky., on 
Wednesday. 

The party on Tuesday was attended 
by 60 ladies, who played bridge and mah 
jong. 

Awards were made to Mrs. A. J. 
Kuhn, Mrs. J. Goldman, Mrs. H. Pozol, 


Peas 
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Mattie Gump, Mrs. Block, Mrs. Mallin, 


Mrs. Rosenshield, Mrs. Topaz, Mrs. 
Bobbins, Mrs. T. Stroesser, Ruth Green- 
field, Mrs. Posner, Mrs. Rosenbaum. 


Miss Ruth Bernstein was the most skill- 
ful mah jong player. A silver tea set 
donated by Oneida Community was 
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awarded to her. Other awards donated 
were: Diamond ring by Jacob Segal & 
Co.; lighter by Henry Lederer & Bro.; 
bead bag by Gold Seal Importers; bronze 
statue by R. & O. Co.; bag by Guild- 
leather Co.; necklace by L. Heller & Son; 
26-piece silver set, International Silver 
Co.; bread tray, Lehman Bros.; atom- 
izer, Quaker Silver Co.; candle sticks, 
Quaker Silver Co.; stone rings, Good- 
man Bros.; desk set, Wahl Co.; watch, 
Hipp, Didisheim, Inc., and toilet set, S. : 
Langsdorf Co. 

Credit jewelers who attended the con- 
vention here are already looking ahead 
to the 1930 convention in Philadelphia 
when it is hoped that the attendance will 
exceed the record established this year 
and that the program will, if possible, 
be even more interesting and instructive 
than any previous gathering. 





























































THE JEWELERS’ CIRCULAR April 4, 1929 





Established 1866 


Office and Curting Works 
6 West 48th Street, New York 


AMSTERDAM: 33 SARPHATISTRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 
































OPPENHEIMER BROS. & VEITH 


DIAMONDS 
PEARLS 
PEARL NECKLACES 





527 FIFTH AVENUE = = = NEW YORK 


AMSTERDAM LONDON PARIS 


L , - _ 



































PEARL NECKLACES 


Loose Pearls for additions 








in all sizes 


Goodfriend Bros., 542 Fifth Ave., New York 





























April 4, 1929 





THE JEWELERS’ CIRCULAR 





Salesman Robbed—Gems Recovered 





Representative of New York Importing House Held Up in Lobby 
of San Francisco Building—Alleged Bandits Arrested 
in Topeka, Kan., and Loot Found in Luggage 


SAN FRANCISCO, CAL., March. 29.— 
Last Tuesday morning as Harry Amols, 
traveling representative for Eichberg 
& Co., diamond merchants, New York, 
was making his way out of the Jewelers’ 
building, he was accosted by two stran- 
gers and asked to “go for a ride.” They 
ret him in the lobby of the building and 
emphasized their invitation with pistols, 
held in their pockets. 

Amols had a brief case containing 
loose, cut diamonds valued at thousands 
of dollars. He had been showing his 
merchandise to A. I. Hall & Son and had 
reached the lobby on the main floor, a 
much frequented place, only separated 
from the busiest part of Post St. by 
plate glass doors. It happened that only 
a messenger boy and J. H. Merrill, a 
jewelry manufacturers’ representative 
with offices in the building, were in the 
lobby at the time. 

Mr. Amols promptly refused to go for 
“a ride,” but the strangers tried to rush 
him out and in the struggle he fell to 
the floor. Snatching away his brief 
case, they walked out of the building 
rapidly, crossed the sidewalk with a 
nonchalant air, jumped into a waiting 
touring car, at the wheel of which sat a 
man, evidently an accomplice, and were 
on their way before Mr. Amols could 
regain his feet and give an alarm. The 
ear was a dark-colored powerful ma- 
chine. The men, who appeared to be 
between 35 and 40 years of age, were 
shabbily dressed and looked inconspicu- 
ous. 

Hundreds of police were promptly 
thrown on the case. They found that 
the thieves must have driven direct to 
the Jewelers’ building after robbing the 
Metropolitan Jewelry Co., 2041 Union 
St., as their descriptions tallied with 
those of two thugs who had dashed 
into the Union St. store a little earlier 
in the day. Here also they had worked 
fast. They bound and gagged Nathan 
Jaco, the proprietor, looted a safe of 
$2,000 in diamonds and $1,000 in cash 
and escaped in an automobile which had 
a third man waiting at the wheel. 





SAN FRANcIsco, CAL., March 30.— 
Two of the three jewel thieves who held 
up Harry Amols, New York diamond 
salesman here last Tuesday, were cap- 
tured today in Topeka, Kan., and dia- 
monds said to be valued at about $150,- 
000 were recovered, according to the As- 
sociated Press. The capture was made 
“" a “tip” from the San Francisco po- 
ice, 

The men gave their names as George 
Gross, alias “Frank Peterson,” about 40 
Years of age, and John Schopen, alias 
John Schoppe,” about 31, both of Kan- 
sas City, Mo. Two women believed to 
be accomplices were also arrested. They, 


it is stated, were waiting in an automo- 
bile for the men who were taken by the 
officers as they left an eastbound Union 
Pacific passenger train at Topeka. The 
detectives, however, had been on the 
train since they boarded it at Wamego 
and they had spotted their men who had 
tickets for Kansas City. 

The loose diamonds recovered were in 
four leather cases, stowed away among 
the baggage of the two men. The 
women who were waiting for them at 
the station at Topeka gave the names 
of Mrs. George Gross, alias “Ella Arns- 
burg” and Mrs. John Schopen, alias 
“Mrs. J. A. Henshaw,” alias “May Mil- 
ler.” Both profess to live in Kansas 
City. 





Information received in New York on 
Tuesday indicates that Harry Amols, 
traveling representative for Eichberg & 
Co., 511 Fifth Ave., is on his way to To- 
peka, Kan., to determine whether the 
men arrested at the latter city as they 
stepped from a train are the men who 
several days ago held him up and robbed 
him of diamonds in the lobby of a San 
Francisco building. It is not likely that 
he will reach Topeka before today 
(Thursday) or tomorrow (Friday). 

In the meantime the Topeka police are 
holding the two suspects and two 
women who met them at the railroad 
station. The police have also seized 
diamonds found hidden in the men’s 
luggage. At San Francisco, it is under- 
stood, police authorities have already 
presented the case to a grand jury with 
the result that indictments have been 
returned. 





An article appearing in the Journal of 
Commerce March 29 in reference to the 
insurance situation in the jewelry trade, 
caused considerable comment in insur- 
ance and jewelry circles this week. 

Refutation of the article which stated 
that the “jewelers’ block insurance busi- 
ness was in a very chaotic position” and 
that “continued large losses are creating 
an almost hopeless situation in the 
jewelers’ block market” was made by 
one of the country’s largest under- 
writers. 

Stating the Journal of Commerce 
viewpoint was not the consensus of opin- 
ion of the underwriters, the insurance 
spokesman added that adequate protec- 
tion on reasonable terms by insurance 
must be given the jewelry trade. He 
concluded by saying: “The nature of the 
business is admittedly hazardous, but 
should not be considered more hazardous 
than other commodities at present pro- 
tected by insurance. For example, gold; 
currency, etc., have also suffered spec- 
tacular losses. Nevertheless, these items 
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are still insured by leading underwri- 
ters. The article is apt to disrupt the 
feeling of confidence that should exist 
between jewelers and insurance under- 
writers. The jewelry trade should be 
assured no radical or drastic change is 
contemplated.” 


“Look-out” for Gang That Robbed 
New York Jewelry Concern 
Sent to Prison 








Arthur S. Armand, who recently 
pleaded guilty to a charge of petit 
larceny, was sentenced last week by 
Judge Mancuso in the Court of General 
Sessions, New York, to serve from one 
and a half to three years for his part 
in the robbery of the Sobel & Kaleko 
jewelry firm, then at 49 Maiden Lane. 
The robbery occurred in March, 1925. 

Armand is the third man to be con- 
victed in the $50,000 robbery, his part- 
ners in crime having previously received 
long jail sentences. Armand was ar- 
rested on Feb. 18 on a charge of passing 
a bogus check. He was suspected of 
being a “lookout” in the Sobel & Kaleko 
robbery, and after questioning admitted 
his guilt to the detectives. 








Negro Bandits Foiled in Attempt to 
Hold Up Philadelphia Jeweler 


PHILADELPHIA, March 30.—Israel 
Grossman, retail jeweler, at 1411 Point 
Breeze Ave., foiled an attempt by two 
bandits to loot his store when he pressed 
a pedal that started a burglar alarm 
siren going. The bandits became fright- 
ened and ran from the store, one brand- 
ishing revolver, with which he had at- 
tempted to hold up Mr. Grossman. 

The jeweler was alone in his store 
when a negro entered and asked to be 
shown a diamond ring. As Mr. Gross- 
man turned to get a ring, another negro 
entered and drew a revolver ordering 
the jeweler to “stick ’em up.” The 
jeweler obeyed but at the same time 
felt along the floor with his foot until 
it encountered the alarm pedal and 
pressed it. 

As the siren shrieked, both men ran 
from the storé, the one with the revolver 
threatening a number of persons at- 
tracted by the siren, and dashed to an 
automobile which they had parked near 
the store. While one held back the 
crowd with the gun, the other started 
the car and both escaped before the 
police arrived. They got no booty. 








Arrest of Trio May Solve Robbery of 
Washington, D. C., Jewelry Store 


WASHINGTON, D. C., April 1—With 
the capture of Harry Elmer Thomas, 
24 years old, Mrs. Carrie June Thomas, 
aged 24, and Charlie Franklin Weaver, 
30 years old, all of Washington, D. C., 
together with a man from Phila- 
delphia, police are convinced that the 
robbery of H. C. Korman & Co., jewelers, 
at 706 H St., has been solved. Three 
other jewelry stores had been robbed 
just prior to that of Korman & Co. 

Thomas and his wife are being held 
here for investigation. Weaver gave 
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pond of $5,000, and the Philadelphia man 
js in custody in that city, awaiting hear- 
ing. 
= valued at $2,000 was recov- 
ered by a Washington detective, who 
went to Philadelphia, on a call from 
police there. The articles have been 
identified as belonging to Korman & Co. 
there. The Philadelphia man was arrested 
on a charge of receiving stolen goods. 
No charge has as yet been placed 
against Thomas, but it is alleged that 
he has confessed to the robbery. The 
loot recovered included diamond rings, 
several signet rings and four watches. 
According to the evidence on file at 
the police department, Thomas was seen 
to leave a lunchroom near the Korman 
establishment. He then went to the 
jewelry store, it is alleged, scrutinized it 
hastily, removed the iron bars at the 
rear and entered. Police say Thomas 
confessed he later went to his home and 
left the loot he was able to carry, then 
returned for the remainder of the goods. 
It is charged that Weaver was given 
part of the loot to dispose of, but this 
is vigorously denied by Weaver. 








“Flappers” Work Substitution Trick 
on Philadelphia Jeweler and 
Escape With Two Rings 


PHILADELPHIA, April 1.—Fred G. 
Sutor, jeweler, at 109 S. 12th St., was 
the victim last week of two accomplished 
girl “pennyweighters,” who escaped with 
two rings, one valued at $135, the other 
at $250. Private detectives working on 
the case, believe the girls are profes- 
sionals in that line and every jeweler in 
Philadelphia and vicinity has been 
warned to be on the lookout for them. 
A general alarm also has been sent out 
to the trade by Fred J. Cooper, president 
of the Pennsylvania Retail Jewelers As- 
sociation. 

The swindle was a cleverly planned 
one. A couple of days before it was 
worked, the girls, both young, well 
dressed and distinctively of the “flap- 
per” type, entered the store and asked to 
see some diamond mounted rings. They 
selected two rings and placed a small 
money deposit on them, stating they 
must consult their father before making 
a final choice. 

At their next appearance they selected 
a time when they knew apparently that 
Mr. Sutor would be alone in the store, 
his son and the watchmaker having gone 
out to lunch. Finally before they left 
they informed the jeweler that it would 
be necessary for their father to approve 
their selections. 

It was not until he was replacing the 
Tings in the tray that Mr. Sutor dis- 
covered the girls had substituted two 
worthless rings and taken the two they 
Previously had selected. He at once 
communicated with a private detective 
agency and steps were taken to warn 
other jewelers. He is not covered by 
Insurance on this form of swindling. 


Tell Nussbaum of Lancaster, Pa., 


sailed last Friday for Europe on the Ile 
de France. 
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Held for Trial 





Diamond Merchants Accused of Obtaining 
Credit on Alleged False Financial 
Statement 


Arthur S. Knox and Jerome Bernheim 
were held for trial in the Court of 
Special Sessions, New York, by Magis- 
trate George W. Simpson sitting in the 
Commercial Frauds Division of the City 
Magistrate’s Court on March 26. The 
defendants were formerly engaged in 
the diamond business at 10 W. 47th St., 
New York, as Knox & Bernheim, Inc. An 
involuntary petition in bankruptcy was 
filed against the corporation on Dec. 28, 
1928. Liabilities amounted to nearly 
one quarter of a million dollars and the 
amount of the assets taken on liquida- 
tion value was less than $50,000. 

The prosecution of Knox & Bernheim 
is predicated upon the charge that they 
obtained merchandise from Baumgold 
Bros., Inc., on the basis of an alleged 
false financial statement in which, 
among other things, they showed a net 
worth in excess of $150,000 whereas it 
is claimed their net worth, at the time 
of the issuance of this statement, was 
only a few thousand dollars. 

There were a number of hearings 
before the Magistrate and a great deal 
of testimony was taken. Neither Knox 
nor Bernheim took the stand in their 
own defense. After the proof was all 
in, a motion was made to dismiss, which 
was denied by Judge Simpson. 

The prosecution was conducted by 
Newman Levy of Greenbaum, Wolff & 
Ernst, general counsel for the National 
Jewelers Board of Trade. In the prep- 
aration of the case he was assisted by 
Gustave J. Rosen of Sternberg & Rosen, 
attorneys for members of the Board in 
this district. Defendants were repre- 
sented by Terence J. McManus of Mc- 
Manus, Ernst & Ernst. 

Both defendants have been required 
to put up bail in the sum of $500 pend- 
ing trial in the Court of Special Ses- 
sions. It is expected that the trial will 
take place within the next few weeks. 








Man Posing as Doctor Steals Watch 
From Newark Jewelry Firm 


Newark, N. J., April 1—Tappins, re- 
tailers, 811 Broad St., were the victims 
of a hoax on Saturday when a supposed 
doctor from a local hospital telephoned 
to have sent up for his choice a selection 
of four pocket watches. Though the 
name was not known at the hospital, 
Tappins’ representative met a_ well 
groomed man who by admonishing the 
jeweler for his lateness and arguing over 
the prices, put the jeweler off his guard. 


The jeweler finally permitted the so- 
called doctor to show one of the watches 
to a friend. As soon as the man left the 
jeweler realized his predicament. The 
watch was a 17 jewel, 14 karat gold case 
valued at more than $100. A description 
of the impostor was given to the police. 
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Alleged Thief Caught 


Man Charged with Swindling Many Cali- 
fornia Jewelers Is Arrested by 
Government Officers 





Los ANGELES, CAL., March 29.—Al- 
though THE JEWELERS’ CIRCULAR has 
published accounts of a young man se- 
curing goods from jewelers to the 
amount of several thousands of dollars 
in the last two months, and gave a de- 
scription of the supposed malefactor, it 
has been learned that 10 days ago 
this swindler again worked the trades- 
men of this city. Local detectives were 
armed with the description and were on 
the lookout for him but he managed to 
“slip through their fingers” as it were 
and turned up in the North, where he 
was apprehended through the diligent 
efforts of government officers. 4 

He is charged with impersonating 
leading jewelers, oil men and retired | 
capitalists, through which he is said to” 
have obtained in Los Angeles many 
thousands of dollars worth of gems; 
jewelry, furs, sporting goods and musi- 
cal instruments. He was arrested -yes- 
terday in San Francisco, a telegram‘re-’. 
ceived here by the police, stated. °°. , 


To government officers, who have beény 
seeking the man on a charge of tamper-~ 
ing with mail matter, and to the Post’ 
Office officials he is known as “Clifton 
Cecil Herrold,” and is alleged by. the po- 
lice to be out on parole from the peni- 
tentiary at Folsom. After his first: visit 
here, when, it is charged, he secured 
about $5,000 in diamonds, he went to 
San Francisco and obtained a,- large. 
amount of jewelry by like methods. It is . 
said he then went to Chicago where he 
attempted to get gems on bogus checks 
but the merchant sent the goods to an 
address he gave here and it was then 
found that the check, purporting to be 
that of O. L. Wuerker, a leading Los 
Angeles jeweler, was a forgery. The 
goods were sent back to Chicago. The 
man returned to Los Angeles 10 days 
ago and it is alleged again secured a 
large amount of goods by forged checks 
but slipped out of the city before he 
could be apprehended. 


Government officials here sent out a 
circular letter to the various jewelers in 
California to be on the lookout for 
“Cecil Herrold,” giving an excellent de- 
scription of the man, but he managed 
to steer clear of the police. He was 
traced to San Francisco where he was 
apprehended after “turning a_ trick” 
there. He will be brought to Los An- 
geles the first of the week. 








An assortment of jewelry was stolen 
Monday morning, March 25, from the 
show window in the store of Patrick J. 
Finnegan, 39 Main St., Taunton, Mass. 
The thieves who committed the robbery 
cut a section out of the window ap- 
parently with a glass cutter, and in this 
way were able to reach the merchandise 
on display. The value of the stolen 
jewelry has not been determined. 
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Look Out for Him 


Clever Check Swindler Gets Ring from 
Bronx, N. Y., Jeweler 





A clever check swindler has been op- 
erating in the metropolitan district and 
last week counted among his victims at 
least one New York jeweler. M. Quin- 
tano, 207 E. Fordham Road, New York, 
it has been learned, lost a diamond ring 
through the operations of this man. 

Mr. Quintano told a representative of 
THE JEWELERS’ CIRCULAR that the stran- 
ger came to his place on March 24 and 
claimed to be the manager of a local 
automobile agency. He selected a ring 
and told the jeweler to hold it until he 
telephoned. Shortly afterward Mr. 
Quintano received a call from the sup- 
posed customer, asking the jeweler to 
send the ring to the show rooms of the 
automobile agency of which he claimed 
to be manager. A messenger was im- 
mediately sent with the ring by Mr. 
Quintano, and after being turned over 
to the man the boy was given a check 
drawn on the Fordham branch of the 
Colonial Bank. The check was later re- 
turned marked “No Funds.” 

It is believed that the man waited his 
opportunity and while the porter was 
alone in the automobile show room he 
telephoned to the jeweler asking that the 
ring be sent over immediately. Appear- 
ing alone in the place, he gave the im- 
pression that he was what he claimed 
to be, the manager, and had no trouble 
in getting the ring in payment for the 
check. It is understood that this man 
also swindled a jeweler in New Jersey. 

The trade is warned to be on the look- 
out for this swindler, and any informa- 
tion as to his whereabouts should be 
immediately communicated to the office 
of THE JEWELERS’ CIRCULAR or to Mr. 
Quintano. 

The man is described as about 38 
years old, weighing about 170 pounds, 
and standing about six feet tall. He 
has a ruddy complexion which is rather 
blotchy, sandy hair, long face, drooping 
chin and a prominent jaw-bone. He was 
well dressed, is a good talker and makes 
a fine impression. At the time of his 
visit to Mr. Quintano’s store he wore a 
tan top coat and a tan colored hat. 








Court Suspends Sentence on Prisoner 
Convicted of Newark Jewelry 
Robbery 


Newark, N. J., April 1—Alberts & 
Kautzman, jewelry manufacturers, 332 
Mulberry St., have, after four years of 
litigation in courts lost all prospects for 
the return of any part of the $30,000 in 
loot taken from their plant then located 
In Irvington, N. J. Judge Dallas Flan- 
nagan fined the thief, Herman Linder- 
man, $2,000 and sentenced him to seven 
years in States’ prison, which was im- 
mediately suspended. 

Linderman had refused counsel and 
very cleverly defended himself. Judge 

lannagan explained himself for sus- 
Pending sentence by stating that Alfred 
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E. Smith, when governor of New York 
State, had seen fit to release Linderman 
from Dannemora prison due to the 2on- 
vict’s efforts in frustrating a jail break 
and he, Judge Flannagan, would like- 
wise help Linderman. 

The latter’s defense was in _ the 
strength of incomplete details of identi- 
fication. 








Admit Smuggling Charges 





New York Diamond Importer and Lace 
Manufacturer Plead Guilty to Federal 
Indictments on Eve of 
Policeman’s Trial 


An unexpected development in the 
prosecution of the so-called ring of dia- 
mond smugglers being rounded up in 
the past few months by the newly or- 
ganized diamond squad of Federal 
agents came last Thursday when Morris 
Landau, a diamond importer, 12 John 
St., New York, appeared before Judge 
Coleman in the United States District 
Court and pleaded guilty to charges of 
smuggling, transportation of smuggled 
goods and conspiracy to smuggle. It 
has been intimated that Landau took 
this plea with the understanding that 
his daughter, Frances Landau, indicted 
as one of the co-conspirators in this 
gigantic smuggling plot, will never be 
brought to trial. It is also understood 
that Landau’s son Sidney, another of 
those indicted, is on his way from 
Europe, and will probably arrive in 
New York some day this week, at which 
time he will undoubtedly surrender him- 
self to the District Attorney. 

The plea of Landau came on the eve 
of the trial of John T. McIntyre, New 
York policeman who is also charged with 
being implicated in the smuggling plot. 
McIntyre was placed on trial last Tues- 
day before Judge Goddard in the United 
States District Court. Landau, together 
with William Ballyn, former chief stew- 
ard of the Berengaria, who was the first 
one arrested in this plot and who long 
ago entered his plea of guilty, will be 
used as the chief government witnesses 
against the New York policeman. The 
two lace merchants who have pleaded 
guilty may also be used by the prosecu- 
tion. 

Since the arrest of Ballyn last No- 
vember, followed closely by the appre- 
hension of Landau and his daughter, as 
well as McIntyre, Federal agents have 
taken into custody several others in- 
cluding two steamship employes, a lace 
manufacturer and a lace dealer. 

Just before McIntyre, the traffic 
policeman was placed on trial Tuesday 
afternoon, James S. Steel, a lace manu- 
facturer of Baltimore, pleaded guilty to 
taking part in the diamond smuggling 
operations. With Ballyn,. Landau and 
Barnet Shapiro, a lace dealer, who re- 
cently entered pleas of guilty, Steel is 
now awaiting sentence. The trial of 
McIntyre was still going on when THE 
JEWELERS’ CIRCULAR went to press. As- 
sistant United States District Attorneys 
Sylvester and Blake are representing 
the government, 
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Acquitted by Jury 





Man Accused of Smuggling Diamonds 
Found Not Guilty in United States 
District Court, New York 


I, Horowitz, who was indicted last 
August by a Federal Grand Jury on a 
charge of smuggling diamonds into this 
country, was acquitted last week at his 
trial held in the United States District 
Court, New York. The verdict was 
handed up to Judge Coleman by a jury 
which for nearly three days listened to 
testimony presented by Assistant Dis- 
trict Attorney Spieler for the prosecu- 
tion and David P. Siegel, attorney for 
the defendant. 


Horowitz was arrested Aug. 15, 1928, 
when it is claimed Federal agents seized 
jewelry worth about $9,000. It was 
the contention of the prosecution that 
Horowitz failed to declare the jewelry 
upon his arrival here and that when 
questioned he denied he had jewelry 
with him. When the agents began to 
search his baggage, it was testified that 
Horowitz handed over the jewelry. 

The attorney for the defendant, how- 
ever, pointed out to the jury that his 
client had admitted having the jewelry 
but was nabbed by the Federal agents 
before he had an opportunity to declare 
it. 

According to Assistant District Attor- 
ney Spieler the gems will be sold at 
public auction by the Government some- 
time this month, unless Horowitz pays 
the duty. 








Lee Van Kopald, Albany, N. Y., Files — 
Bankruptcy Petition Listing Assets 
in Excess of Liabilities 


Utica, N. Y., April 1—Lee Van 
Kopald, jeweler, 19 S. Pearl St., Albany, 
N. Y., filed a voluntary petition in bank- 
ruptcy in the United States Court here 
today, listing liabilities of $24,667. The 
estimated assets amount to $29,000, in- 
cluding cash, $200; merchandise, $165,- 
000; accounts, $5,223, and insurance 
claim for damages by fire to show cases, 
$2,500, not yet settled. Life insurance 
amounts to $17,500. 

The case has been referred to Edwin 
A. King, referee in bankruptcy, of Troy, 
who will call a meeting of creditors. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York 
as reported for the past week: 


Selling Price 
London U. 8. Gov’t New York 

Date Oficial Assay Bars Official 
March 26.. 26% 58% 56% 

os 27.. 2646 58% 56% 

“ 23:. 36 5856 56% 

_ 29.. Holiday 5854 56% 

“ 30.. Holiday 5856 56% 
April 1.. Holiday 585% 56% 








Thieves broke into the store of the 
Bedford Jewelry & Optical Co., one. 
night recently and escaped with mer-- 
chandise worth about $150. 
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Legal Highlights of the Week 


Cases Now in Court and New Legislation Pending 


Bill Board Advertising 





Wisconsin Legislature Would Regulate Out- 
door Displays of This Kind 


MILWAUKEE, WIs., March 29.—Jewel- 
ers in Wisconsin who favor billboard 
advertising are interested in action now 
being taken at Madison, on the Carow 
billboard regulation bill, now pending 
before the assembly judiciary commit- 
tee. The first hearing on the bill 
brought out objections by the billboard 
interests. 

The bill would prohibit the erection 
of a billboard nearer than 500 feet from 
the public highways; that outdoor ad- 
vertising of all kinds be regulated by the 
State highway commission; and that 
signs be prohibited in municipal blocks 
where one-half or more of the buildings 
are residences, unless the property own- 
ers give written permission. Billboard 
companies insist that such regulations 
would drive them out ‘of. business. 

Opposition to the original bill has 
been so strong that two amendments 
have been formulated. One amendment 
would eliminate that clause which pro- 
vides that no billboard shall be erected 
within 500 feet of a rural highway, and 
the other amendment would provide that 
in event any billboard is erected in viola- 
tion of other regulations prescribed by 
the bill, any citizen can make demands 
on the court to start action to have the 
billboard removed. 


































Bill Requiring Chain Stores and New 
Retail Establishments in Wiscon- 
sin to Be Licensed Killed by 
State Legislature 


MILWAUKEE, WIs., March 29.—The 
Lacy bill, which would place a five per 
cent tax on the gross incomes of chain 
stores, has been killed in the assembly 
of the Wisconsin legislature by a vote 
of 55 to 4. Under the bill chain stores 
would have had to have an original li- 
cense fee of $500 and an annual renewal 
fee of $250 as well as a tax of five per 
cent on the gross receipts of all stores 
where the ownership of five or more was 
in the same person or corporation. The 
bill had previously been attacked as un- 
constitutional by the opposition and the 
attorney general in a requested opinion 
upheld this view. 

Another bill, introduced by Assembly- 
man E. F. Pahl, which would have im- 
posed a $250 license fee on all new retail 
stores and which would have made it 
necessary for each retailer to secure the 
leense from the commissioner of bank- 
ng, was also killed. Under this plan, 
® person would be allowed to go into 














































any retail business, until investigation 
had been made by the commissioner of 
banking concerning that person’s char- 
acter and responsibility, as well as the 
need for another retail business of the 
kind. 








Consent Decree Entered in Suit In- 
volving Alleged Infringement of 
Watch Case Patents 


CINCINNATI, March 30. — A consent 
decree was entered in the United States 
District Court, this city during the week 
bringing about a completion of the pat- 
ent infringement litigation between the 
Gruen National Watch Case Co. and the 
Greenwald Jewelry Co., Inc. The in- 
fringement litigation involved the Car] 
W. Bieser patent embracing improve- 
ments in watch cases and the decree was 
written into court records because set- 
tlement had been effected cut of the 
court jurisdiction, 

In the decree it is held the Bieser 
patent is valid and has been infringed 
by the defendant in connection with 
sales of watch cases purchased by it 
from a Detroit concern, and manufac- 
tured in New York. 

A permanent injunction is issued re- 
straining the defendant from further 
infringement and sale of infringing 
watch cases, but by agreement of the 
parties, no accounting of profit and dam- 
ages is ordered. 








Designs for Brooches Involved in 
Suit in United States District 
Court, New York 


A motion for an injunction restrain- 
ing the Dolly Mode Mfg. Corp., 151 
W. 30th St., from continuing its alleged 
infringement on ornamental designs for 
brooches patented by Bernat Mechlovits, 
320 W. 37th St., was granted on consent 
March 26 and signed by Judge Thacher 
of the United States District Court, 
New York. The action was started on 
Jan. 8 last, and in the suit the plaintiff 
asked for a preliminary injunction and 
an accounting of profit and damages. 

The suit of Mr. Mechlovits covered 
two causes of action, both involving de- 
signs on brooches. One is covered by 
Design Letters Patent 76881 issued to 
the plaintiff on Nov. 13, 1928, and the 
other by Design Letters Patent 76949 
granted by the Patent Office on Nov. 30, 
1928. The plaintiff set forth in his 
action that he had notified the defendant 
of the existence of these design letters 
patent and demanded that he cease his 
alleged infringing acts. It was con- 
tended that the defendant sold brooches 
embodying the designs involved, which 





the bill of complaint set forth was an 
infringement on the plaintiff’s rights. 

In its answer, filed Feb. 11, the Dolly 
Mode Mfg. Corp., made a general denial 
of all the allegations,.and claimed that 
upon receipt of a letter from the plain- 
tiff they had ceased to manufacture the 
patented articles. As to the second 
cause of action, the defendant claimed 
the designs involved were not new and 
original. The answer concluded by ask- 
ing for a dismissal of the action. 

Although the motion was granted on 
consent by Judge Thacher, the injunc- 
tion has not as yet been issued. 








Two Coupon Silverware Redemption 
Concerns Involved in Suit Over 
the Use of Name “RocErs” 


A suit between two coupon silverware 
redemption concerns using the name 
“Rogers,” over the right to that name, 
which has resulted in an injuncticn 
signed by Supreme Court Justice Levy 
in favor of the Rogers Silverware Re- 
demption Bureau, Inc., 1600 Broadway, 
against the Rogers Silver Premium Bu- 
reau, Inc., 3 E. 23rd St., both of New 
York, disclosed many trade practices cf 
interest to dealers in silverware. The 
name of Wm. Rogers & Son, Rogers & 
Bros. or the 1847 Rogers Bros., all now 
identified with the International Silver 
Co., were not involved in the litigation. 

In granting the injunction to the 
plaintiffs, Justice Levy stated that the 
question as to whether the confusion 
caused by the similarity of names is of 
such a serious character that the plain- 
tiff should have a permanent injunction 
can only be determined at the trial, but 
on the other hand, if the plaintiff does 
succeed the damage to it during the 
period pending the trial would be large. 
The defendant, however, is a newly es- 
tablished concern, which “cannot mate- 
rially suffer by a direction that it with- 
draw the use of its name in connection 
with its advertising activity, except pos- 
sibly to the extent to which its probable 
usurpation of the name enables it to 
profit at the expense of the plaintiff.” 
The Court said: 

“Defendant will be restrained from 
employing the name ‘Rogers’ in its cor- 
porate title, in its advertising and sales 
program, pending the determination of 
this action. It will also be prohibited 
from references to offers of premiums 
of Rogers or original Rogers silverware. 
But it may refer to J. Rogers, providing 
the letter ‘J’ is featured prominently. 
It will be permitted, however, to con- 
tinue the use of its corporate name in 
statutory corporate matters, in connec- 
tion with its bank account and in other 
affairs not a part of its advertising, cir- 
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cularizing, selling and premium offer 
activity.” 

Justice Levy directed the plaintiff to 
give a bond of $5,000 to pay any dam- 
ages the defendant may sustain as a re- 
sult of the injunction order in case it 
loses the suit at the trial. 








Higher Tariff Urged 





Need of Greater Protection for New England 
Manufacturers, Emphasized by Con- 
gressman Martin 


NortH ATTLEBORO, MaAss., March 30. 
—“At the present moment there are in 
process of liquidation six manufactur- 
ing jewelry concerns of Providence, At- 
tleboro and North Attleboro,” Congress- 
man Joseph W. Martin, Jr., said at a 
luncheon of the North Attleboro Busi- 
ness Men’s Association here the other 
day. “More will follow unless there is 
a greater measure of protection. 

“The need for stronger schedules in 
the jewelry manufacturing sections of 
New England is plainly evident frdém 
the steady increase in the importations 
from Germany and Czecho-Slovakia, 
particularly in the low and medium 
priced goods. New England business 
men must wake up and bring into action 
every ounce of influence they possess if 
they are to be given adequate protection 
in the new tariff bill which is now being 
drafted and which will in all probability 
be passed at the special session of Con- 
gress. : 

“The outlook is none too encouraging. 
The news which comes from the meet- 
ings of the different sub-committees of 
the Ways and Means Committee tells 
of limited revision and stresses chiefly 
the needs of agriculture. No one dis- 
putes the need of more protection for 
the Western farmer. He is entitled to 
a greater share of protection than he 
has been given in the past. But the 
same is equally true of the jewelry, 
textile and metal industries especially 
in New England.” 

Wallace D. Kenyon, president and 
treasurer of the Webster Co. of this 
town, who is chairman of the standing 
committee on tariff of the New England 
Manufacturing Jewelers’ and_ Silver- 
smiths’ Association, accompanied by 
Woodward Booth of Providence, secre- 
tary of the association, were in Washing- 
ton this week in conference with Repre- 
sentative Joseph W. Martin, Jr., of this 
district and Representative Richard S. 
Aldrich of Rhode Island on the jewelry 
schedule of the Hawley-Smoot tariff 
bill now being drafted. 

The association submitted several 
briefs to the House Committee on Ways 
and _Means, of which Representative 
Aldrich is a member, during hearings 
that were held previously on the jewelry 
schedule. After their interview with 
Reresentative Aldrich both Mr. Kenyon 
and Mr. Booth expressed confidence that 
the Rhode Island Representative would 
care for the interests of the jewelry 
industry when that section of the new 
bill is drafted. 
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Federal Trade Commission Consider- 
ing Motion for Issuance of Supple- 
mental Complaint Against Ad- 
vertising Service Concern 


WASHINGTON, D. C., March 29.—The 
Federal Trade Commission has before it 
for consideration a motion for issuance 
of a supplemental complaint against the 
Merchants’ Cooperative Advertising Ser- 
vice, of Dallas, Tex. 

In the original complaint this firm was 
charged with various forms of misrepre- 
sentation in the sale to retail merchants 
of coupons to be given by them to their 
customers for redemption by the re- 
spondent in silverware. 

Eugene W. Burr, the Commission’s 
attorney, in charge of prosecuting the 
complaint against the Merchants’ Co- 
operative Advertising Service, stated 
today that circumstances had arisen 
prior to the hearing scheduled for 
March 19 at Sioux Falls, S. D., which 
made it advisable to cancel that hearing 
and present to the Commission a recom- 
mendation that a supplementary com- 
plaint should be issued against the firm. 








Canadian Tariff Proposals Place Plat- 
inum and Other Precious Metals 
on Free List 


WASHINGTON, D. C., March 29.— 
Canadian tariff proposals provisionally 
effective from March 2, as presented to 
parliament by the Minister of Finance, 
includes duty-free importation of plat- 
inum wire and platinum bars, strips, 
sheets or plates; platinum, palladium, 


iridium, osmium, ruthenium and 
rhodium, in lumps, ingots, powder, 
sponge or scrap. 

Chronometers and compasses, and 


parts thereof, of a class or kind not 
made in Canada, for ships or aircraft, 
also have been placed on the free list, 
according to a report received in the 
Devartment of Commerce from Commer- 
cial Attaché L. W. Meekins, at Ottawa. 








Southern California Jewelers to Hold 
Golf Tournament April 9 


Los ANGELES, CAL., April 1.—Officers 
of the Southern California Jewelers Golf 
Association met last week and made 
arrangements for holding the annual 
spring tournament of the organization, 
on April 9, at the Rivera Country Club 
links at Santa Monica. There will be 
18 holes played in the morning and 
18 holes in the afternoon. For the 
winners of both the morning and after- 
noon contests there will be suitable 
trophies of sterling silver. 

Following the afternoon’s play dinner 
will be served at the palatial clubrooms, 
after which a business meeting will be 
held. There is nothing of unusual im- 
portance coming before the association. 
Present indications, Secretary Walker 
says, point to one of the largest attend- 
ances ever enjoyed at a tournament 
during the four years of the organiza- 
tion. 
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Washington State Jewelers to Con- 
vene in Tacoma, May 20 and 21 


SPOKANE, WASH., March 29.—S. S. 
Cohen, Spokane, and president of the 
Washington State Retail Jewelers’ As- 
sociation, announced last Wednesday 
that the annual convention will be held 
in Tacoma, May 20 and 21. A number 
of local members of the Spokane Jewel- 
ers’ Association as well as the State 
group are expected to attend the two- 
day conclave. 

Mr. Cohen also announced the ap- 
pointment of Jay Merrick, Tacoma 
jeweler, as general convention chairman 
for this year. Mr. Merrick, with Pres- 
ident Cohen’s approval, will have the 
authority to name his own sub-commit- 
tee chairmen and members. 

Next week a meeting of the local 
group of jewelers will be held to deter- 
mine problems to be presented at the 
State meeting as well as the number who 
will make the Coast trip. 








Aisenstein-Woronock & Sons, Inc., 
New York, Announce Important 
Change in Policy 


Aisenstein-Woronock & Sons, Ince., 
one of the largest wholesale jewelry 
houses in the East, located at 20-22 
Eldridge St., New York, will soon dis- 
continue handling clocks, silverware and 
general jewelry. These lines are now 
being closed out, and in about three 
months the firm will move to the uptown 
jewelry district, where it will specialize 
in diamonds, diamond jewelry and 
watches. The new location has not been 
announced. 

The firm, in making its announcement 
to specialize, feels that it is keeping 
pace with changes in the industry. 








Plans for Observance of Fiftieth 
Anniversary Discussed at Annual 
Meeting of Ostby & Barton Co. 


PROVIDENCE, R. I., March 30.—The 
annual meeting of the Ostby & Barton 
Co. was held at the offices of the con- 
cern, 100 Richmond St., this city, on 
Wednesday, the reports of the officers 
showing a healthy and prosperous con- 
dition during the year 1928. Harald 
W. Ostby was reelected president and 
Erlin C. Ostby, treasurer. These offi- 
cers with Arthur O. Ostby constitute 
the directorate. 

This year the firm is celebrating its 
50th anniversary and preliminary plans 
for its fitting observance were dis- 
cussed but no definite action taken. 

It was announced that the company 
will be represented on the road by the 
following traveling men during the sea- 
son now beginning: From the main office 
in this city, John J. Collins, Harold I. 
Riley, Charles L. Drown and John E. 
Kay; from the New York office, R. E. 
Walsh, C. E. Horn and W. J.. Richards; 
from the Chicago office, Fred A. Haller 
and Thomas J. Noonan; and from the 
Los Angeles office, Roy King. 
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Gold and Silversmiths’ Work in France 


By EDWARD CONNER 


HE French have every reason to feel 

proud of the reputation which they 
have built for themselves, for their gold 
and silversmiths’ work is truly admirable 
—and continues to be so. If we go back 
to the 17th and 18th centuries, we find 
that for abundance of production, 
variety and perfection of handicraft, 
French outputs were unique. This high 
standard is still well maintained thanks 
to the employment of large numbers of 
highly-gifted artists. It would be al- 
most impossible to give a complete list 
of the numerous gold and silver articles 
actually manufactured in French—in 
Parisian workshops particularly. They 
may be said to embrace praetically all 
sorts of objects for which there is an 
ever-growing demand. Complicated gold 
and silver work is a specialty with the 
French. The fresh discoveries of science 
and the progress of chemistry, furnish 
new elements for the activity or fertile 
brains of artists. 

A better idea will probably be formed 
of the vast number of French produc- 
tions, if we classify these into three dis- 
tinct series, namely: 

1. The trade of goldsmith. 

2. The jeweler and lapidary. 

8. The manufacture of iron, bronze, 
copper, etc. 

Formerly goldsmiths in France used 
to execute all gold and silver articles 
with their own hands according to their 


own ideas. They were given a free hand 
as regards designs. This is no longer 
the case; a designer originates the 


whole, a sculptor models the figures and 
ornaments, then come the forger, the en- 
graver, and the polisher. 

What the manufacturer now requires 
is the gift of uniting these various ele- 
ments, and instigating the cooperators 
to give unity to the work. There are 
some who, without knowing how to hold 
a pencil or execute the most trifling 
sketch, possess in the highest degree 
the rare ability of skilfully directing 
their artisans, collecting the best artists 
and workmen, choosing good models, and 
finding the most perfect mechanical 
means for the alloy of the metals, or for 
combinations of decoration. There are, 
however, some few French goldsmiths 
and silversmiths left who design and 
execute with their own hands in the old 
fashion. This class of workmen, as a 
rule, live in great retirement, have no 
commercial interests, execute lovingly. 
slowly, and patiently works required of 
them—mostly to the order of connois- 
seurs—their only assistants being the 
members of their own families. 

The covering of metallic surfaces with 
gold and silver in any case is a very an- 
cient art. So far as France is concerned 
this said industry was only first men- 
tioned officially in 1811. It owes its great 
success to the Paris International Exhi- 
bition of 1851, which drew the world’s 
attention to this particular industry in 
Which the French excel. 





Clock-making has ever proved an at- 
tractive pursuit with French goldsmiths, 
and it is certainly one of the most suit- 
able for the use of gold and silver, com- 
bined with sculpture, enameling, engrav- 
ing, ete. It is a work the French delight 
in; it never fails to prove remunerative 
thanks to the increasing demand for 
such works of art by wealthy American 
and British lovers of the beautiful. 

It frequently happens that visiting 
American and British members of the 
trade engage the services of such skilled 
French artists who are always most 
handsomely paid for their gold and sil- 
ver work. 

La Maison Christofle in Paris—an 
establishment known all over the world 
and famous for its exquisite gold and 
silver articles (of all descriptions)—is 
the leading firm of the kind in France. It 
is immensely wealthy, long established, 
and its stock is the envy of the world. 
This particular Paris firm employs hun- 
dreds of workmen and designers (only 
the very best are employed). La Maison 
Christofle constantly appeals to the very 
best sculptors of the day for supplies of 
the latest and most fascinating models 
(money is no object with the firm of 
Christofle, so long as it obtains exactly 
what it wants.) Beautiful works of art 
are executed on the firm’s own premises 
as well; thousands of works of art, din- 
ner services, tea and coffee services, 
plates, cutlery, caskets, vases, monu- 
ments, life-size statues, furniture, tables, 
and hundreds of other articles all de- 
lightfully decorated, carved, etc. There 
is nothing cheap. 

An enormous trade is done in France 
in the manufacture of religious em- 
blems—a business which gives work to 
thousands of gold and. silversmiths. 
Every maker of such objects has his own 
way of making them. If you happen to 
be in the trade it is not a difficult mat- 
ter to find out the name of the maker; 
the latter may or may not affix his name, 
but the particular style in which such 
articles are made alone reveal the manu- 
facturer or source of origin. There is 
a tendency among all makers to copy 
old shapes. The archaic appearance of 
the chalices and sacramental vessels, 
ete., recall the Middle Ages, the models 
being supplied by architects and archex- 
ologists, who thus adapt the sacred 
utensils, etc., to the austere character of 
the church. The designers are not al- 
ways very happy in their selections or— 
inventions. A bishop’s crozier, of excep- 
tional workmanship, was recently exe- 
cuted, ornamented with flowers of trans- 
lucent enamel, forming the finest 
possible effect of harmony in coloring. 
The crozier in question represented the 
defeat of the “Evil One.” Religious crit- 
ics disapproved of the crozier, alleging it 
resembled more a bouquet of flowers than 
a pastoral staff. The gold on the crozier 
was eclipsed by flowers and foliage—an 
artistic oversight—which gave no credit 
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to the efforts of the goldsmiths and 
silversmiths. It nevertheless was a beau- 
tiful work of art; it would have been 
still more beautiful had the gold and 
silver decorations been more prominent- 
ly brought out. 

The French are an essentially classi- 
cal plastic people in matters of art. The 
basis of their designs is “the round,” be- 
cause, as they say themselves, round- 
ness gives the light and shade which are 
to be found in Nature. French artists 
learn geometry first, to model the human 
figure next, and finally to practice or- 
namental design. It is just the oppo- 
site in the case of British art operatives. 








Diamond Market on a Firm 
Foundation 
(Continued from page 63) 








action on the Imitation Jewelry Bill. 
This bill is not getting through Parlia- 
ment as quickly as it was hoped, and is 
holding up matters relating to other sec- 
tions of the industry—notably the matter 
of gold trade descriptions. Tests for 
rolled gold and gilt goods have been 
agreed to. Tests of foreign platinum 
articles have been made to ascertain 
quality, while experiments have been 
carried out to discover an alloy most 
suitable for the manufacturers. The 
whole affair was threshed out at the in- 
ternational conference a few months ago, 
and at a consequent London meeting at- 
tended by representatives of all manu- 
facturers’ associations a decision was 
reached whereby the jewelry industry of 
this country would come into line with 
the standard agreed upon by other na- 
tions at the international meet. It is 
suggested that the extension of the Safe- 
guarding Act to the jewelry, silver and 
allied trades here would be most benefi- 
cial. This Act provides for duties of 
around 33% per -cent on imported goods 
that adversely affect similar articles 
manufactured here. At the Birmingham 
meeting it was stated that more than 100 
Birmingham manufacturing firms dis- 
played samples at White City and that 
the British Industries Fair has brought 
in considerable business to most of these 
firms. 
* * * 

One of the most representative dis- 
plays of old English silver has been 
drawing visitors from many countries to 
Park Lane, London, lately. The exhibi- 
tion has been arranged by Sir Philip 
Sassoon at his Park Lane residence, and 
members of the royal family, associa- 
tions and private families have assisted 
in making the show a really wonderful 
affair. Historical objets d’ art are in- 
cluded in the display as well as orders 
and jewels of antique character. There 
have been many German, American, 
French and Spanish visitors to the ex- 
hibition in addition to art lovers and 
connoisseurs of old silver pieces. Among 
the exhibits are beautiful and ancient 
pieces of the silversmiths’ craft. Silver 
mirrors figure among the pieces. 
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We are moving uptown... 
N or about May 1st we will move from our present location at 
37 Maiden Lane.... into larger quarters where we will have 


increased space and facilities with which to better serve our 
Our new address will be «2 a aA & 


customers and friends. 
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Gem Mining in Maine 


Beautiful Stones Have Been Found and Are Still Taken Out in Small Quantities 


By Livingston Wright 


HINK of it—towns of 1000 or less supporting lapi- 

/ daries! Experts whose profession is the cutting of 

precious stones. 

Yet, go up along the Maine-New Hampshire line and 
through the small towns of Oxford County just above Port- 
fand and in the region around Lewiston and Auburn, and 
you will not only find a local jewelry establishment, but 


proof that she is and has been GETTING them is the pres- 
ence of these local lapidaries! 

But she keeps mighty quiet about the fact—practically 
the only advertising done being the selling, at good prices, 
of quartz, garnets, tourmalines and topaz to the autoists! 
Although Havey made Mt. Apatite, just above Auburn, 
famous, Maine is mining for gems and yearly realizing 


ahi 
ae 


Rock from which over $100,000 worth of tourmaline was reported to have been taken 


Many of them advertise that they maintain skilled lapida- 
' Ihave the letter of one in Norway, Me., and the letter- 
mead states that he is a “Dealer in Maine tourmalines, 
a@quamarines, amethysts and topaz’”—‘“Gems recut and pol- 
ished”—“Lapidary work of all kinds.” ; 

' Although there had been, for generations, stories up in 
me wilds of Maine about “gems in them mountains ’n 
mulls,” it was the discovery by Fred L. Havey, in 1916, of 
purmaline pockets from which gems to the amount of 
?. 00 were taken that amazed even the Pine Tree State 

sidents. 

~ But with true Maine foxiness, her folk were ready for 
ihe flivverists who began to tour in! When an enthusiastic 
male asked to be directed to “the tourmaline beds,” she 
a8 patiently shooed away with the statement that “ ’tis 
oc bad these yarns of ‘gems growing in beds just like 
Stfawberries’ should make you waste several hundred miles 
ot hill-climbing.” Maine didn’t go to work advertising her 
gems but she did go at careful prospecting. One absolute 


a total much above what Havey found, but it is being done 
mostly by cautious, careful men who have geologists and 
gem experts in constant touch. 

Maine’s gem mining might be termed one of the most 
important sub-rosa industries of the country! For the 
rainbow-belt (of vari-colored gems) seems to bow around 
from east of Auburn over into New Hampshire. 


HE variety of precious and semi-precious stones that 
can be found up along the Maine-New Hampshire line, 
from Berwick northward clear to the Canadian border, is 
truly amazing. Some scientific men have ascribed this 
scattering of jewels to that ridge, the White Mountains, 
being the eternal monument to glacial action and that 
the snowslides, tornadoes and other storms of Mt. Wash- 
ington and his brethren steadily distributed boulders and 
blasted cliffs clear down the Maine-New Hampshire trail. 
How a huge mass of rock was split off the very summit 
of Mt. Chocorhua and went grinding down, miles upon 
miles, into the Ossipee valley is still told at winter fire- 
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sides by those whose ancestors of the 1750’s got it from the 
Indians. This event is vouched as happening in the 
early Eighteenth century. 


GAIN, it was a mighty boulder that figured in the 
tragic Mt. Willey snowslide, of the 1820’s. Had the 
Willey family stayed in their cabin, the slide would not 
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and not far from the Mt. Apatite mine in Auburn, from 
which, in past years, a considerable quantity of gems has 
been taken. Adjoining the Havey property is the Berry 
mine, also a tourmaline producer. These properties have 
for some time been worked for feldspar. 

It is the very success of such alert, persistent men as 
the F. L. Havey before mentioned, and the story of such 





Mining tourmaline in Maine—the dark spaces show pockets 


have gotten them—for it split on the boulder that stood 
back of the house! Past each side of the cabin slowly 
moved the divided rush of granite ledges, trees and debris, 
but the house was not touched! 

This helps us to understand why the vast gem wealth 
that is up here is hardly dented, even today, progressing 
as the search surely is! Random “prospecting” must give 
way to scientific and proper equipment mining. And that 
will surely come—if it is ever found that gem mining can 
be made to pay dividends. 

In searching a gazeteer, the writer chanced upon this: 
“The finest tourmalines in the world come from Maine.” 
He later learned that the State of Maine is rich in jewels 
has been known for many years. In fact, as far back as 
1820, E. L. Hamlin, brother of Vice-president Hannibal 
Hamlin, discovered a tourmaline mine at Mt. Mica, near 
Paris, and had the gems made into a decoration which 
has since become famous as the Hamlin necklace. It was 
exhibited at the World’s Columbian Exposition at Chicago 
in 1893. It has 17 large stones, ranging from one to 30 
carats. 

The next practical discovery was at Mt. Apatite near 
Auburn, in 1882. Since then nearly 2000 crystals, averag- 
ing (after cutting) from 6 to 8 carats have been found! 

Paris, Me., mining yields green tourmalines and blue 
tourmalines. Amethysts are found at Deer Hill, near 
Topaz is found at Harndon Hill, Stoneham, 
Me. Green beryl is found at Stoneham. 

This Poland mine is just across the line from Auburn 





finds as the “Hamlin necklace” that lure too many of the 
untrained “gem hunters” to the Maine-New Hampshire 
trail. Their disappointment results in too many false ré- 
ports to real mining men who would come up and rival the 
Havey type. 


ANY believe that “the stuff is there”! There are 

precious stones that unquestionably can be found, 
but are they to be had in quantity and quality that will 
pay? Those familiar with actual attempts to commer- 
cilaize in these finds realize that what the region so sorely 
needs are men who will go at the quest with careful, pre- 
paratory, scientific data to some extent at least, and above 
all—have some practical knowledge of mining! Let the 
fellow who simply “read a piece” and thought “to just 
auto up there in the night and grab a handful” under- 
stand he is probably in for disappointment. 








Wearing Scarf Pins Helps Sell Them 


‘‘ 7\F course, no jeweler or jewelry salesman should ex- 


pect to reap any profit from the sale of scarf pins who 
doesn’t wear a pin himself,” said Arthur A. Everts of the 
Arthur A. Everts Co. of Dallas, Tex. 

“You know,” he continued, “there is real horse-sense 
in the selling of a tie pin, because a four-in-hand with- 
out a pin reminds one of the wall of a room in a cheap 
hotel without a picture on it. Every man among the 70 
employees of the Everts Co. wears a tie pin.” 
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Mr. JACOB RUBIN 


Retiring from the diamond business, has sold 
his entire stock of 


DIAMONDS 


to 


the Goldland Jewelry Co. 


+48 

































During the forty years of Mr. Rubin’s activity 
in the wholesale business, he has always ful- 


filled his high ideals 


and 








We wish him long life and good health in his 


retirement. ... 
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Goldland Jewelry Co. 


387 Washington Street, Boston 
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Death of R. E. Crawford 


Veteran Amsterdam, N. Y., Jeweler 


Passes on 


AMSTERDAM, N. Y., March 25.—Death 
came on March 19 to Robert E. Craw- 
ford, 60 years old and one of the best 
known jewelers in central New York. 
Mr. Crawford’s business was at 10 E. 
Main St., Amsterdam, for the past 35 
years. ~~ 

Although in declining health for the 
past year, Mr. Crawford’s demise was 
unexpected. He was buried last Friday. 








Morris Botkowsky 


Cuicaco, April 1—The remains of 
Morris Botkowsky were laid at rest last 
Friday morning at Dorshe Tove Anshe 
Poland Cemetery at Waldheim. Fun- 
eral services were held at 936 E. 47th 
St. Mr. Botkowsky passed away sud- 
denly at his home early Wednesday 
morning from pleuro-pneumonia. 

Deceased was about 57 years of age, 
and for the past 37 years had been 
engaged in the retail jewelry business. 
He was located on the second floor of 
4722 S. Ashland Ave. This business will 
be continued by his widow, Mrs. Anna 
Botkowsky. 

He is survived by his widow, two 
daughters, Mrs. Lillian Silver and Con- 
stance Botkowsky, and two sisters, Mrs. 
Helen Udell and Mrs. Marcia Leibson, 
wife of Sam M. Leibson, representative 
for Rettig, Stamm-Gruen. 





John F. Gannon 


PROVIDENCE, R. I., March 30.—John 
F. Gannon of Gannon & Scott, gold and 
silver refiners, 12 Calendar St., this city, 
died Thursday night at his home, 133 
Salisbury Ave., after an illness of about 
a month following a severe attack of the 
grip. 

He was born in this city, April 18, 
1868, the son of Patrick and Celia 
(McCartin) .Gannon and was a life-long 
resident. After attending the public 
schools he learned the refinery business 
and about 12 years ago formed the 
present partnership. 

The deceased leaves besides his widow, 
three daughters and one son. He also 
has four sisters and one brother. 

Mr. Gannon was a member of Provi- 
dence Lodge No. 14, Benevolent Pro- 
tective Order of Elks and was a com- 
municant at St. Michael’s R. C. Church. 





Asahel Albee 


PROVIDENCE, R. I., March 30.—Asahel 
Albee, a master craftsman for 37 years 
with the Gorham Mfg. Co., died yester- 
day morning at his home, 6 Welcome 
Ave., following an illness of two weeks. 
He had been a resident of this city for 
42 years. 

Mr. Albee was born in Worcester, 
Mass., Jan. 26, 1867, the son of Asahel 
and Annie M. (Eldridge) Albee. After 
attending the public schools in his native 
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city he came to Providence when about 
20 years of age and learned the chasers’ 
and engravers’ trade, but after a few 
years he entered the employ of the Gor- 
ham Mfg. Co. During his years with 
that concern he was employed in the 
chasing department, doing some of the 
finest work done at the plant. 

For the past year or more Mr. Albee 
has been in poor health and spent the 
past winter at Miami, Fla., convalescing 
from an attack of heart trouble and had 
only been home a short time when there 
was a recurrence of the attack which 
resulted in his death. 

He was a member of Redwood Lodge 
No. 35 of Masons and was a Past Noble 
Grand of Mount Vernon Lodge No. 50, 
Independent Order of Odd Fellows. 

Deceased is survived by his widow, one 
brother and one sister. 





Joseph W. Oberle 


Joseph W. Oberle, production man- 
ager of the Solidarity Watch Case Co., 
242 Chestnut St., Brooklyn, N. Y., and 
15 Maiden Lane, New York, died sud- 
denly on Wednesday, March 27, at his 
home, 149 Verbena Ave., Floral Park, 
iw 3 

Mr. Oberle was in his 54th year. 
Surviving him are his widow, Mrs. 
Christine K. Oberle and one son, Louis. 
Funeral services were held last Satur- 
day, and interment was in St. John’s 
Cemetery. 

Mr. Oberle had been in the employ of 
the DuBois Watch Case Co., for 35 years 
and the Solidarity Watch Case Co. for 
three years. 





George Wildon 


Boston, MAss., March 30.—George 
Wildon was killed when his car crashed 
into a trolley car on the northern artery 
in Somerville last Monday. He was 
rushed to the hospital but life had passed 
out before he reached there. 

Deceased is survived by his widow, 
two sons and a daughter. 

Mr. Wildon was in business for many 
years in the Washington building. He 
was about 62 years of age. 


F. A. Schaak 


KANSAS City, KAN., March 29.—F: A. 
Schaak, 71 years old, died March 21 at 
his home, 910 Ward Parkway. He was 
born in Buffalo, May 2, 1857, and came 
to Kansas City, Kan., in 1880 where he 
started a jewelry business which he 
operated until 1925, when he retired. 

He was married in 1881 to Miss Paul- 
ine Garnier who survives him. Also 
surviving are a daughter, Mrs. L. R. 
Wood, and Frank A. Schaak, Jr.; two 
sisters and two grandsons, all of this 
city. 





Frank Rogers 


Boston, MaAss., March 30.—Frank 
Rogers, for 45 years with the Ripley 
Howland Mfg. Co., passed away last 
week. He was 71 years of age and 


$25,000. 
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had been ring maker for the company 
virtually all this time. 

Mr. Rogers was one of the most skill- 
ful manufacturers of rings in this part 
of the country. 








Business Changes 





The Kurdelmeier jewelry store at 
Elkader, Iowa, has been sold to J. 
Pahlos. 

George M. Simpson has removed from 
263 to 218 Thames St., Newport, R. L, 
where he has a considerably larger store. 

Max Gordon, dealer in jewelers’ ma- 
chinery, scrap and job lots, has removed 
from 493 Eddy St. to 261 Eddy St., 
Providence, R. I. 

Lew Marker, Denver, Colo., has pur- 
chased the entire stock and fixtures of 
the Keystone Jewelry Co., 1755 Curtis 
St., Denver. 

The John P. Hess jewelry store, Fond 
du Lac, Wis., has been incorporated for 
Incorporators are listed as 
Harold Icks, May Raidy, and C. W. Uf- 
fenbeck. 

Haiman’s, which for the past 12 yeara 
has been located at 403 Church St., 
Nashville, Tenn., has sold its entire stock 
and accounts to David’s, of 411 Union 
St., to which place it has been moved 
and put on sale. 

Samuel D. Scudder, Jr., of Safford & 
Scudder, Wall St., Kingston, N. Y., is 
reported to have taken over the interest 
in the business of the late Charles H. 
Safford. He conducted a liquidation sale 
for the purpose of settling that portion 
of Mr. Safford’s estate. 

Rexfords’, Philadelphia jewelers, are 
reported to have leased the property at 
1333 F St., N. W., Washington, D. C., 
for a period of six years. After altera- 
tions and the installation of a new show 
window have been completed, the Phila- 
delphia firm will open a jewelry estab- 
lishment on this site. 

The firm of H. M. Korpilow & Co., 
Philadelphia, Pa., has taken over the 
watch materials and wholesale jewelry 
business formerly conducted at 708 San- 
som St., by the late Albert Goldberg and 
has engaged Samuel Weiner, formerly 
associated with Mr. Goldberg, as man- 
ager. The new owners will specialize 
in watchmakers and jewelers’ materials 
and also will handle clocks, novelties and 
toilet ware, discontinuing much of the - 
wholesale jewelry lines, formerly car- 
ried. 








Harry Blustin, Inc., of Evansville, 
Ind., has filed articles of incorporation 
with the secretary of state at Indian- 
apolis. The firm is capitalized at $10,- 
000 and the incorporators are Harry and 
Mercedes F. Blustin and Oscar Webb. 
Mr. Blustin is the owner and manager 
of the jewelry department in the Andres 
department store on Main St., Evans- 
ville. He stated that the incorporation 
was to provide for future anticipated 
expansion, although at the present time 
he does not expect to expand outside of 
the Andres store. 
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April 1, 1929 
----to be EXACT 


Prices on the New York 
Stock Exchange reacted 
violently. 


On such occasions, altho 
small and inexperienced 
traders suffer most, even 
professionals frequently 
take heavy losses on stocks 
bought at supposedly bar- 
gain prices. 


Our customers knew it dees 
not pay to take _ chances. 
That is why they buy dia- 


monds only from eur firm. 


Norenke ager ola | J 


10 West 47"Street 
New York. 


—— 






























{ Mr. Maurice Y. Nathan is now buying precious gems from the various 
markets of Europe, specifying immediate shipments, and they are reaching 


us regularly. 


| This is but a duty with us—for we pride ourselves on the fact that our 
patrons receive newest style trends, newest cuttings, newest gems from the 
other continents as well as from the old world. Quality combines with ser- 


vice when you patronize us. How about your next order? 


Diamonds, Pearls, Precious and Synthetic Stones 


S.NATHAN « CO.w® 


Importers and Cutters 


71-73 NASSAU STREET NEW YORK 
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New York Notes 





S. Teitelbaum, dealer in diamonds and 
jewelry, is now located in his new quar- 
ters at 93 Nassau St. 

A. Landress, engraver and carver, 108 
Fulton St., will be located after April 
8, at 74 W. 46th St. 

H. J. Jaricki, Erie, Pa., has returned 
home, having completed the purchase of 
fixtures for his new store. 

Herbert M. Kohn, general jewelry 
engraver, has moved from 36 W. 47th 
St. to new quarters in Room 810 at 20 
W. 47th St. 

Goldstein & Krivitzky, wholesale 
jewelers, now located at 29 Eldridge 
St., will remove after May 1, to 21 El- 
dridge St. 

Duneier & Cohen, diamond importers, 
24 Eldridge St., will open a downtown 
branch on May 1 in Room 201 at 15 
Maiden Lane. 

A. Ellman, of A. Ellman & Co., Day- 
ton, Ohio, has left New York after 
selecting merchandise for the spring and 
summer trade. 

Charters of incorporation were 
granted last week to the Comet Jewelry 
Co., Interstate Jewelry Manufacturers 
and Irenes Imports, all of this city. 

Joseph Beilenson of Louis Beilenson, 
65 Nassau St., accompanied by Mrs. 
Beilenson arrived on the Pennland 
March 26, after a year in the European 
diamond markets. 

William I. Rosenfield, Jr., of William 
I. Rosenfield & Co., 604 Fifth Ave., re- 
turned on the Olympic Tuesday after a 
visit to the diamond markets of Amster- 
dam, Antwerp and Paris. 

Saul Lenkowsky, of Samuel Len- 
kowsky & Sons, diamond importers, 10 
W. 47th St., sailed on the Ile de France 
last Friday for a five weeks’ trip to the 
European diamond markets. 

J. Spector, of J. Spector & Co., Chi- 
cago, diamond merchants, was in the 
city last Thursday and sailed for Europe 
on the Ile de France on the following 
day. He will be away until about 
May 1. 

U. Doppelt, importer and diamond- 
cutter, who returns on the Leviathan 
next Thursday from a European pur- 
chasing trip, is removing his office and 
factory from 106 Fulton St. to 71 
Nassau St. 

The Unique Jewelry Co., 70 Fulton 
St., announces the withdrawal from the 
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firm of Mr. Mandelkern. The concern 
will be represented in the East by Mr. 
Eisenberg. Both these changes in per- 
sonnel took place, it was announced, on 
April 1. 

John Romeo, manufacturing jeweler, 
71 Nassau St., is changing his location 
to Room 1308 at 15 W. 47th St., com- 
mencing April 25. At his new quar- 
ters Mr. Romeo will have better facili- 
ties for serving his uptown trade. 


Funeral services for the late Frank 
Guskof, who died in California last week, 
were held at the Funeral Chapel, 252 
Grand St., last Friday morning. Mr. 
yuskof was formerly in the wholesale 
jewelry business at 93 Nassau St., in 
this city. 

Mortimer Siegel, of Mortimer Siegel 
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& Bro., importer of precious stones, 22 
W. 48th St., sailed for Europe last 
Friday on the Ile de France. He will 
visit the precious stone markets of Lon- 
don, Paris and Germany, returning in 
about six weeks. 

Jerrold Stern, who has been connected 
with Cohn & Rosenberger, Inc., this city, 
for many years, sailed for Europe last 
Friday on the Berengaria. Mr. Stern 
has gone abroad to join Henry Rosen- 
blatt of the Cohn & Rosenberger firm, 
and will assist in the purchase of new 
lines. 

C. D. Thorpe, formerly assistant man- 
ager of the rating department at the 
New York office of the National Jewel- 
ers Board of Trade, has been trans- 
ferred to the Chicago office of the Board. 
In Chicago Mr. Thorpe succeeds Mr. 
McAnall as manager of the rating de- 
partment of that office. 

The business of Gabriel Demay, jewel- 
er of this city, has been incorporated 
at Albany, N. Y., with 100 shares of 
common stock. Witzling & Lang, jewel- 
ers, also have been granted a charter 
of incorporation by the Secretary of 
the State. This business is capitalized 
with 100 shares of common stock. 

The Confidence Jewelry Store, Inc., 
dealer in jewelry, novelties and clocks, 
2164 Third Ave., filed an assignment for 
benefit of creditors on March 26. 
Samuel N. Fensterheim, 214 Keap St., 
Brooklyn, is named as the assignee. 
Gussie Horowitz, president, and Sam 
Horowitz, secretary, are the officials of 
the firm. 

Creditors of Atlesberg & Kleinman, 
65 Nassau St., held a meeting last week 
at the office of Jasie & Solomon, 522 
Fifth Ave. <A creditors’ committee was 
appointed, which has since recommended 
the acceptance of an offer made by the 
firm of 45 cents on the dollar. This 
compromise, if accepted, will be payable 
15 per cent in cash, with the balance 
of 30 per cent in notes of five per cent 
each which mature every three months. 
The concern is reported to have assets 
worth about $50,000, while the liabilities 
are estimated at $95,000. The creditors’ 
committee consists of Charles F. White, 
Mr. Kaplan of Jentleson & Kaplan and 
Henry Mendelbaum. 

The Jewelry Crafts Association will 
resume its monthly luncheon meetings 
this month. Secretary Arthur Essing 





(Continued on page 97) 
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Over One Hundred Years the Jewelers’ Bank 









CHATHAM 
ot ENIx A Bank’s Best Friend 


Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 


account here and are among our best friends today. 


National zanh 00000000 


TRUst COMPANY We Welcome New Business 
Main Office—149 Broadway 


Branches—Battery to the Bronx 










Capital, Surplus and 
Undivided Profits over 


Twenty-five 
Million Dollars 





Resources Over a Quarter of a Billion Dollars 
















44 West 48th Street 


invites every manufacturer, jobber, watch- 
maker and agent of the jewelry trade—wwho 
seeks a new and BETTER HOME. 


_— seventeen story build- | cal and modern. Right off 

ing offers unusual ad- | Fifth Avenue, a block from 
Seventh Avenue 
and _ Broadway, 
half a block from 
Sixth Avenue ... 
near all transpor- 






"24Kt- Service’ 
JEWELERS’ 


BLOCK 
Povicies' 


AND ALL OTHER LINES OF 


INSURANCE 














vantages for  of- 
fices, showrooms 
and manufacturing. 
Modern and _fire- 
proof throughout 









. . . three _high- m tation lines .. . 
speed A. B. See * in the heart of 
Elevators ...win- § uptown’s jewelry 





dow space and 3 center. 
skylights that #7 — 


provide 100% Floor space in 






north _ lighting, units ranging 

IN ALL PARTS OF THE WORLD with an_ entire (¥ fT : from 300 to 4800 
front of  practi- rome sq. ft... . ready 

cally solid glass. P for occupancy 

3 April 15th. Agent 

Here, then, IS the igi" ~ sv on premises . . . 


better home for 
any firm or- individual seek- 
ing an improved location, 
something convenient, practi- 


SAMUEL BARKIN & SONS 
Builders & Owners Agent on Premises 
le. 64 West 48th St., New York 


DENTE 


$$ — 


Banking Service for the Jewelry Trade 


WE offer to jewelers the special facilities developed through 
years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 





Pendleton & Berger 


Brokers and Adjusters 
15 William Street New York 


TELEPHONE HANOVER 4789 


now open for 
inspection. Tel. BRYant 
2528. 
















Member—“National Jewelers’ Board of 
Trade” 
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IRVING Trust COMPANY 


81 Fulton Street, New York 
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has already made arrangements for the 
first luncheon which is to be neld at the 
Blue Ribbon, 145 W. 45th St., on Tues- 
day, April 23. A general invitation to 
this luncheon is being extended to the 
trade. President Walter P. McTeigue 
will talk on “Style and Modern Art in 
Jewelry.” Each month some member of 
the trade will be asked to address these 
gatherings. Secretary Essing assures 
those who attend that these meetings 
will last no longer than one hour. Res- 
ervations costing $1 each can be made 
by communicating with the Jewelry 
Crafts Association, 48 W. 48th St. 

M. Gugenheim, Inc., costume jewelry 
and shoe buckles, moved on April 1 from 
362 Fifth Ave. to 392 Fifth Ave. 

The New York Watchmakers’ Society 
held a meeting last Tuesday evening at 
the clubrooms, 1253 Lexington Ave. 


Bernstein & Sons, manufacturing and 
wholesale jewelers, 206 Broadway, are 
now occupying new quarters at the same 
address. 

Henry Miller sails on the Paris April 
15 for the diamond markets of Amster- 
dam, Antwerp and Paris in the interests 
of Miller & Veit, Inc., 48 W. 48th St. 

J. L. Warner of the J. L. Warner Co., 
Inc., 36 W. 47th St., returned to this 
city last Monday after spending a week 
on the golf courses at Pinehurst, N. C. 

The Jewelers Square Club met last 
Monday evening at the Cafe Boulevard 
and after dinner was served a _ short 
business session was held. An enjoy- 
able show was staged later in the eve- 
ning. 

Many new members were initiated last 
Tuesday evening into the New York 
Jewelers Benevolent Association when 
this organization met at its headquar- 
ters in the Grand Opera House on W. 
23rd St. 

The partnership of Birnbaum & Mal- 
den, 106 Fulton St., was dissolved on 
April 1, according to announcement 
made several days ago. Mr. Birnbaum 
will continue in the manufacturing 
jewelry line and Mr. Malden in the dia- 
mond business at the above address. 

An involuntary petition in bankruptcy 

was filed last Saturday against Perel- 
man & Pollock, Inc., retail and whole- 
sale jewelers, 26 S. Fourth Ave., Mount 
Vernon. The petitioning creditors are 
Jonas Koch, with a claim of $300; the 
Milton Jewelry Co., $200, and the Seth 
Thomas Clock Co., $40. 
It has been learned that a man who 
Ils endeavoring to trade on the name of 
a radio store owner on E. 181st St., is 
offering checks in payment for jewelry. 
The checks have all been returned by 
the bank as forgeries. The trade is 
cautioned against accepting checks from 
this man. 

Miss Martha S. Wittnauer, president 
of the A. Wittnauer Co., 402 Fifth Ave., 
will sail for Europe this month on the 
Aquitania. J. P. V. Heinmuller, vice- 
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president of the same concern will also 
sail on the same boat. They expect to 
return in July after visiting the con- 
cern’s factories in Switzerland. 

Mr. Seeler of Cross & Beguelin and 
Poltock & Seeler, Inc., 15 Maiden Lane, 
will return next Sunday on the Muen- 
chen from a European buying trip. 
While abroad he visited all the impor- 
tant markets in Europe and attended 
the Leipzig Fair. Miss Christiansen, of 
the same concern, will also return on 
the same steamer. 

Schedules in bankruptcy were filed 
last Tuesday in the United States Dis- 
trict Court, this city, by Gordon & Kra- 
vit, wholesale and retail jewelers, 94 
Canal St. These schedules list the con- 
cern’s assets at $11,000 consisting of stock 
in trade, $6,000; machinery, tools, etc., 
$1,400; personal property, $1,700; debts 
due on open accounts, $1,500 and de- 
posits of money in the banks and else- 
where, $400. 

Edward Deneroff is now representing 
the Diel Watch Case Co., 309 Grand St., 
in New York city and the Metropolitan 
district. William Latin, the former 
Metropolitan district representative, is 
now serving in the capacity of sales 
manager for the Diel Watch Case Co. 
and for its various divisions. George 
Leepson has opened an office and is now 
engaged in representing the Monroe 
bracelet division of the company on the 
Coast. 

The Executive Board of the Retail 
Jewelers Association meet Friday night 
at the Hotel Astor. One of the features 
of this meeting will be the discussion 
and completion of plans for the member- 
ship drive to be opened on April 8 by 
the New York State Retail Jewelers 
Association. This campaign will be con- 
ducted simultaneously throughout the 
State and the aim is 500 new members. 
Team captains will probably be ap- 
pointed for the Metropolitan district 
next Friday. 

Word was received this week by L. 
Kamsly & Sons, 565 Fifth Ave., that 
four articles lost in an air mail crash 
at Park City, Utah, on March 11, had 
been recovered from the debris. The 
gems found, however, are minor ones, 
with a value of $2,500, which represent 
only 10 per cent of the entire shipment. 
No trace was found of the more valuable 


gems, which were described in THE 
JEWELERS’ CIRCULAR last week. The 
government information also included 


the fact that the wrecked plane was 
buried in a seven-foot slide of ice and 
snow. 

James L. Hand, jewelry auctioneer, 14 
Maiden Lane, while conducting a stock 
reduction sale for W. H. Rowe, Daytona 
Beach, Fla., was recently called to Ha- 
vana, Cuba, to sell the art collection be- 
longing to Francis Faurez, a prominent 
sugar merchant. Despite the fact that 
two-thirds of Mr. Hand’s audience spoke 
only Spanish the sale was a success. He 
had interpreters on the floor to assist 
him with the sale. After disposing of 
this collection Mr. Hand returned to 
New York and last Tuesday night left 
for Ottawa, Can., to sell out the stock 
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of C. A. Olmstead & Son, in business at 
that place for 50 years. 








Jewelry Salesman Killed by Crazed 
Negro in Newark, N. J. 


Newark, N. J., April 2.—James E. 
Bell, a 35-year-old negro, went on a 
shooting spree today and before he 
shot and killed himself the colored man 
had slain two white men and wounded 
several others. One of those killed is 
Julius Rabinowitz reputed to be a jewel- 
ry salesman living at 94 Goodwin St., 
this city, where he had his office. 

According to the police version of the 
shooting affair Rabinowitz went to 
Bell’s home to ask the colored man’s 
wife to do some washing. In response 
to the salesman’s knock, Bell came to the 
door and without the slightest warning 
fired three shots into Rabinowitz’s body. 
Dashing to the street, the negro con- 
tinued his shooting and killed a truck 
driver, wounded several persons in 
stores and on the street and then finally 
ended his rampage when he turned the 
gun on himself. The negro, it is be- 
lieved, was suffering from some mental 
delusion. 








Gleanings 





The Universal Tag Co., is now located 
at 780 S. 18th St., Newark, N. J., and 
not at 180 as reported in these columns 
last week. 

The Eastern Novelty Co., 26 Halsey 
St., Newark, N. J., is owned by A. H. 
Harris according to information filed at 
the city clerk’s office. 

The window at the Robert Zolot 
jewelry store, 347 Grove St., Milwau- 
kee, Wis., was robbed recently when a 
thief hurled a brick through it and es- 
caped after scooping up $140 worth of 
watches and rings. 

Albert Russell, secretary of the Irons 
& Russell Co., Providence, R. I., desires 
the statement made that the rumors 
prevalent in the trade that the concern 
is going out of business is incorrect, as 
the house has no such intentions, but 
rather is increasing its facilities. 

John Alexander, salesman for Alberts 
& Kautzman of 332 Mulberry St., New- 
ark, N. J., has severed his connections 
with the firm and has entered the busi- 
ness of his father. Arthur Wadsworth 
has taken over the eastern territory for 
Alberts & Kautzman. 

The Walter E. Hayward Co., Attle- 
boro, Mass., will be represented in the 
Middle West territory this season by 
Elmer E. Smith, vice-president and sales 
manager, while Walter G. Moon will 
represent the company in New York 
and other eastern territory. 

The Dewey & Bandt jewelry store at 
Janesville, Wis., was robbed during the 
past week. Burglars escaped with 20 
loan watches and several rings, having 
a total value of approximately $200. The 
loss was covered by insurance. The bur- 
glary was one of two that occurred in 
the city over the week-end. 
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Precious Colored Stones of the Soviet Union 


(Editor’s Note—This article appeared 
in the recent issue of the Projector, a 
Moscow weekly, and was _ translated 
from the Russian expressly for THE 
JEWELERS’ CIRCULAR by Albert Parry.) 


UITE often it is my lot to hear: 

What for do we have to have pre- 
cious stones or objects made from them? 
Why have we created a whole emerald 
industry, also three cutting and polish- 
ing factories devoted to colored stones, 
also a special shop which is busy cutting 
and polishing the marble of the Ural? 
Why is all this necessary to the nation 
of toilers building their future on the 
principle of the equality of men, on the 
fight against superfiuities and luxuries, 
on the practical and sensible method of 
life? Such voices are heard in abun- 
dance when questions of our gem in- 
dustry, its fate and developments, are 
discussed. 

We will endeavor to answer these 
questions and at once mark those paths, 
along which our gem and semi-precious 
stone industry is, and must be de- 
veloping: 

1. Export of the stones abroad. 

2. Technical application of 
stones within our country. 

3. Their application in our art in- 
dustry. 

We have many and various precious 
stones. Nature has presented our Union 
with stones known neither in western 
Europe, whose soil’s riches have been 
long since exhausted, nor even in the 
Orient or America. Nowhere can be 
found malachites of our bright-green 
kind, or horn-stones of our cherry-rose 
hue, or nephrites of our deep-green 
tones, or our variegated colorful jaspers. 
Our golden-green chrysolites of the 
Ural are the only ones in the world. 
Colombia is the only country that can 
compete with our emeralds. There is 
no peer to our chrysoberyls changing 
their colors under artificial light. Con- 
siderable space would be required for a 
mere record of the precious stones with 
which our country is so rich and which 
can not be found beyond our frontiers. 

Meanwhile, the foreign demand for 
our stones grows rapidly. Paris, Lon- 
don, New York, Amsterdam, and Rio 
de Janeiro begin to compete with each 
other buying and selling stones, rang- 
ing from precious stones of the brightest 
colors to huge slabs and boards of 
colored stones used to adorn stairs, pub- 
lic halls, theaters and palaces. 

Rivalry, vanity, aspiration to wealth, 
to life adorned, to the glitter of polished 
stones and the sparkle of the blindingly 
flashing diamonds—all this merges into 
one current, driven by the omnipotent 
fashion, and creates world-wide demand 
for our stones. 

We can give this world market our 
emeralds, mined in hundreds of thou- 
sands of carats in the Ural, in our 
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famous emerald mines, amid the wilder- 
ness of our Siberian forests. We must 
send to the western markets the cut, 
but not polished, slabs of jasper, 
nephrite, horn-stone, labrodorite, lazu- 
lite. We easily cut these slabs in the 
simple shops of the Ural. The beauty 
of these stones assures their sale on the 
Idar market in Germany, in Turnoff, 
Czechia, also in America. 


But we, too, need the very same 
stones in great quantities. These stones 
became precious not only because of 
their bright coloring, their strong 
sparkle, and their colorful play, but also 
because of their strength, hardiness, in- 
destructibility, and tenacity. Diamonds 
are not only the most beautiful stones, 
but the hardest ones as well. Nephrites 
are good for ornaments, but also serve 
as hammers and arrow-heads. As tech- 
nique is developed, with the perfection 
of exact apparatus, the precious stone, 
hard and endurable, becomes an _ in- 
evitable and the most important part 
of the instrument: Nests for the rotat- 
ing axles of exact apparatus; three- 
facet prisms of the scales; various roll- 
ers used in the making of leather and 
paper; points used in engraving and 
cutting ;—all these and many more in- 
struments and apparatus, or their parts, 
demand precious or semi-precious stones 
now. 

The hard precious and semi-precious 
stone invades life and technique more 
and more boldly, and of course, it is 
here where its future lies. The few 
recent years are especially significant 
in this respect: for the first time in 
history the world output of diamonds 
has divided itself into two equal parts, 
one-half used for adornment, the other 
half used for technical purposes, partic- 
ularly in the form of a powder with 
which to work on other hard stones and 
metals, also for the boring purposes. 

There is not a slightest doubt that 
our industrial fields, beginning with the 
electro-technical and the building fields 
and finishing with the radio-industry 
and the optical industry, will every year 
demand more and more for their hard 
stone parts. This new need demands a 
very close attention, for the precious 
and semi-precious stones are used in the 
making of the most responsible parts of 
the instruments or machines, and the 
cutting and polishing of such stones re- 
quire exceptional accuracy. 

The third problem of our precious 
stone industry, as important as either 
of two first ones, is that of the applica- 
tion of our stones in art, decorative 
business, and art industry. 

If the export is important to us be- 
cause of the funds we get, if the tech- 
nical application of the stones is neces- 
sary for the efficient organization of our 
own industries, then the third applica- 
tion of the stones is necessary for our 


life itself, and for its betterment and 
adornment. 

Fine, artistic application of the pre. 
cious stones; the use of malachites and 
other similar stones for our buildings 
and monuments—these are not mere un- 
necessary trifles, but a part of our 
mutual organization, of our domestic 
and social life, which at times we neg. 
lect altogether too much. The rdle of 
applied arts, the ability to put into the 
stone a certain idea, the ability to bind 
this artistic idea with the purposes of 
the object—all these are things of great 
significance for man’s psychology, his 
mood, his peace, his ability to work. 
This is the question not of the material 
value of the precious or semi-precious 
stone, but of that artistic effect which 
it has upon us. 

That is why I consider this third cur- 
rent as also very important. Our pre- 
cious and semi-precious stone industry 
has a problem before itself: to bring 
into a brooch, or a ring, into a trinket 
or an ash-tray on the table, into a marble 
column or a hall’s wall, that artistic 
sense and that creative thought which 
would enliven the stone, connecting the 
natural beauty of the latter with the 
beauty of the artist’s idea. 

Such are the problems of the pre- 
cious and semi-precious stone industry 
of our days. 








New Enterprises 


R. C. Nicholson has opened a watch, 
clock and jewelry repair shop at 702 
Bird St., Oroville, Cal. 

The Arthurs Credit Jewelry Co. 
opened a new store recently at Flint, 
Mich. 

Ned S. Farr has opened a new jewelry 
and watchmaking’ establishment at 
1030B Tenth St., Sacramento, Cal. 

The Maiden Lane Jewelry Co., owned 
by Daniel Winestock, expects shortly to 
open a new shop at 209 Metropolitan 
building, Detroit, Mich. 

A. C. Murch last week opened his new 
jewelry store at 226 Sixth Ave. S, 
Clinton, Iowa, having moved from Fifth 
Ave., S. The new store has been ele- 
gantly fitted and is one of the most at- 
tractive stores in the city. 








Boston retail jewelers made _ special 
displays for Easter week. The window 
decorations and exhibition of Easter 
goods were generally declared to be the 
best ever shown in that city. The dia- 
mond display by Shreve, Crump & Low 
evoked much admiration. A. Stowell Co. 
also had most beautiful window shows. 
The Smith, Patterson Co. devoted four 
windows to silverware, clocks, Easter 
wedding gifts and modernistic bags of 
brilliant colors. 
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Chicago Notes 


B. A. Gehring, Sterling, Ill., motored 
to Chicago last week to spend about a 
week here looking over the markets. 


Dave Jeffery of Jeffery & Harris, 
Minneapolis, Minn., spent the past week 
in Chicago looking over lines and calling 
on his many friends. 

Taylor Strawn, of the Elgin National 
Watch Co., is recuperating at the Grant 
Hospital from a slight illness he con- 
tracted while he was in Florida. 

Oscar F. Blankenmeister, St. Louis, 
Mo., spent several days of the past week 
in Chicago visiting the markets and 
calling on many of his friends. 

Robert Schell Hulburt, manager of the 
Chicago office of the Oneida Community, 
Ltd., returned this week from Biloxi, 
Miss., where he spent a few weeks. 


Ted Tracy, the Juergens & Andersen 
Co., returned last week from his first 
business trip of the season. Mr. Tracy 
called on the trade through the North 
West. 


Victor B. Hume, manufacturers’ rep- 
resentative, with offices on the 11th floor 
of the Heyworth building, just completed 
an extended business trip through Mich- 
igan and Ohio. 

J. C. Greenberg, of the Greenberg 
Jewelry Co., Sioux City, Iowa, accom- 
panied by his wife, spent the past week 
in Chicago looking over markets and re- 
newing old acquaintances. 

William Gregory of Allsopp Bros., 
Newark, N. J., visited his many friends 
in Chicago during the past week. Mr. 
Gregory is making a_ business trip 
through the Middle West. 

Ed. Gerkin and Arthur Knuth, of 
Leubusher-Schumann & Co., returned 
last Thursday from West Baden, Ind., 
where they spent several days attending 
the convention of the National Associ- 
ation of Credit Jewelers. 

George Flemming, of the J. J. Sommer 
Co. returned to his office in the Hey- 
worth building last week after spending 
three weeks in calling on the wholesale 
trade through the West. 

Katzman, representative of the 
New Haven: Clock Co., traveling out of 
Its Chicago office, will leave this week 
on an extended business trip through 
his Illinois, Indiana and Iowa territory. 





Harry Miller, manager of the Chicago 
office for the Potter & Buffinton Co., re- 
turned to Chicago last Thursday from 
a two months’ sojourn in Florida. Mr. 
Miller’s health has improved after this 
much needed rest. 


A. N. Slavick, of the Slavick Jewelry 
Co., Los Angeles, Cal., and past presi- 
dent of the National Association of 
Credit Jewelers stopped off in Chicago 
to visit with many of his friends on his 
way home from convention headquarters. 

Dave Newman, ring manufacturer in 
the Silversmith building, returned last 








Chicago has been selected as 
the city in which the next con- 
vention of the National Whole- 
sale Jewelers’ Association will 
be held. The dates are June 5 
and 6. 




















Friday from Rochester, Minn., where 
he spent a few days at the Mayo Clinic. 
Mr. Newman entered the Chicago 
Memorial Hospital on Sunday and will 
be operated upon during the week. 

Jack Spector, diamond importer, with 
offices in the Columbus Memorial build- 
ing, left Chicago last Wednesday for 
New York, and sailed on Saturday on 
the Ile de France for a six weeks’ busi- 
ness trip. Mr. Spector will visit the 
markets in Antwerp, Amsterdam and 
Paris. 

W. C. Dean, of the W. C. Dean Jewel- 
ry Co., of Oklahoma City, Okla., and 
Mrs. Dean, motored to Chicago last week 
with a party of friends to spend Easter 
here. While here Mr. Dean, visited with 
members in the trade. Mr. Dean, re- 
cently was honored by being elected 
Mayor of Oklahoma City. 

Lawson Jaffe, S. Wechter & Co., Pitts- 
field building, left last week on an ex- 
tended business trip through his Indiana 
territory. Mr. Jaffe spent several days 
of the past week at West Baden, Ind., 
visiting and entertaining friends who 
attended the convention of the National 
Association of Credit Jewelers. 


Sol Fried, of the May Jewelry Co., 
Marion, Ohio, and Mrs. Fried, stopped 


off in Chicago last week for a few days 
en route to Peoria, where they will re- 
main for about a week visiting at Mrs. 
Fried’s old home. From there they will 
go to the Twin cities to visit with friends 
before returning home. Mr. Fried at- 
tended the credit jewelers convention at 
West Baden, Ind., last week. 

Among the credit jewelers of Chicago 
that attended the third annual conven- 
tion of the National Association of 
Credit Jewelers, held at West Baden, 
Ind., last week were: Clarence Olsen, of 
Olsen & Ebann, George Apple, of Marks 
Bros., L. Litt, of the Litt Jewelry Co., 
William E. Renich, of the William E. 
Renich Co., Paul Korshak, William H. 
Nieder, Sidney J. Freedman, B. Mayer, 
Klein & Co., Harry Swarts of Swarts 
Bros. 

C. D. Thorpe, formerly assistant man- 
ager of the rating department of the 
New York office of the National Jewel- 
ers’ Board of Trade, has been trans- 
ferred to the Chicago office of the Board. 
He succeeded A. G. McAnall, as man- 
ager of the rating department of that 
office. Mr. McAnall has been confined 
to his home for several weeks on account 
of illness and he shortly will be placed 
on pension. 

Abner I. Rosenblum, of the Morrison 
Jewelers, 19 S. Clark St., and Mrs. 
Rosenblum, will entertain at a farewell 
party in honor of Mr. and Mrs. Sam 
Caro, next Sunday, at the Terrace 
Gardens. Mr. Caro, formerly was pres- 
ident of the Morrison Jewelers’ and re- 
tired from active business last fall. Mr. 
and Mrs. Caro, are leaving within the 
next week for Atlantic City where they 
will remain for about a month before 
sailing for Europe. They will travel 
throughout the continent during the 
summer. 

The entire business of Otto Young & 
Co., and the C. H. Knights-Thearle Co., 
were removed this past week to the 
Jewelry Mart, 35 E. Wacker Drive. 
These two firms were taken over by the 
A. C. Becken Co., on Feb. 1. The A. C. 
Becken Co., has taken over half of the 
third floor of this building, and this 
space will be devoted to the optical and 
material departments of Otto Young & 
Co., and to the C. H. Knights-Thearle 
Co., division. The balance of the Young 
business will be taken care of on the 





(Continued on page 101) 
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M.WATHINS. ~ 
\.¢, HOT OFF THE GRIDDLE? 


A new choker catch prepared as carefully as a great chef 
would prepare a new dish and served to you in regular 
Watkins style. 


Practical because it screws together and has swiveled ends 
to eliminate danger of choker twisting when being fastened. 


Call or write! Patent Applied For. 
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THE WASHBURN| | MASTER JEWELRY TOOL CO. 


MAGIC NUT i 
for EAR STUDS—SCARF PINS, ete. Pas Sains aie The Buyers’ Directory 


Tools of the Superior Class 


930 Myrtle Ave., Brooklyn, N. Y. 
Phone Pulaski 0245 

























Beaded, Silk and Leather Bags , 
Repaired and Refinished Price, $1.00 





AN UNUSUAL SHOP for the repairing, 
framing and remodeling of high grade bags 




























Now Made in 
of every description. French bags a specialty. 
; 18K. WHITE GOLD Sterling Frames in stock or made to order. 
Platinum—18K.—14K.—14K. R.P.—Sterling A. L. WORKMAN, 1 West 34th St. 
= Also Est. 20 Years New York City 
SAFETY CATCH 
Open For Brooches, etc. Closed 
' ‘ ewelers Publishing Cor 
18K. White. 18K., 14K., Large and Small Size. Ir); J P- 
Descriptive Circular on Application Buyers Directory 
Pearl Drilling, Stringing and Adj. a Specialty ° 
Special Order Work and Repairing $1.00 Postpaid 239 West 39th St. New York 
C. IRVING WASHBURN [i3 fatter St. Jewelers Publishing Corp. 

































Platimum and White Gold Shells 





<p \EMS-BAL FOR | 
ENB DAL SUCeS 


SCHOOL - COLLEGE & FRATERNITY PING 
INTERBORO MEDAL & BADGE CO., 32 E. 22d St, New Yar 





SAMUEL STERN 
71 Nassau St., New York 
"Phone Cortland 4346 


Menafectures Fine Platinum 
Hing thet will meu = jewelry—Speciel! Order Work. 


‘4 A Complete Line of Colored Stones ‘ DENNISON-FARRINGTON 
















































for Jobbing Pur poses . A Complete Service 
We can supply all of your colored stone requirements, giving . 
your order every attention as to careful selection and prompt Whereby the jewellers may get box and case needs 





2 ga ORDERS GIVEN PROMPT AND CA from one source. 


LEVERE COMPANY S) ° ° S 
562 FIFTH AVENUE NEW YORK RAVWNOOW KY. 



























Downtown Ofice—94 Canal Street, New York A 
Restringing French Knotting PRACTICAL COURSE IN ADJUSTING 
Matching 





Pearls and Beads Fancy Weaving, 


° JEWELERS PUBLISHING CORPORATION, 
La Vie Pearl Company 239 West 39th St., New York 


65 NASSAU ST. (Cortland 0650) NEW YORK, N. Y. 


Price $1.50 

















PRACTICAL COURSE IN ADJUSTING 


Price $1.50 
PUBLISHING CORPORATION, 
239 West 39th St., New York 
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fourth floor. The entire arrangement 
of the various departments will not be 
completed until some time this week. 


' Harry C. MacCormack of T. C. Tanke, 
Inc., Buffalo, accompanied by his wife, 
paid a brief visit to this city after com- 
pleting a delightful pleasure trip to the 
Pacific Coast. They visited New Or- 
leans, San Antonio, Tex., Tucson, Ariz., 
and other southern points on the way 
out to Los Angeles from which city they 
motored to San Francisco before return- 
ing East. Mr. and Mrs. MacCormack 
left for Buffalo Saturday night. 

The “Pluggers,” composed of repre- 
sentatives calling on the retail trade 
through the state of Illinois, held a 
meeting last Friday evening and made 
additional arrangements to make the 
annual convention of the Illinois Retail 
Jewelers’ Association, the best attended 
and most interesting meeting ever held. 
The “Pluggers” have been on the job 
signing up the retail jewelers through- 
out the State, pledging them to attend 
the convention. More than 50 pledges 
have already been taken. The conven- 
tion will be held at Joliet, [ll., on May 
6 and 7, at the Chamber of Commerce. 
The “Pluggers” have arranged a theater 
party and buffet lunch for Monday eve- 
ning and have taken care of prizes to 
be distributed at the ladies’ bridge 
party, as well as for golf games, attend- 
ance, etc. They are taking an active 
part this year in association work, and 
are doing everything within their power 
to promote the growth of the [Illinois 
Retail Jewelers’ Association, and make 
this convention successful. 








Cincinnati 





Herman Lange, retail jeweler, whose 
store is at the corner of Emery Arcade 
and Vine St., Cincinnati, Ohio, will move 
to 618 Vine St. 


Joseph Noterman & Co., who have 
occupied both the seventh and eighth 
floors of the building at 413 Race St., 
Cincinnati, Ohio, for years, will con- 
solidate their shop and offices on the 
eighth floor. 


S. Shapiro formally opened a new 
shop at 3529 Reading Road, Avondale, 
Ohio, last week. Mr. Shapiro has been 
located at 12th St. and Central Ave. for 
a number of years and is now the owner 
of a second store. 

J. S. Breen, certified watchmaker, has 
opened an establishment on Madison 
Road, Oakley, Ohio. He had been con- 
ducting a watch shop and jewelry store 
on the ninth floor of the Union Central 
building, Cincinnati, but moved from 
there to the suburban district. 

A quantity of jewelry belonging to 
the Ray Jewelry Co., 323 W. Fifth St., 
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Cincinnati, Ohio, was stolen from the 
display window of the Miller drug store, 
3939 Main Ave., Norwood, early Friday. 
It was not for sale at the drug establish- 
ment but merely was being displayed at 
the place. 


Louis F. E. Hummel, retail jeweler, 9 
Emery Arcade, will open a store about 
May 15 at 435 Walnut St., Cincinnati, 
Ohio, which embraces one of the stores 
in the Hotel Gibson. Mr. Hummel, who 
is secretary of the retail jewelers as- 
sociation, will maintain both the old and 
new establishments until such time as 
the Emery Arcade will be razed to make 
way for one of the largest building proj- 
ects in the business heart of Cin- 
cinnati. 








Los Angeles 





Seymour’s Jewelry Co. is moving 
from 5505 Pasadena Ave., to 5537 of the 
same thoroughfare, where the concern 
will have a public opening Saturday, 
April 6. 

William Nietfeld is removing his stock 
of goods from his old place of business 
to his new location a few doors above 
his present quarters in Oceanside. Mr. 
Nietfeld has about double space at the 
new store and the opening will take 
place next Saturday. 

Oscar Balzan, 6326 Hollywood Boule- 
vard, proprietor of the Hollywood Gift 
Shop, has leased a site on Wilshire 
Boulevard, in Eastern Hollywood, and 
will open a third art and gift store, 
the two he is now operating on Holly- 
wood Boulevard, being inadequate to 
meet the requirements of his increasing 
trade. 

James A. Apffel, president of the 
James A. Apffel Jewelry Co., Title 
Guarantee building, will be married to- 
day (Thursday, April 4), at Coronado 
Hotel, San Diego, to Marguerite Wood- 
bury, of the Woodbury Studio, Brack 
Shops, W. Seventh St. Mr. Apffel will 
motor with some of his friends to the 
beach resort and after the wedding 
ceremony, the happy couple will take a 
brief honeymoon by motor. Later in the 
summer the couple will take an ex- 
tended honeymoon. Mr. Apffel is vice- 
president of the Southern California 
Jewelers’ Golf Association and will re- 
turn from his wedding trip in time to 
participate in the annual spring tourna- 
ment on April 9. 








Following the recent death of A. Paul, 
president and treasurer of the A. Paul 
Co., Boston, Mass., there has been a re- 
arrangement of officers. Mrs. Maud J. 
Paul has just been chosen president. 
The other officers are: treasurer, H. 
Charles Lawson; secretary, G. A. Fel- 
ber; board of directors, Leigh B. Liggett, 
Barbara J. Paul, M. J. Paul and G. A. 
Felber. The company will continue the 
business in the Jewelers’ building as 
heretofore. 
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Business Records 


King’s, Inc., Jersey City, N. J., has 
filed a voluntary petition in bankruptcy. 

Esrael M. Silverman, Atlanta, Ga., is 
reported to be in bankruptcy. 

An involuntary petition in bankruptcy 
has been filed against Hellerud’s, Inc., 
Davenport, Iowa. 

An involuntary petition in bankruptcy 
has been filed against David Gross, Buf- 
falo, N. Y. 

It is reported that R. C. Shanton & 
Co., Steubenville, Ohio, is offering a 
settlement of 25 per cent on the dollar. 

George N. Festos, Kenosha, Wis., has 
filed a voluntary petition in bankruptcy. 
Assets are given as $215, while the lia- 
bilities amount to $14,834. 

Louis W. Perry, Birmingham, Ala., is 
reported to be in bankruptcy. His 
assets are given as $4,000, while lia- 
bilities amount to $13,600. 

Thomas J. Adams, Longview, Wash., 
is offering a settlement of 25 per cent 
on the dollar. It is reported that his 
merchandise is valued at $1,492, and his 
indebtedness amounts to $2,953. 

The Cole Jewelry Co., Inc., Lakeland, 
Fla., is reported to be offering a settle- 
ment of 20 per cent on the dollar. Their 
assets are given as $20,972, while total 
liabilities are estimated at $27,173. 

Harry Nassour, of Glens Falls, N. Y., 
former jeweler, filed a petition in bank- 
ruptcy in the United States District 
Court at Utica last Friday, with liabili- 
ties of $2,823 and assets of $285, stock 
and fixtures. 











Removals 


W. C. Browning, jeweler, Main St., 
Washington, D. C., will move soon to a 
building just east of the Bank of Wash- 
ington. 

Harry J. Weisser, jeweler, has moved 
his business from Lott St., Waycross, 
Ga., to 507 Elizabeth St., in the same 
city. 

The Ray Jewelry Co. is now settled 
in its new retail shop on Griswold St. 
near State St., Detroit, Mich. This com- 
pany, for a number of years, maintained 
a store at 123 State St. 

The retail jewelry store of H. O. 
Groves has been moved from Eighth and 
Canal Sts., Evansville, Ind., to Canal 
St., between Eighth and Ninth Sts., 
where he has a larger and more modern 
store building. 

The Bohm-Allen Jewelry Co., which 
for years has been located in the Foster 
building, corner of 16th and Champa 
Sts., Denver, Colo., will move in the 
near future to the Steel building, corner 
of 16th and Welton Sts. 











William C. Sharkey, who has been 
associated with the Clinton Refining Co., 
Inc., Newark, N. J., for the past three 
years, resigned from the firm on 
March 23. 
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Comes complete all set up as shown and ready to begin work at once! 

Every machine on being completed is carefully tested for a half day or more 
under a strain much greater than it will ever be called upon to endure in 
actual service. It is then ready for you—it is shipped out all ready to begin 
work as soon as you receive it—it only being necessary to connect the electric 
wires to the motor. 

You can’t do polishing work efficiently or well with dust flying in your face 
—even a little dust, a very little, daily breathed constantly into your lungs 
is bound to affect the most robust in after years because it sticks there and 
accumulates day in and day out. 

Your present walls and ceiling if you have been polishing without a dust 
collector for any length of time will show you what your lungs will be like soon. 

So delay no longer! Act today! 


POLISHING DUST 


Without a dust collector you must 
breathe the dust! 
Dust being very light will naturally 
float in the air and no matter how 
careful you may be you can’t help 
but breathe it into your lungs when 
polishing — you must breathe the 
air, and the dust is there laden 
with sharp irritating metallic par- 
ticles from the metal article you 
polish. Needless to say this irri- 
tates the lungs and nasal passages, 
causing sickness sooner or later. 
Avoid it by using one of these con- 
venient, inexpensive dust collectors. 


USE 
LEIMAN 
BROS. 
PATENTED 


Costs only a few cents a day for 
electricity! 

You only pay for electricity accord- 
ing to how much you use the ma- 
chine. The heavier you press on 
the buff the more current will be 
used, but heavy pressing means a 
shorter run, so it equalizes the ex- 
pense for current which even for 
the heaviest service rarely if ever 
exceeds a few cents daily. 
Thousands in use in all sections! 
Cleanliness of shop and person is no 
respector of location and so we find 
these dust collectors in as wide use 
in the West as in the East, in the 
South as well as the North, because 
they do as they promise—keep the 
shop clean, protect the operator's 
health, pay back their own cost and 
create an income for the owner 
where no income exists now. Surely 
reasons enough for the purchase of 
one of these highly valuable and 
surely necessary outfits. 


Free 
Catalog 


LEIMAN BROS., Inc. 


Pays for itself in the gold it saves! 
This irritating metallic dust has no 
business in your lungs—let this 
machine breathe it into the lungs 
provided for it. The strong air 
suction or current of air at each of 
the dust hoods draws this dust into 
the cloth bags underneath the ma- 
chine where it is easily recovered, 
sent to the refiner, melted down 
and returned to you to pay the cost 
of your outlay first and an income 
to you ever after. 


POLISHING 
DUST COLLECTOR 


Strongly built to last a lifetime! 


These machines are very heavily 
built not only for the purpose of 
lasting a lifetime but also to elimi- 
nate vibration, sound, etc., so that 
they may be used anywhere with- 
out disturbing customers or other 
workmen or neighbors. 


The largest factories find them 
long-lasting and so do the small 
shops and stores—and lasting many 
years they give the same smooth 
service every one of these years. 


Conveniently arranged for quick 

work! 
No matter how little or much work 
you have to polish it should be done 
quickly and well—stores as well as 
workshops use these machines—they 
are so convenient, fitting into out- 
of-the-way corners, yet keeping all 
other corners of the premises free 
from dust and dirt that formerly 
were dusty and dirty. 


23B Walker St. 
New York 


Makers of good machinery for 40 years 
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The punches may be inverted and used as stumps. 


KENDRICK & DAVIS CO. 


Manufacturers 


Lebanon, N. H. 








Insist on the K & D Trade Mark 


The K & D STAMP is for your protection. 
K & D STAKING TOOLS are the world’s standard. 


The INVERTO with 120 punches and 25 stumps is the outstanding achievement in staking tools. 


Price, $55.00 


No. 517 with 72 punches and 18 stumps including those most useful for bracelet watch work. 


Price, $25.00 


Other K & D staking tools all of which are furnished in fine mahogany boxes are 
priced from $7.00 to $45.00 


One great advantage in buying K & D tools is that parts may be quickly duplicated. 
For sale by all jobbers. 


PENNANT WATCH SUPPLY CORP. 


Wholesale Distributors 
119 Fulton Street, New York, N. Y. 
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ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 
GOLD, SILVER and PLATINUM 


Refiners and Assayers 


709 Sansom Street, Philadelphia 








Established 1845 


10K Solder for 14K Gold 


6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 
Also Silver Solder 


44 GOLD STREET 


NEW YORK 


— 











Price $1.00 The BUYERS’ DIRECTORY Jewelers Publishing Corp., 239 W. 39th St., New York | 
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AUTHOR’s Note—Realizing that there is a 
scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
shanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make practically 
any of the different kinds and models of 
watches now in use. 

If the remarks contained in this article are 
“old stuff’ to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.; that of 
interesting and imparting information to the 
beginner.—L. B. P. 





from Technical Issue of 


March 7) 


QUESTION—How may fancy patterns 
be produced on the top plate of nickel 
movements ? 

ANSWER—Our field of operations in 
this case is limited to a certain extent 
for obvious reasons. Fancy patterns of 
various styles are produced in the fac- 
tories with enlarged patterns and the 
work is reproduced on the plates with 
pantograph machines of expensive type. 

However, we can produce pleasing de- 
signs that are not complicated with a 
few special adaptations. Barred pat- 
terns such as are used on certain rail- 
road movements present a pleasing ap- 
pearance and may be easily produced 
with our equipment. 

A special T to fit in the tool rest may 
be made. It should be slightly longer 
than the diameter of the watch plate 
and the post should be long enough to 
raise it to the top edge of the plate when 


(Continued 
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The Horological Questionnaire 


Written expressly for THE JEWELERS’ CIRCULAR. by Lester B. Pratt 


the plate is fastened in position in the 
bezel chuck? The top of this T should 
be hardened and polished smooth. 

To make use of this attachment we 
simply remove the traverse grinder from 
the slide-rest and use it as a hand tool. 
it should be operated with a rubber belt 
as we shall move it back and forth to 














FIG. 146 


quite an extent. The T is first set 
to the top of the plate and about one- 
quarter of an inch from the face we 
wish to operate on. Then we apply a 
small amount of carborundum powder 
and oil to the plate and fasten the lathe 
head by means of the index pin. The 
small lap in the traverse grinder may 
rest on the top edge of the T and while 
running is moved back and forth across 
the face of the plate. A little practice 
will enable us to snail a_ perfectly 
straight line across the plate, which will 
have the appearance of a series of fine 
circles lapping over each other. When 
we have produced a single row of suit- 
able appearance, then we may lower the 
T rest enough so the top of the lap 
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will engage the lower edge of the row 
we have finished and proceed as before. 

If we use care in gaging our divi- 
sions we may produce a series of evenly 
graduated bars that will present a very 
beautiful appearance when the work is 
finished and cleaned. 

This class of work is not limited to 
watch plated; it may be produced on 
special tools of all kinds, where a beau- 
tiful appearance is desired. Such work 
need not be necessarily held in a bezel 
chuck; it may be clamped in any manner 
that we can hold the work securely and 
apply means for spacing the bars. Ob- 
viously, work that can be attached to 
the lathe head in any manner will 
facilitate operations, as we then have 
the T rest handy and also the traverse 
grinder is belted suitably for our work. 

QUESTION—In the repair of fine clocks 
and various instruments, it is sometimes 
required to pivot the end of a long, slen- 
der staff or pinion. Quite often such a 
staff or pinion will have a wheel staked 
close to one end, and it is a difficult mat- 
ter to remove the wheel for pivoting and 
replace it in its original position. This 
also applies to cams and pins which are 
placed on staffs and which must be posi- 
tioned correctly in order to function 
properly. What kind of an attachment 
is most suitable to use for pivoting such 
staffs without the necessity of removing 
any parts from the staff? 

ANSWER.—The back rest, which is an 
adaptation of the machinist’s follow 
rest, is an excellent attachment to use 
for performing such operations. A pin- 
ion staff, with an escape wheel or train 
wheel staked close to one end of any 
staff, or a pinion with cams, which must 
be in a certain fixed position in relation 
to the staff, can readily be pivoted with 
the aid of the back rest. This applies 
to any work in which one end of the 
staff may be held in a wire or wheel 
chuck. If the opposite end of the staff 
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Reliable 
Gold 
Materials ...... 


( he two outstanding claims for 


popularity in S.S. White Gold 
Materials are the satisfaction 
in their behavior and assur- 
ance of advertised fineness. 
All who have used our White 
Gold consider it the softest 
white gold on the market. 


S. S. White Golds and Solders 
for every purpose 
TheS.S.WHITE DENTAL MFG.CO. 
Industrial Division 


152 West 42d St. New York,N.Y. 
Established in 1844 Member of J. B. of T. 


WE BUY SWEEPS AND WASTE MATERIALS 
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~ Assay Cru Metallurgical Clay 
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Bearing the Dixon Name 


DIXON 


Assay Crucibles 
Wonder Cupels 
Scorifiers 
Muffles 


DIXON-MADE 


There are none better for your metallurgical 
laboratory. DIXON experience in the manufac- 
ture of metallurgical graphite and clay products 
dates back nearly a century. Because of this, 
experience takes the place of guesswork and 
the DIXON name on metallurgical clay and 
graphite goods is your guarantee. 

Let your next order of crucibles, cupels, 
scorifiers, muffles, be DIXON-MADE. Write for 
Booklet No. 77-AA. 


JOSEPH DIXON CRUCIBLE CO. 
Jersey City. New Jersey 
Established 1827 
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HANDY & HARMAN 





Careful 
Individual 
Preparation 
and 
Assaying 
Our 61 years’ experience 
with precious metals and 
highly-specialized equipment, 
enables us to give maximum 
yield on every lot sent us. 


Ship to 


HANDY & HARMAN 


Bridgeport, Conn. 
Service Plante— 


Providence, R. I. Fulton & Geld Sts., New York Cry 


HOOVER & STRONG, INc. 
« Metallurgists 


OFFICE AND WorkS,119 West TuPPER STREET. 
BUFFALO, N.Y., U.S.A, 


From TEXAS comes a letter which 


presents a reason why you ought to 


trade with H. & S§.: 


“We have had occasion to use your 
White Gold and the solder on several 
jobs and take pleasure in saying it is the 
best we have ever used. Incidentally 
you have never yet failed to satisfy us 
in the amount of your check for our 
sweeps, etc.” 





We Buy and Refine: Old Gold, Gold-filled, Silver, Plat- 
inum, Palladium, Bridge and Amalgam Scraps, Bul- 
lions, Filings, Grindings, Polishings, Bench and Floor 
Sweeps, Sink Settlings and other wastes containing 
the precious metals. When you have anything in the 
above line to sell TRY US. Remember “it’s the 
Amount of the Check that Counts.” 





April 4, 1929 
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js held in the back rest, we may drill a 
hole, insert a plug and turn a new pivot 
very easily. 

QuEsTION—What type of back rest is 
most suitable for such work? 

AnswER.— Referring to Fig. 146, 
which shows respectively a front and 
side elevation of a back rest, which is 
yery simple in construction and may be 
easily made by the watchmaker. The 
frame may be made of brass five-six- 
teenths of an inch in thickness. If such 
a piece of brass is held in a heavy bench 
vise, it may be bent over at right angles 
to form the projection for the tie-bolt. 
The projection should be about one inch 
in length, which will provide ample space 
for securing the attachment to the lathe 
bed. In making the bend for the pro- 
jection, the piece should be compared 
with a try-square to determine if it is a 
good right-angled bend. 

The bottom of the projection may be 
planed by a machinist to fit the lathe 
bed; the sides may also be planed smooth 
and reduced to a thickness of one-quar- 
ter of an inch. This will clean the frame 
square and we can finish all other parts 
with suitable small tools. The bottom 
of the projection may require a slight 
amount of scraping to fit it properly to 
the lathe bed. 

We shall require a center point that 
is in line with the lathe centers, in order 
to lay off the hole and the outline of the 
frame. This may be easily found by 
placing the frame on the lathe bed and 
while holding it securely against the 
lathe bed we press it against the true 
center, which is held in the lathe head. 
With this center point we may set the 
dividers to the proper opening to scribe 
a five-eighths hole, then set the dividers 
to scribe a two-inch circle to scribe the 
outline of the frame. The part of the 
frame from the two-inch circle to the 
base projection may be outlined by mak- 
ing two smaller circles to produce the 
required form. 

We may drill a small hole near the 
edge of the five-eighths circle and with 
a jeweler’s coarse saw we may saw out 
the circle. The outline of the frame 
may be also sawed to the proper dimen- 
sions. If we use a No. 4 saw, very little 
time will be required to saw out the 
frame close to the outline. Then it may 
be dressed smooth with a file. A quar- 
ter-inch hole should be drilled in the 
projection to take the tie-bolt. 

QUESTION—What type of tie-bolt is 
most suitable for securing the back rest 
to the bed of the lathe? 

ANSWER.—In the illustration is shown 
a tie-bolt and nut which is excellent for 
this purpose, as it will allow the back 
rest to be set at the extreme end of the 
lathe bed, if necessary. The tie-bolt 
should be made of soft steel, turned to 
fit in the T-slot of the lathe bed, then 
turned to quarter-inch diameter to fit 
the hole in the projection. The upper 
part of the tie-bolt may then be turned 
to the proper diameter for threading 
3/16 by 24 threads. This may be done 
With a hand die; then a nut may be 
made and threaded for a close fit. The 
(Continued in second column) 
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Watchmakers Certified by 
Fforological Institute of America 


Ata meeting of the Examining Board of the Horological Institute of America, 
held in Washington, D. C., recently, watchmakers’ certificates were granted as 


follows: 
CERTIFIED WATCHMAKERS 

Name Employed by Address 

Oe ee BO iexdsicssvess Bonto’s Drug & Jewelry 
; oo ea rere Cherokee, Okla. 
Louis E. Fornes ............ W. W. Stackpole ........... San Jose, Cal 
Sigvald T. Janssen ......... Galt Bros., Washington..... Alexandria, Va. 
Clifford F. Johnson ......... Dp ER bis basnsesccecens Bloomsburg, Pa. 
Rowland Matteson ......... |, Elgin, Il. 
R. H. Schneider ............ Bradley Institute ........... Peoria, IIl. 
JUNIOR WATCHMAKERS 

Name Employed by Address 
Oe 2 ere ge Elgin, II. 
Ce Gk MED n.b'e cas cence SI ik ins cane a bun Kane Gloversville, N. Y 
Emil Joseph Palenik ........ Louis Sandack ............. Whiting, Ind. 
W. ©, PRGMette ......cccce. Dati citigkacdess ssews deer Newport, R. I 
Louis Raymond ............ gg rere Elgin, Ill 
Arthur E. Stewart ......... bo re Elgin, Ill 
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nut should have about four holes drilled 
part way in the edge to provide a means 
of tightening with a small rod. If the 
end of the tie-bolt and the nut are hard- 
ened and drawn to a full blue, they will 
be much more durable. 
QuESTION—What type of jaws are 
most suitable for the back rest? 
ANSWER.—The usual type of jaws 
which are used on back rests are flat 
strips of brass, or nickel, which are 
slotted and held in place with small 
screws. To be efficient, jaws of this type 
should have ways milled out in the 
frame to hold them in proper alignment. 
This is rather a troublesome job and 
may be eliminated. The screws, which 
are shown in Fig. 146, may be made of 
Stub’s steel rod, three-sixteenths of an 
inch in diameter and threaded 24 
threads. The threaded holes in the frame 
to take the screws may be accurately 
located by laying off, with the dividers, 
six holes, which should be punched as 
for drilling. Then we may select the 
proper tap drill and drill the three holes 
for the screws, using the tail-stock 
against the opposite side to insure drill- 


ing the hole in proper alignment. These 
holes should be threaded to take the 
screws and a close fit is desired, so there 
will be no side shake. After the proper 
fitting of the screws is obtained, the 
ends of the screws should be hardened 
and drawn to a dark straw color. Then 
they should be held in a chuck and the 
ends ground to a blunt 60 degree angle. 
The extreme end of the screws should be 
faced off flat with a diamond-charged 
copper lap and highly polished. 

Flat jaws in back rests are usually 
made of brass or nickel to avoid cutting 
the work. For our purposes we may 
make the screws of ' hardened steel, 
highly polished; place some oil on the 
ends of the screws when in use and 
there will be no risk of cutting the work. 

After we have polished the ends of 
the screws, then we may square the op- 
posite ends and fit knurled heads to 
facilitate turning the screws. The heads 
may be about three-eighths of an inch 
in thickness. They may be secured to 
the screws by riveting over the ends, 
then they may be turned true and 
knurled. 





MAINSPRING will break quickly if 

put into a barrel with sweaty fin- 
gers or if you forget to oil it. A main- 
spring winder should always be used 
when inserting a new spring. As for 
charging for a new spring, this is a 
very delicate question to handle. Many 
have made it a rule to make no charge 
for a spring in cleaning jobs that came 
back within two weeks. They do not 
make a charge for a spring when they 
clean the watch, but simply insert a new 


spring because the old one was set and 
they know that a good spring will en- 
hance the timekeeping qualities of the 
watch and avoid “engine trouble.” Many 
of your customers will imagine, in such 
cases, that you did something to their 
watch that would cause the spring to 
break and most jewelers find that it is 
best in the long run to insert a new 
spring free of charge, as a customer’s 
good will is worth something and should 
be cherished. 
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Add our Workshop to Your Business... 9 


- « - and you will receive all the benefits of having your own repair department 
without the expense and responsibility of maintaining it. 


We make a specialty of out-of-town orders and the promptness of mail service makes 
our shop almost as convenient as though we were located in your own town. 


BECKER-HECKMAN COMPANY stewerusunime CHICAGO 


vss DEE REFINING seavice 


Every lot is handled with exacting care with « view to your continued patronage. 


SHIP US YOUR NEXT ACCUMULATION 


DEENAME DEENOTES DEEPENDABILITY 
THOMAS J. 


DEE & CO. 


. Sales Office Refiners - ‘J. oufacturers Refining Plant 
5 So. Wabash Ave. CHICAGO 317-319 E, Ontario St. 


me 


Equip Yourself by the Experience of Others 
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One of the best known business men in the country has said: 
“Every man in business will have to go over a hard road and find 
out its turnings for himself, but’ he need not go over this road in 
the dark, if he can take with him the light of other men’s e- 
perience.” 

So it is with Bradley students, who are possessed of the light of 
experience of the teachers under whose instruction they gain the 
knowledge of all the crooks and turns and short cuts to the goal 
for which they are aiming. 

Only a short time is required to complete the course—and 
common education will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the 
Bradley way. It may be there is a Bradley student in your town, 
who will be glad to tell you all about the methods pursued at 
Bradley Polytechnic Institute. Get the Bradley way! It will be 
the means of increasing your pay check amazingly. Address a 
post card to Bradley Horological, Dept “C,” Peoria, Illinois, asking 
for our latest catalogue. Make your arrangements to join your 
forces with Bradley Polytechnic as soon as possible. 

















Foot Blowers 


Supplying air for blow- 
pipe work. 


Foot Blowers, Fletcher 
pattern, are widely ™| 
itated at lower prices. | 
No imitators use th 
same quality of boards| 
selected sheepskin bellows | 


Soldering or welding with the Hoke-Jewel. All-platinum = or Up-River Para Rob 
iH A i», ber disks. 


rings can be made seamless. Soldering can be done close 
Quality goods last longe. 


to the stone. . 
You can make better jewelry and more of it in less time Send for Catalog B- 


Hoke Inc. ——e” =—se Buffalo Dental Manufacturing Co. | 


New York City circular C. 8. 
Box 979. BUFFALO, N.Y. | 
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Safeguarding Time Accuracy: 


How Correct Time Is Provided Throughout the Country by Radio and Wires from 
the Naval Observatory 


underground constant-temperature vault at the 

United States Naval Observatory at Washington, 
D. C., is sidereal or star time, because the times between 
successive transits across the meridian of a place by the 
same star is practically constant, while the intervals be- 
tween successive transits of the sun are unequal in length. 
This inequality is due to the fact that the motion of the 
earth about the sun gives the latter an apparent motion 
which varies between a maximum about January first and 
a minimum about July second. 

In order, therefore, to have our solar days of equal 
length, a fictitious sun is employed which moves along the 
equator with a uniform rate equal to the average rate of 
the true sun in the ecliptic. The time measured by this 
sun is called mean time, and it is this time that is kept by 
the standard transmitting clocks which actuate the tele- 
graphic and radio apparatus used for sending out the gen- 
eral time signals three times every twenty-four hours. 

* * * 


g HE time kept by the three standard clocks in the 


NE hour on these clocks is equal to one twenty-fourth 

of one three-hundred-and-sixty-fifth (1 over 365.242- 
19879) of the time it takes the earth to complete one revo- 
lution about the sun. They are kept correct by comparison 
with the accurately rated sidereal clocks in the clock vault 
and are set with extreme exactness during the 30 minutes 
immediately preceding the sending of the time signal. 

This setting is accomplished by an electro-magnet acting 
on the pendulum. A chronograph is electrically connected 
with that one of the three standard Riefler clocks which is 
selected as the most dependable and is also connected with 
that one of the two transmitting clocks which is giving the 
better results for the moment. 

Having painstakingly set the transmitting clock as near- 
ly as possible to the exact time, the Time Service operator, 
five minutes before the hour set for the time signal, throws 
into circuit with the transmitting clock the radio and tele- 
graphic sending apparatus which has been prepared and is 
in readiness to send out to listening thousands the familiar 
“tick” that enables mariners, scientists, and a multitude 
of others to obtain the time to a few hundredths of a 


second of exactness. 
* * * 


See five-minute sending period is a measure of conve- 
nience. The ticks are so arranged that the twenty- 
ninth tick of each minute is omitted or is silent, as are the 
fifty-fifth to the fifty-ninth, inclusive, except that during 
the last minute the fiftieth to the fifty-ninth ticks are si- 
lent. Thus a listener is guided in his comparison between 
the ticks and his own timepiece, so that he can establish 
the error repeatedly during the five-minute interval, as all 
ticks are presumed to be of equal accuracy. 

; Despite every effort, however, small inaccuracies creep 
Into the time signals and, while these generally involve 
only hundredths of seconds, it is necessary that they be 
measured and reported, in order that essential refinements 
may be introduced into delicate scientific observations 
where exact time is a datum. Consequently not only is the 
chronograph made to depict graphically the beats of the 
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standard sidereal clock and the standard transmitting 
clock, but the actual ticks sent out over three of the radio 
frequencies employed as well. 

In this way, means are afforded the Observatory’s per- 
sonnel to measure the exact errors due to every kind of 
fault in transmission, including the lag due to the unavoid- 
able relays in the electric circuits. A correction sheet is 
issued monthly tabulating all such errors and is sent to 
all observatories and scientific activities. 

* + * 


GP ESIDES the well-known noon time signal, the Observa- 
tory sends out a signal at 10 p.m. and 3 a.m., Washing- 
ton (75th meridian, Eastern Standard) time. The early 
morning signal is especially valuable for navigators in the 
Pacific and affords the Hawaiian Islands a means of ob- 
taining their time from the primary source of United 
States time, the noon and 10 p.m. signals not reaching the 
Islands with the assurance that is found in the 3 a.m. sig- 
nal, which travels entirely through zones of darkness. 
Time signals are sent out by the Naval Observatory via 
the naval radio stations at Arlington, Va. (NAA). An- 
napolis, Md. (NSS), San Diego, Cal. (NPL), and Key 
West, Fla. (NAR). These stations are operated auto- 
matically from the Observatory by telegraph-control lines. 
In addition, the noon time signals and to some extent those 
at 10 p.m. are distributed by the Western Union and Postal 
Telegraph Company to nearly all parts of the United 
States. A number of privately-owned broadcasting sta- 
tions also automatically repeat the Observatory time sig- 
nals, either by means of telegraph-control lines or by re- 
radiation. The average error of the time signals over the 
twelve month period ending June 30 last was thirty-one 
thousandths of a second. 
* * * 


HE efforts of the Navy to improve its Time Service 

are continuous and unremitting. A board convened 
by the Navy Department has just finished its discussion of 
means for increasing the efficiency of time dissemination, 
such efficiency being very much a function of the speed 
and effectiveness of the Naval Communication Service’s 
relays. 

The demand for accurate time on the part of commer- 
cial activities is constantly increasing, and the Naval Ob- 
servatory feels the need of more refined time-keeping and 
time-measuring apparatus in order to maintain its posi- 
tion in the forefront of those agencies charged with the 
dissemination of accurate time. Recently the British 
Time Service has produced results slightly more uniform 
than our own, due to more modern apparatus. 

The government time services of the principal maritime 
powers are, however, uniformly excellent. It remains al- 
ways to maintain them so not only by attention to the 
personnel responsible for their operation, but especially 
by providing them with the most accurate apparatus pro- 
curable anywhere in the world. 

(Note—This is one of a series of articles prepared for 
and published by The United States Daily, Washington, 
D. C., which present a topical survey of the government 
showing the practical contacts of the various bureaus and 
divisions. It is republished here by permission.—Editor 
JEWELERS’ CIRCULAR.) 
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Workshop Notes aud Queries 


QUESTION No. 4212 — Swiss Screw 
Plate. I have a Swiss screw plate, and 
am at loss to know which side of the 
plate is for cutting the tap, and which 
for cutting the screw thread. The plate 
is stamped “Martin Fils—Swiss,” and 
just below the largest opening in the 
upper row is the letter “B.” The lower 
row of openings in the plate are num- 
bered -6-5-4-8-2-1-0-0-1-2-3-21, making 
a total of thirty openings on each side 
of the plate. Please tell me which side 
should be used for cutting the screw 
threads.—W. L. O. 

ANSWER.—The screw plate which you 
have described is the regular thirty- 
hole Swiss screw plate. The writer has 
used this style for a number of years 
and has also examined many plates of 
the same style. In all cases we have 
found that the two rows of openings are 
identical. The object in having two 
rows of holes combined on one plate is 
simply a “safety first” rule; in case a 
certain hole is damaged in any way, we 
simply shift to the required hole in an- 
other row. 

In nearly all cases where such screw 
plates have been damaged, the fault was 
in trying to thread steel stock that was 
too hard. It is wise indeed to test every 
piece of steel stock that we wish to 
thread, and if it seems too hard, it 
should be annealed as soft as possible. 
Then, if possible, hold the stock in the 
lathe head while threading, or at least 
start in this manner. If the thread is 
started straight, a cleaner thread may 
be obtained and there is much less 
strain on the hole in the plate. 

QUESTION No. 4213—To Stiffen Bead 
Cord. I would appreciate it if you will 
tell me through the Work Shop Notes, 
how I can stiffen the ends of silk bead 
cord which is used in stringing pearls. 
The bead cord I refer to is chemically 
stiffened at each end, so that a needle is 
not required.—H. E. D. 

ANSWER.—Select a silk cord that is 
the proper size for the beads or pearls 
you wish to string, then trim the ends 
to a sharp point with a very sharp 
blade. Apply some library paste and 
work it well into the silk, then wipe off 
all surplus and allow the cord to dry for 
a few moments. The stiffening may 
have to be renewed in stringing a long 
strand, but it is easily done and will 
save much time in stringing beads or 
pearls. 

QUESTION No. 4214—Jewelry Cleaning 
Solution and Suitable Container. We are 
using for the cleaning of our silver and 
jewelry a mixture of one pound of salts 
of tartar, and one pound of cyanide 
chloride, 73-76 per cent, to each two gal- 
lons of distilled water. Is there, in your 





opinion, any better solution for cleaning 
a general stock? We have made for the 
purpose a large cypress wooden tank, 
but the solution eats through it badly. 
Can you advise any method of lining the 
tank to prevent this leakage? Any in- 
formation you may be able to give us on 
this matter will be thoroughly appreci- 
ated.—B. C. W. 

ANSWER.—As your cleaning solution 
contains a large amount of cyanide we 
assume that the principal function is 
for removing tarnish from silver and 
gold articles, and, in this case, the salts 
of tartar, which, by the way, is simply 
another name for sal soda, is not essen- 
tial in this particular solution. A plain 
sal soda solution is excellent as a 
cleanser, but it should be used boiling 
hot to obtain the best results. It is also 
useful to assist in removing the cyanide 
solution. Cyanide is not readily removed 
by simply rinsing in water; it is rather 
slimy and clings to the work, even after 
considerable rinsing has been done. 

We recommend the cyanide-chloride 
mixture as considerable inert material 
is introduced into the solution, which is 
very undesirable. Sodium cyanide, 98-99 
per cent, is much better; it is more sol- 
uble in water and less of the salt is re- 
quired to obtain results. You are using 
too strong a solution in any case. The 
active principle in all of the cyanide 
salts is cyanogen; potassium, sodium or 
a mixture is simply used as a convenient 
method of absorbing a certain amount 
of cyanogen and handling it safely, as 
cyanogen is a very poisonous gas and is 
very dangerous to use in the gaseous 
state. 

We would suggest that you use two 
solutions. Make up a sodium cyanide 
solution in the proportion of one-quarter 
of a pound of the salt to each gallon of 
soft water. It is unnecessary that you 
use distilled water. Use this solution 
simply for removing the tarnish. Then 


make up a separate solution of sal soda 
in the proportion of one-half pound of 
sal soda to each gallon water. Use this 
solution boiling hot simply as a cleanser, 
Then have plenty of clean, running 
water at hand. 

In cleaning your silver and jewelry 
proceed as follows: Dip the articles in 
the cyanide solution, then rinse in clean 
water to remove as much of the cyanide 
as possible, then rinse thoroughly in the 
hot sal soda solution, then rinse in cold, 
running water, and this last is impor- 
tant, as a hot water rinse has a tendency 
to stain the work. 

Referring to method of lining your 
cypress tank, we do not believe this can 
be done successfully with a tank that 
has been used, as the cyanide is prob- 
ably soaked into the wood and a lining 
would not adhere well when the tank is 
in such condition. But with a new tank, 
you can easily line it and make it water- 
proof by applying a heavy coat of as- 
phaltum. This asphaltum is the same 
material that is used for street paving. 
It should be melted and applied hot. 
Large plating tanks are lined in this 
manner and give excellent service. 

We would also suggest, as a suitable 
container for such solutions, earthen- 
ware jars, which may be obtained in any 
desired size. They should also cost 
much less than a properly made wooden 
tank. They may be lined in the same 
manner as the wooden tanks. As to 
their durability, we have three jars that 
have been lined with asphaltum and they 
have been in use for about ten years. 
In lining the above jars, we simply car- 
ried them to a friendly paving boss, who 
poured them level full with hot asphal- 
tum; then they were emptied and al- 
lowed to dry while upside down. The 
result was a clean, smooth surface that 
is satisfactory in every way. 

QUESTION No. 4215—Sizing Enameled 
Rings. In sizing enameled emblem rings 
I have considerable trouble with the 
enamel breaking out. It is not so bad 
where one-half to one size is removed, 
but in cases where I have to reduce two 
or three sizes, the enamel will nearly 
always break, which usually means 
sending to the factory for re-enameling. 
Occasionally I lose a sale because I can- 
not deliver the ring at once. Is there 
any way that I can avoid such breakage? 
—H. E. D. 

ANSWER.—Sizing heavy enamel rings 
is always a tough proposition and there 
is always a risk of breaking out some 
enamel. However, by using certain pre- 
cautions, much risk may be eliminated. 
We will take a recent job of this kind 
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Diamond Setting in White Gold 


PART II 


(Continued from issue of March 7 ) 


¥ the first article we devoted our 
reading to the various kinds of tools 
with which the diamond setter of white 
gold should familiarize himself. That 
the gravers are practically the same as 
are universally used is obvious. How- 
ever, they are ground down differently 
and sharpened to meet the particular 
method of procedure. In the following 
we will endeavor to ascertain the cause 
of some of the difficulties that are en- 
countered in the setting of diamonds 
in white gold and an effort will be made 
to offer such suggestions as I believe 
are practical and of course of great 
value to the uninitiated. 

Perhaps the hardness of white gold 
has been the cause of more grief than 
any other of the precious metals used 
in our industry. Yellow gold, platinum 
and palladium are easily handled as the 
metals respond more readily to the 
touch of the graver. White gold, need- 
less to say, is more difficult to handle 
especially as the beads are not easily 
raised over the stones. I can state with 
certainty that at least five times as 
many diamonds have been chipped and 
broken while setting in white gold, than 
in all other metals combined. You can, 
during the course of one day’s setting 
verify this statement, by carefully look- 
ing over stones that are taken from 
old mountings of white gold. A sur- 
prisingly great number of the stones 
are chipped and broken and practically 
all by setting in white gold. That is, 
not taking into consideration the great 
number of gems that are daily re- 
polished by the cutters. 


* * * 


HAT is the cause of the greatest 

amount of breakage? I'll say very 
frankly, carelessness. No matter what 
method you use if you are honest with 
yourself you will readily admit this to 
be true. Perhaps you have a few diffi- 
culties in fitting stones, or a bead breaks 
off and at once you become wrought up 
and without thought you become reck- 
less and chip the stone. Another rea- 
son is certainly the manner of raising 
your beads. I suggest right here, that 
if you are practicing my method do not 
Proceed in the same manner to raise 
the beads as you have done while work- 
Ing the old method, which is to actually 
raise the metal toward the stone and 


By J. W. Krisch 


then over. By doing that you are 
jeopardizing your chances by getting a 
bad piece of metal which breaks at the 
pressure and as you are holding your 
tool almost in a straight line with your 
block setting, you slip into the edge 
of your stone and chip or break it badly. 

My suggestion is to hold your tool 
almost upright and press downward 
and slightly over. You will not need 
to exert yourself and if the metal should 
be bad, it will break but your tool will 








Thank You! 


Troy, N. Y., March 29, 1929 

Enclosed please find check for my 
subscription. 

I would like to say how interested 
I was in some articles recently pub- 
lished in THE Jeweters’ Crrcuar. 
The ones on jewelry store accounting 
statements and especially J. W. 
Krisch’s article on stone setting. 

But I am like a great many who 
read and never find time to comment 
or give any credit to these entertain- 
ing and unselfish contributors. 


Yours truly, 
(Signed) John H. Hepp 








not slip into the stone. Try and use 
pressure without wriggling your graver. 
This will cut your metal clean. 
Another thing that causes breakage 
is a badly fitted stone. Unless your 
stone is slightly undercut and so fitted 
that none of its edges protrude, you are 
risking your chances when cutting for 
your bright cut. That is, of course, 
under the old system where the stone 
is just fitted, the beads raised, and 
finally the mirror or bright cut made. 
All this grief is done away with if you 
will attempt a serious effort at setting 
according to the principles given herein. 
* * * 


THIRD cause can be attributed to 

the breaking of stones. This sure- 
ly is one of rank carelessness. There 
are a number of setters who persist in 
forcing a stone into its setting by press- 
ing heavily against the diamond with 
a steel pusher. There is no remedy for 
that other than don’t be a fool, as it 
can’t be done. Undercut your seat, 
place the stone in under on one side and 
slightly force it down on the other. If 
it fails to respond to a gentle push cut 
a little more until it does. I use the 


In White Gold 


back of my wax stick which is of wood. 

Perhaps there are other reasons for 
breaking stones but the foregoing are 
certainly the chief causes. 

Quite often while using your graver 
you will discover that whereas it had 
cut fine previously, it suddenly becomes 
soft. Though I stated in my first arti- 
cle that I throw my tools away when 
they show signs of being too soft or too 
hard, I retract that statement with this 
exception; there are times when one 
exerts too much pressure on the oil stone 
and especially when the stone has very 
little oil on it. You can soften a graver 
as quickly on an oil stone as any other 
way. Before throwing your tool away, 
test the hardness of your tool with a 
file about an eighth of an inch from the 
cutting edge. If it proves hard simply 
break the point and regrind it. This 
probably will prove your tool to be good. 

* * x 


OR the apprentice and those whe 

frequently cut through the metal 
when splitting for millgraining, I would 
suggest you use your pointed tool and 
make two small cuts one from each 
side into the corner. That will enable 
you to avoid cutting through on a longer 
cut. 

Undoubtedly you will encounter many 
obstacles that can’t be gone over in this 
limited space. If you do, I shall be 
only too glad to try and answer any 
questions regarding your particular dif- 
ficulties if you will write to THE JEWEL- 
ERS’ CIRCULAR stating your question. 

At times when I set a very large dia- 
mond in a square or hexagon top, | 
proceed in the usual manner but after 
my diamond is set and the beads raised. 
I cut the corners deeper than the sides. 
of the block by using my No. 53. | 
finish up with a flat graver. When 
doing that, try and learn to cut so that 
your tool snaps into the corners. When 
this is mastered you know that your 
graver is sharp and doing its work well. 
The reason for cutting a job over at 
times may also be necessary when you 
break a bead and by raising another 
the mark is deeper than the other beads 
and you must necessarily cut the job 
over to make it uniform. 

When fitting a diamond be sure it 
fits snug and not too deep. Setting 
diamonds too deep will cause you much 
grief in breaking beads, etc. In all 
these details you must try and use your 
judgment. Perhaps one of the great 
secrets to successful setting is the han- 





(Continued on page 110) 
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dling of your tool, the feel of your 
graver, as it were. Some tools are so 
sharpened that they will cut only at a 
certain angle. Learn to control your 
tool and try to be the master rather than 
allow the graver to keep you guessing. 
When a tool fails to respond to your 
touch don’t keep on worrying and sweat- 
ing. Find out what is wrong and 
remedy the situation. Remember the 
finest stone setters were not so born. 
They worried, were discouraged, but 
their perseverance won. You may think 
setting comes easily to them because 
they fail to show any signs of effort. 
I have days even now when some prob- 
lem bothers me. But you can’t afford 
to be indifferent. 

Most of our time has been devoted 
to setting with beads. For the benefit 
of those who wish to improve on claw 
setting and hammered work, I offer 
the following suggestions: 


* * > 


hes was not my object to cover this 
field but if the publisher has the 
necessary space you shall have it. In 
fitting diamonds in white gold, semi- 
claw or claw settings, reamers should 
be used. Try and procure a stone size 
plate from some semi-precious stone 
house. Ascertain the size of your stone 
by placing it into the largest hole on the 
plate through which it will not fall. 
Now pick out a reamer the same size. 
Prepare your prongs so that the reamer 
will leave a good seat. NEVER CUT 
A BEARING TOO HEAVY on white 
gold. If the outside wall of your prong 
is too thin you will have trouble because 
inasmuch as the claw will go over the 
stone without effort, it will not stay 
flat on the surface of the gem, because 
of the extreme thin wall at the place of 
the seat. 
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Do not push your claw over by press- 
ing on the point. Try and place your 
pressure against the side of the claw 
immediately at the place of the bearing. 
Now push the claw against the edge of 
the stone and then over. Take a small 
fine needle file and file your claws at 
right angles to the stone. Hold your 
file at a slight angle filing the point 
against the surface of the gem. You 
can now proceed by using a flat tool and 
trimming your claw into a neat triangle 
cutting the top smooth and even, or 
you can file the claws round. If they 
are real wide perhaps you can millgrain 
them or split them with your No. 52 
pointed tool and then cut them to points. 
At times when your metal refuses to 
go over the stone and your efforts prove 
in vain, take a small fine round needle 
file and slightly file the outside of the 
claw at about the place where your seat 
is, this will weaken the place where 
the metal gives. Another method is to 
saw the claw on the inside, thereby 
causing it to give more readily. 


* * * 


UST a brief suggestion on ham- 

mered work. This work is simple, 
once your diamond has been fitted secure- 
ly. The fitting of your stone is most 
important. Use a good matting tool 
and get some one that can use a hammer 
with a uniform wrist movement. It is 
always best to have some one to do the 
hammering, rather than do it yourself. 
After you have matted the edges of the 
metal over the stone, file your marks 
out being careful to keep the shape of 
the ring intact. Use a fine emery stick 
and smooth the surface. When that is 
complete, take a fine burnisher shape 
the point to a small round surface, not 
pointed. Now run this tool around the 
inside of the stone and you are done. 
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Where sapphire, emeralds or other 
soft stones are mounted in a solid heavy 
top, you may use a soap stone instead 
of emery to smooth the surface of the 
metal. 

There are countless emergencies that 
call for deliberations. If you are 
troubled with any particular phase of 
setting and can’t discover your short. 
coming write to me in care of Tur 
JEWELERS’ CIRCULAR and I will try and 
offer such suggestions as may assist 
you in your work. 

In conclusion let me say that you 
will rarely ever chip a diamond when 
you have once mastered the technique 
of setting stones as herein prescribed, 
Your graver never comes in direct con. 
tact with the edge of your stone and 
no matter how fine your girdle, you need 
never. fear breaking a stone if you ar 
careful. 

The feel of a tool is quite an art. 
By slowly feeling your way in raising 
beads you can easily tell when your gold 
is bad and at once you lessen the pres 
sure, thus saving yourself a possible slip 
into your stone. 

* * * 

ANY setters use powder of various 

colors on their work. It seems 
that this does away with the glare of the 
stone and helps in seeing your work 
better. I never quite understood that 
habit. Personally I think that it hides 
your work and is a handicap. If you 
think otherwise, you perhaps have good 
reasons. 

There are many different oils one can 
use on your cutting tools, turpentine, 
omega oil, etc. Whatever you like. It 
makes very little difference. However, 
use it sparingly as it will often smear 
your work. Get into the habit of keep- 
ing your work clean. 

(To be continued) 





A California Jewelers’ Plan 


E see in your JEWELERS’ CIRCULAR 

of Feb. 14, 1929, an article about re- 
pairs left with jewelers. The past three 
years we have been selling all watches 
left with us for six to 12 months accord- 
ing to the value of the watch or to the 
time we hold them. 

We first mail notice and mark each 
ticket with a cross when we do so. In 
selling we tell buyer if customer should 
call for watch we will refund the pur- 
chase price, placing ticket in small 
envelope with purchaser’s name and 
address, date of sale, and full descrip- 
tion of watch, what sold for, and file 
this. We have sold more than 400 
watches in the past three years. Three 
were called for, one was returned to 
owner at no cost to us, out of the 400 
watches. We have about $600 more 


than our repair charges. This money 
we hold as an insurance fund against 
any losses. 

We have known jewelers who handled 
repaired watches for 20 years each 
morning and evening. That alone would 
require in that time more than two days 
and to handle 200 to 400 watches extra 
for that time would cost half or one- 
fourth more than the watches are worth. 
The extra money and your repair 
charges in that time may mean a for- 
tune to one in 20 years. 

Respectfully, 
FRANK P. SIEGLITZ, 
Calexico, Cal. 








The next instalment of the article 
“Art of Setting Gems in White Gold”’’ 
will appear in the technical issue of 


May 2. 


A Correction 


Dallas, Tex., March 28, 1929. 
Jewelers’ Circular, 
239 W. 39th St., 
New York City. 
Gentlemen: 

We wish to thank you for the artic 
regarding the Lee Jewelry Co. in you! 
issue of March 14th, but will ask you 
kindly make a correction in some future 
number. You state that this shop is m™ 
by Mrs. Lowenstein and Miss Lowel 
stein, which would give the idea that the 
Lee Jewelry Co. was owned by someon 
else and merely managed by Mrs. Low 
enstein. This store is owned and 0 
erated entirely by us and we would 4) 
preciate your making note of same. 

Yours very truly, 
LEE JEWELRY C0. 
(Signed) Lucy Lowenstel 
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be Issue of March 19, 1929 
P . 
| 1,705,656. HOLDER FOR FOUNTAIN PENS. 
HE HorRACE L. BLACKMAN, Janesville, Wis., 
ind assignor, by mesne assignments, to Pen 
sig Desk Set Co. Filed July 8, 1926. Serial 
Ist 121,072. 13 claims. ; 
A holder for fountain pens, comprising a 
base, a pen receiving receptacle, means 
jou mounted in said receptacle which excludes 
len 
ue LS cil 
{ Wad ! i 
ed, WY. Wins i 
On- : ee a 
ind a” : i . it 
ped itt ii Til. iH 
are “ 
art the air from the pen point section when the 
Se pen is inserted into the receptacle, said re- 
Ing ceptacle being swingingly secured to the base, 
old a longitudinally slotted receiving sleeve for 
| the pen mounted in said receptacle. 
"eS- 
lip Issue of March 26, 1929 
1,706,448. CLASP FOR NECKLACES, 
CHAINS, LAVALIERES, ETC. Epwarp 
C. GRASSMANN, Maplewood, N. J., as- 
ous signor to Harry C. Schick, Inc. Filed 
ms May 26, 1928. Serial No. 280,763. 1 
= claim. 
the A jewelry clasp comprising, a substantially 
ork flat oval shaped under-body having an in- 
wardly offset portion at one end, a flat oval 
hat shaped main body having reduced end por- 
des tions bent over in spaced relation to said 
% main body, one of said end portions being 
you formed integral with an end of said under- 
od body and acting to urge the offset portion 
of said under-body outwardly against the 
other reduced end portion of said main body, 
ean said latter reduced end portion forming a 
ine, 
It 
fer, 
ear 
ep- stop for said under-body and lying within 
the outer plane of said under-body so as to 
serve substantially as a continuation thereof 
and a tongue-shaped spring struck inwardly 
from said under-body and pressing against 
the inner side of said main’ body, said spring 
= acting to assist in urging the offset portion of 
said under-body against said latter reduced 
end portion of said main body. 
1,707,211. INTERCHANGEABLE JEWEL 
MOUNTING. Leo Baum, Los Angeles, 
, Cal.; Alexander Russell Bond, executor 
of said Leo Baum, deceased. Filed Oct. 
27, 1925. Serial 65,082. 3 claims. 
, In a device of character described, a re- 
cessed body under cut guides along opposite 
icle 
our 





0) P 
| t sides of said body, a plate formed with bev- 
ure eled opposite side edges adapted to slide 
run over said recessed body, with its beveled 
edges interengaging with said under cut 
el ogee a spring catch secured at one end to 
the € under side of said plate and formed with 
ha engaging part on its other end, said body 
one ovine a socket therein to be engaged by 
OW: - - engaging part to lock the plate on the 
vides Said body and said plate being pro- 
op i ed with notches at one end, and a small 
ap: a secured to the outer end of said catch 
= slidably fitted in said notches to be 
ngaged for unlocking the catch. 


’ DESIGNS 
sit, 78,007. CLOCK CASE. FRANK Lo CASTRO, 
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Serial 27,398. 


Filed July 6, 1928. 
Term of patent 7 years. 


Mass. 


Brooklyn, N. Y., assignor to Abraham 
doing 


Levy, business as United Metal 


78,044. CLOCK-FACE DIAL. JAN STRENG, 
New York, assignor to The Ansonia Clock 





Goods Mfg. Co. Filed Jan. 19, 1929. 


Serial 29,677. ‘ 5 , 
Serial 29,677. Term of patent 3% years Co., New York. Filed Dec. 29, 1928. 


Serial 29,444. Term of patent 7 years. 


78,090. CLOCK CASE. Morcan O. Doo.it- 
TLE, Jamestown, N. Y., assignor to 


78,036. BRACELET. Sigmunp L. LEDERER, 





Providence, R. I. 


Fil 
Serial 26,764. led May 19, 1928. 


Term of patent 7 years. 


78,039. BROOCH OR SIMILAR ARTICLE. 
BERNAT MB®CHLOvITs, New York. Filed 
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New York. 
26,818. 


Corp., 
Serial 


Bankers Development 
of Filed May 23, 1928 


Term Term of patent 3% years. 


1929. 


Serial 29,492. 
patent 3% years. 


Jan. 3, 


78,091. CLOC 7 ; ; ° 
78,043. CLOCK-FACE DIAL. Jan STRENG, 091. CLOCK CASE. Moncan 0. Doouir 


New York, assignor to The Ansonia Clock 
































Co., New York. Filed Dec. 29, 1928. 
Serial 29,443. Term of patent 7 years. 


78,077. POCKET IGNITER. Howarp M. 
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TLE, Jamestown, N. Y. Filed May, 25, 





1928. Serial 26,854. Term of patent 
3% years. 
BaL_Lou, North Attleboro, Mass., assignor 78,097. SPOON OR SIMILAR ARTICLE. 


to R. Blackinton & Co., North Attleboro, LILLIAN V. M. HELANDER, Niagara Falls, 






















































112 


N. Y., assignor to Simeon L. and George 
H. Rogers Co., Hartford, Conn. Filed 


Dec. 11, 1928. Serial 29,219. Term of 


patent 14 years. 


78,114. CLOCK CASE. ABRAHAM Lo5vy, 
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New York. Filed March 10, 1928. Serial 
25,792. Term of patent 7 years. 


78,124. METAL MESH FABRIC. Sturgis 
Cc. Rics, Franklin, Mass., assignor to 
Whiting & Davis Co., Plainville, Mass. 


Filed March 2, 1928. Serial 25,649. 


Term of patent 14 years. 


United States Trade-Marks 
issue of March 19, 1929 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the 10-year “pro- 
viso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 275,536. Henry PauLson, doing busi- 
ness as Henry Paulson & Co. (not inc.), 
Chicago. Filed Nov. 19, 1928. 


Applicant disclaims exclusive right to the 
words “The Diamond’s Rival, Trade-Mark 
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Registered,” and “A Genuine Precious Stone” 

apart from the mark shown in the drawing. 
For Set and Unset Precious Stones. 
Claims use since July 1, 1928. 


Ser. 277,835. Harry E. Jacosi, Inc., Balti- 
more, Md. Filed Jan. 11, 1929. 

No claim is made to the word “Trust- 
worthy” apart from the showing made in the 
drawing. The lines in drawing represent 
shading and are not illustrative of any color. 
For Lockets, Cigarette Cases, Jewel Boxes, 
Cuff Buttons, Cuff Links, Pins, Mesh Bags, 
Necklaces, Belt Buckles, Hand Bags, Card- 
cases, Match Boxes, Sterling Flasks, Scarf 
Pins, Lavallieres, Brooches, Bracelets, Collar 
Buttons, Earrings, Tie Clasps, Fraternity 
Emblems, Brushes, Mirrors, Manicure Sets, 
Purses, Nail Files, Nail Polishers, Studs, 
Eyeglass Cases, Lingerie Clasps, Hairbrushes, 
Guard Chains, Watch Fobs, Cigar Cutters, 
Cigarette Holders, Corkscrews, Key Chains 
and Rings, Pencils, Silver Tobacco Cases, 
Knives, Forks, Spoons, Buttons, Cups, Finger 
Rings, Combs. Napkin Rings, Rattles, Safety 
Pins, Shoe Buckles, Ear Studs, Coin Holders 
Cologne Bottles, Watch Chains, Salt an 
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Pepper Shakers, Condiment Holders, Corn 
Holders, Knife and Fork Rests, Butter Plates, 
Bread and Butter Plates, Hot-Dish Covers, 
Bowls, and Silverware Holders: Ivory Jewel- 
ry and Dresser Sets Consisting of Combs, 
Brushes, Manicure Sets, Vanity Cases, Puff 
Boxes, Mirrors, and Picture Frames; and 
College Emblems. The Articles Enumerated 
Above are All Made Wholly or in Part of 
Precious Metal or Plated Therewith. 
Claims use since March, 1907. 


United States Trade-Marks 
Issue of March 26, 1929 


Ser. 277,834. Harry E. Jacosi, Inc., Balti- 
more, Md. Filed Jan. 11, 1929. 

The lines in the drawing represent shading 
and are not illustrative of color. No claim 
is made to the word “Trustworthy” apart 
from the showing in the drawing. 


772 


SSSA 
DCDWDWS3 
SSoSSss 


For Chronometers, Watches, Clocks, Wrist 
Watches, and Sautoir Watches. 
Claims use since March, 1907. 


Trade-Mark Registrations Renewed 


73,894. SILVER-PLATED WARE. Reg- 
istered June 1, 1909. INTERNATIONAL 
SitverR Co., Meriden, Conn. Renewed 
June 1, 1929. 


PRINTS 
Registered March 26, 1929 


11,658.—Title: THAT CAPTIVATING CIR- 
CLET. For Jewelry. Marcus & Co., 
New York. Published Oct. 1, 1928. 

11,659.—Title: DELECTABLE CRESCENT. 
For Jewelry. Marcus & Co., New York. 
Published Nov. 1, 1928. 

11,660.—Title: AMBASSADORS OF GOOD- 
WILL. For Jewelry. Marcus & Co.,, 
New York. Published Dec. 1, 1928. 

11,661.—Title: BRIGHT GARLAND. For 
Jewelry. Marcus & Co., New York. 
Published Jan. 1, 1929. 

11,662.—Title: ACCENTS. For Jewelry. 
Marcus & Co., New York. Published 
Feb. 1, 1929. 








The business of Tinkler-Thorpe Jewel- 
ers, Inc., Youngstown, Ohio, was incor- 
porated recently at Columbus with a 
capital of 100 shares at no par value. 
The incorporators are John A. Thorpe, 
Jr., Vaughn Tinkler, Margaret Fahey 
Tinkler and Josephine M. Thorpe. 


Bin’: 


April 4, 1999” 


Retail Jewelers’ Advertising 
(Continued from page 56) 








special display of Rookwood pottery dy 
ing the Spring opening held in his ejty 
recently which attracted unusual atten. 
tion. The display was made with the om 
operation of the manufacturer and way 
embellished by a large painting enti 
“A Scene in the Canadian Rockies.” 
painting was an idealized conception g 
the Rockies. A complete line of potter 
was received just before the opening 
that the display was quite comprehey 
sive. All the window decorations 
done under the direction of the jewelg 
himself. 








Work Shop Notes 
(Continued from page 108) 








for example, and describe a good methg 
of handling such work. The ring wag) 
32nd degree Masonic, with embl 
enameled half around the shank, am 
the shank was very heavy. This rig 
had to be made three sizes smaller, a 
as the sale involved a half-carat diame 
and had to be delivered the same d 
it was a case of size it or lose the } 
ness. The ring cut on the under sideg 
usual and three sizes removed; then} 
made small brass blocks that fitted ov 
each side of the shank, but which | 
not touch the enamel at any place. 4 
brass blocks were also grooved on 
outside to take binding wire, and 
grooves were deep enough so that] 
wire would be below the surface of} 
blocks. We used No. 18 iron wire, wii 
was fitted around the ring, with } 
blocks in position. As we could not df 
the ring together with the wire, it 
placed between the jaws of the vise% 
drawn together, and as the wire 9 
free between surface of brass blocks 
vise jaws, we could draw it about@ 
size, then annealed it red. This cau 
the enamel to flow and also set the 
at this size. This operation was” 
peated four times, which brought 1 
ring fully together ready for solder 
At each operation the enamel 1 
flowed and the ring set. The ring, 
drawn together in this manner, 
practically round, and the job 
success in every way. 


Jewelers’ Gold Bars Withdrawn 4 
Exchanged at New York | 
Week Ending March 30, 1929 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 








809,48 
' 43.4 


Of this gold bars exchanged for g 
coins are reported as follows: : 
Date 
Be) a en eames 
fa 26 


“ 





